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The Diamond Crown of the Late Czarina of Russia, About to Be Sold by the Soviet Government 


(See Text on Page 49) 
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GEORGE WASHINGTON 


justifies its name with its 
effect of restrained simplic- 
ity, and this character has 


won 


increasing esteem among 
leading jewelers and their 


most 
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Work of the Goldsmiths of India 











[OT only the goldsmith, but also the 

jeweler lends his aid to Indian em- 
broidery. A chadar, or shawl, made by 
order of a late Gaekwar of Baroda, is thus 
described by Sir G. Birdwood: ‘It was 
composed entirely of inwrought pearls and 
precious stones disposed in an arabesque 
fashion, and is said to have cost a kror of 
rupees (say a million sterling). Although 
the richest stones were worked in it, the 
effect was most harmonious. When spread 
out in the sun, it seemed suffused with an 
iridescent bloom, as grateful to the eye as 
were the exquisite forms of its arabesques. 


~- 


Gold and silver, and jewels, both from 
their color and their intrinsic value, have 
always been the favorite material of Orien- 
tal ornament. Even the hill tribes of Cen- 
tral India and the Himalayas show skill in 
hammering silver into brooches, armlets and 
necklets. Imitation of knotted grass and of 
leaves seems to be the origin of the simplest 
and most common form of gold ornament, 
the early specimens consisting of thick gold 
wire twisted into bracelets, etc. A second 
type of archaic decoration is to be found 
in the chopped gold jewelry of Gujarat. 
This is made of gold lump either solid or 
hollow, in the form of cubes and octahe- 
drons, strung together on red-silk. Of ar- 
tistic jeweler’s work, the best known ex- 
amples are those of Trichinopoli, Cuttack, 
and Kashmir. 

Throughout Southern India, 
design is that known as swdmi, in which 
the ornamentation consists of figures of 
Hindu gods in high relief, either beaten out 
from the surface or fixed on to it by solder 
or screws. The Trichinopoli work proper, 
which has been to some extent corrupted to 
suit English taste, includes also chains of 
rose gold, and bracelets of the flexible ser- 
pent pattern. The silver filigree of Cuttack, 
identical in character with that of ancient 
Greece and of Malta at the present day, is 
generally done by boys, whose sensitive fin- 
gers and keen sight enable them to put the 
fine silver threads together with the neces- 
sary rapidity and accuracy. The gold- 
smith’s work of Kashmir is of the kind 
known as “percel-gilt,” and is further dis- 
tinguished by the ruddy color of the gold 
used. “Its airy shapes and expuisite tracery, 
graven through the gilding to the dead white 
silver below, softening the luster of the gold 
to a pearly radiance, give a most charming 
effect to this refined and graceful work.” 
(Birdwood.) The hammered repoussé sil- 
ver work of Cutch, although now entirely 
naturalized, is said to be of Dutch origin. 


Similar work is done at Lucknow and 
Dacca, 


the favorite 


The goldsmith’s art contributes largely to 
embroidery, as has already been mentioned. 
Gold and silver thread is made by being 
drawn out under the application of heat. 
The operation is performed with such nicety 
that one rupee’s worth of silver will make 
a thread nearly 800 yards long. 
Precious stones are lavishiy used by Indian 
jewelers, who care less for their purity and 
commercial value than for the general effect 
produced by a blaze of splendor. “But noth- 
ing can exceed the skill, artistic feeling, and 
effectiveness with which gems are used in 
India both in jewelry proper and in the 
jeweled decoration of arms and jade.” 
(Birdwood.) The general character may 
be learned from the following description of 
a hair-comb in the Prince of Wales’ collec- 
tion, made at Jaipur. “The setting is of 
emerald and ruby Jaipur enamel on gold, 
surmounted by a curved row of large pearls, 
all on a level, each tipped with a green 
glass bead. Below is a row of small bril- 
liants, set among the elegantly designed 
green and red enamelled gold leaves which 
support the pearls. Then a row of small 
pearls, with an enamelled scroll-work set 
with brilliants between it and a third row 
of pearls; below which comes a continuous 
row of minute brilliants forming the lower 


edge of the comb, just above the gold 
prongs. - 


Chain armor, fine as lacework, and said 
to be of Persian derivation, is still manu- 
factured in Kashmir, Rajputana, and Cutch. 

30th fire-arms and swords are often 
damascened in gold, and covered with pre- 
cious stones. In fact, the characteristic of 
Indian arms, as opposed to those of other 
Oriental countries, is the elaborate goldwork 
hammered or cut upon them, and the un- 
sparing use of gems. Damascening on iron 
and steel, known as kuft, is chiefly practiced 
in Kashmir, and at Gujrat and Siakot in 
the Punjab. The process consists of en- 
crusting gold upon the surface of the harder 
metal. Damascening in silver, which is 
chiefly done upon bronze, is known as bidari 
work, from the ruined capital of Bidar in 
the Nizam’s dominions, where it is chiefly 
carried on.—Sir W. W. HunTER. 








Robbers visited the Wm. J. Headley 
jewelry store at Salem, N. J., recently and 
stole several pieces of jewelry. The glass 
in the show window was broxen with a 
heavy piece of iron and some rings and 
watches taken. It is not known at just 
what time the robbery occurred, as no one 
heard the sound of breaking glass. The 
loss is estimated at $400. The police have 
been notified. 


Earrings of the Israelites 
AS in many other instances we turn for 
actual proof of the conditions of life 
and society among Eastern nations at an 
early period, to the Bible, so we must look 
to the same source for definite records of 
the wearing of earrings.- It is curious that 
earrings should have been chosen as objects’ 
which by their wear conduced to the safety 
of the wearer, acting as charms and amulets. 
“Rebekah, Jacob’s mother, had received 
golden bracelets from the servant of Abra- 
ham. Her son, Jacob, had acquired jewels 
of gold in the land to which he had fled, 
but he had taken into his household those 
who had made idols, and their earrings had 
been worn by them as amulets, in which 
they had put faith instead of placing all 
their faith in Jehovah; thus it was that 


~ when Jacob was ordered to make an altar to 


God-in Beth-el ‘they [his family] gave unto 
Jacob all their strange gods which were in 
their hands, and the rings which were in 
their ears’ (Gen. xxxv, 4), and he buried 
them under an oak. Many years afterwards, 
when Jacob’s sons had founded -a tribe of 
great numbers, and had left the land of their 
adoption owing to the oppression of the 
Egyptians, some of their wealth was to be 
found in the earrings they wore—some of 
which would, according to Scriptural rec- 
ord, be of Egyptian design and make. It 
has been surmised that the Hebrews had 
still a lingering belief in the potency of the 
earring as an amulet, for it was these jewels 
they cast into the melting pot when Aaron, 
from the rings in their ears, fashioned a 
golden calf and said, ‘This is thy god, O 
Israel,’ a derisive cry to which the people 
responded—and lost their amulets—and 
many their lives. 

“When the Israelites warred against the 
Midianites they defeated them with great 
slaughter and took much booty, the golden 
ornaments taken from them proving their 
possession of objects which like earrings 
were commonly worn by Eastern peoples. 
The share of booty ordained as ‘the Lord’s 
oblation’ was ‘jewels of gold, ankle chains 
and bracelets, signet rings, carrings and 
armlets.. (See Numbers xxxi, 50.) One 
more Biblical mention in reference to ancient 
possessions and customs, and perchance a 
rooted faith in the potency of the protective 
power of an amulet which had been handed 
down from the days of the Patriarchs, must 
suffice. In Job xlii, 11, it is written, ‘every 
man gave him [Job] a piece of money, and 
every one a ring,’ in the Authorized Ver- 
sion, ‘an earring of gold.’ Thus when his 
prosperity came back two fold, Jacob’s for- 
mer critics gave him of their wealth—that 








was in the ‘land of Uz.’”—Burgess, in 
“Antique Jewellery and Trinkets.” 
Leo M. Dornberg, Spokane, Wash., has 


moved to California. 
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stock of 14K Green Gold Knives, 


the product of the Larter Factory, is at the disposal of every 


retail jeweler. 
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Sides of 14K Green Gold either plain, en 
brocaded, mounted on IXL Wostenholm movements, the 


best imported Knife movement procurable. 


A complete and varied 
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Diamond Crowns of the Late Czar and Czarina of Russia to 
Be Sold by the Soviet Government 


] ELOW on this page appears an illustra- 

tion, in slightly reduced size, of the 
Imperial Russian crown formerly worn by 
the late Czar of Russia and now in the hands 
of the Soviets. This crown, which is one 
of the most valuable ever created and 
worth many million dollars, is to be dis- 


THE JEWELERWN’ 





posed of by the present Russian Govern- 
ment with the other imperial jewels to help 
stabilize Russian rubles. 

The diamond crown worn by the late 
Czarina is illustrated on the front cover 
of this issue. Both crowns contain a wonder- 
ful variety of perfect and evenly matched 
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diamonds which are reported to be the envy 
of all connoisseurs who have had oppor- 
tunity to see them. 

In addition to these crowns the Soviet 
Government is in possession of all the other 
jewels of the Imperial family about which 
so much has been written in the newspapers 
and magazines in the last few months. A 
group photograph of these jewels appeared 
in THE JEWELERS’ CIRCULAR Sept. 20 last 
and the illustration of this and the front 
page were made from the first photograph 
of these crowns brought to America last 
week. 





PHOTO FROM WIDE WORLD PHOTOS 
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IMPERIAL RUSSIAN~-CROWN OF- PERFECT. AND EVENLY MATCHED DIAMONDS “FO BE‘ SOLD’ BY¥-FHE -SOVIEF GOVERN MENT 
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The Gold of Samland 














LONG and interesting article on amber, 
under the above title, appears in a 
reccnt issue of Deutsche Goldschmiede 
Zeitung. We give a partial translation: 
“We have to go far back in the pages of 
the world’s history in order to strike the 
first mention of amber. In the royal tombs 
of Myczne, which have been placed as of 
a thousand years before the Christian era, 
amber ornament has been found, and we 
know that the wisdom of the hoariest ages 
included a knowledge of the existence and 
supposed origin of the wonderful creation. 
Thus, Demosthenes considered it an animal 
excretion, Niceas as a condensed sun ether. 
Aristotle came near the truth when he traced 
it to a substance flowing from trees. Where- 
as a sage, even in 1789, held it to be hardened 
wax from forest ants, the great Buffon con- 
sidered it as wild honey which, through the 
action of vitriol in the earth had become 
hardened. Thales of Miletus knew already 
of the attractive power of rubbed amber, and 
Pythias, in the time of Alexander the Great, 
undertook a journey of discovery in order 
to learn the land of origin. Today it is 
determined unquestionably that amber rep- 
resents a hard fossil resin of Tertiary trees, 
and the West Prussian naturalist, Conwentz, 
has proved that the amber found in Samland 
arises from a species of pine of which we 
frequently find wood remains enclosing it. 
“The term amber [Bernstein] is, of 
course, of recent date. The Greeks called 
it elektron, from its property of attracting 
light objects when rubbed; from which we 
later derived the term electricity. Its pres- 
ent name [Bernstein] dates from the early 
Middle Ages. In those days it was much 
prized in Germany as an aromatic incense 
in powdered condition, and to this being 
burnt it owes its old German .name from 
the Low German word bernen, synonymous 
with to burn. Dionysus Halicarnassus, al- 
tady in the first century B. C., indicated 
he Samland coast as the true origin of 
amber, and the Emperor Nero sent a Roman 
warrior to Prussia, who, supposedly, opened 
up the trade in amber between Samland and 
the Romans. Indeed, Tacitus also knew 
tnough to report that the Ests traded amber 
for other wares with the Romans; but it 
was long before this that the Phoenicians 
brought back amber from the German Ocean 
to the Orient in their ships, even though 
large quantities appear to have traveled 
overland through traders over the Weichsel 
and Oder rivers southwards by the Danube 
and from there over the Po country to Rome 
and Greece. In the Tucheler Heide (West 
Prussia), also, amber has been found mixed 
with remnants of seaweed in the diluvial 
deposits, not to mention in Pommerania and 
Posen. in the Mark in Silesia, as well as 
near Blexen on the mouth of the Weser. 
Further discoveries are made on the coast 
of the Arctic Ocean, in Siberia, Portugal, 
France, Holland, Galicia, Rumania (here it 
sometimes black), Sicily, and on the coasts 
of Africa and Australia. But the true land 
of amber of the ages, doubtless, has been 
€ Samland coast district, and the term 
sold of the Samlands used in the Middle 
Ages therefore is correct. 


A 


“The Samland amber forest, according to 
the explorations of Conwentz, Klebs, and 
Landsberg, has contained, besides firs and 
pine, arbor vite, palms, ferns, oaks, laurel 
growths, mosses and lichens, grown on a 
soil creation of the cretaceous period, as is 
proven by the occlusions of pieces of amber, 
that afford valuable evidence also as to the 
insect world that inhabited that forest. Of 
the 75 Tertiary beetle species known to us, 
49 are represented in these occlusions; we 
find, though, also in them termites, small 
butterflies, millepeds, etc., which, in the 
hoary past, inquisitively walked onto the 
dripping resin of the pines and thereby were 
perfectly preserved for posterity. The Sam- 
land amber deposits are situated in a glau- 
conitic blue-colored, sandy clay formation 
of 1.25 to 6 m. depth, that is known as 
‘blue earth,’ which has been determined to 
be as much as 12'%4 m. under the sea, ac- 
cording to borings near Palmnicken and 
Kraxtepellen. As this blue earth runs off 
in a horizontal position, it must crop out 
from the bottom not far from the land, in 
consequence of the gradual sinking of the 
sea bottom. The sea eats into this earth 
and throws up on the strand, especially dur- 
ing a northwest wind, the wash-loosened 
amber. After a stormy night in 1862 no 
less than 2,000 kilograms were found on the 
strand near Kraxtepellen. 

“In ancient days the gathering of amber 
was permitted for everybody; later that 
changed. According to a document of 1264, 
amber was already a profitable object of 
taxation of the bishops, and the Order of 
Knights declared even the amber gained 
from inland as ‘conserved property of the 
State’ (amber-monopoly ). 
over to the amber-turners, mostly—the so- 


called Paternoster makers—who dwelt in 
3rligoe, Litbeck, Stolp, Danzig, Kolberg. 


Konigsberg, the Danzigers getting most, as 
they finally leased the amber, established 
factories, and extended the commerce to 
Frankfort-on-Main, Cologne, Nuremberg, 
yes, even to Persia and India. Even then 
the primitive amber fisheries were no longer 
satisfactory and the costly creation caused 
lively topic; they made strides toward more 
productive methods. The amber probing 
got to that point that the stones resting on 
the bottom of the sea were turned over from 
boats and the amber sticking to them was 
loosened and caught in hoop-nets. Dredging 
was done next. In 1811 the State had to 
take back the unprofitable contract given 
Major von Taubenheim; then merchant 
Becker obtained the lease on a yearly rental 
of 3),000 marks. He established the firm 
of Stantien & Becker and the modern works 
with steam dredges, trolley traction. etc., 
came into being. Yearly output. 250 Zent- 
ner in the first year grew to 8,000 to 9,000 
Zentner; the product in 1902 was 958 Dop- 
pelzentner valued at 2,317,000 marks, of 
which 386 Doppelzentner went to Austria- 
Hungary, 213 to Russia. 94 to China, 97 to 
the U. S. A. The reckless profiteering of 


the monopoly bv Becker at last brought 
about the law of 1899, taking over the enter- 
prise for 934 million marks to be run by 
the State. 
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“Most of the amber is used on mouth- 
pieces and jewelry. Pieces of over one 
pound weight are rare; most valuable are 
the golden-yellow transparent pieces. Large 
pieces are made supple by heating in oil 
and then pressed into forms; the smallest 
pieces, chips, etc., are turned into amber oil, 
amber colophonium (for lacs and varnishes), 
and amber acids for photography and chem- 
isiry. The occluded animals and plants form 
a special trade, of which the Berlin Museum 
has 11,000, the Stantien & Becker Amber 
Museum in Konigsberg contains a total of 
50,000. 

“Amber jewelry in the X VIth and XVIIth 
centuries was actually worth its weight in 
gold. The German interest in amber jewelry 
is, strange to say, slight in these days. The 
amber objects that were in the Moscow 
Kremlin, the Hermitage, and the Tsarskoe- 
Selo Palace outrivaled those in Germany 
before the war. In the decorative arts of 
the XVIIth and XVIIIth centuries amber 
was used on house altars, looking-glass 
frames, snuff-boxes, etuis, bowls, and other 
trinkets. Even in these days amber plays a 
role in the healing art; Russian mid- 
wives often wear ambroid chains—frequently 
weighing pounds—to forefend themselves 
and the babies from sickness; little amber 
chains are often hung on East Prussian 
babies to aid teething. And the burning of 
amber is done to cure rheumatism.” 








Percival on Rings 





66™P\I1ERE are few more interesting collec- 
tions than those of rings. If at all 
representative they not only show us a his- 
tory of the jewelers’ art in a compact and 
nearly complete way, but also tell us much 
of the history, laws, and religion of different 
countries and peoples. Of course to make 
a really fine collection, large sums of money 
would have to be spent; but a small one of 
considerable interest, even though it did not 
contain examples set with splendid stones, or 
any pieces of great historical value, could 
be formed at comparatively small expense. 
There would, perhaps, be nothing unique in 
it, but it would be made up of pieces that, if 
one knows what they are and something 
about their origin, are links in the chain of 
history, but which, if their period and pur- 
pose are not identified, are merely curios, 
and without very particular interest beyond 
their mere beauty of color and workman- 
ship. 

“The subject of finger-rings is, of course, 
a very wide one, and there are various large 
and learned volumes dealing with different 
sides and departments of it that should be 
carefully studied by any one who is going 
in for making a large collection. Take seal- 
rings alone. In the subdivisions such as 
‘scarabs’ and ‘engraved gems,’ there are 
many volumes embodying the results of the 
greatest expert knowledge, so that only an 
introduction could be given here. . . . 
The ring is not only one of the most ancient 
of personal ornaments, but also at various 
times it has been endowed with all kinds of 
mystical and emblematic qualities. It has 
been associated with religion, with law, with 
love, with death; in one form or another, in 
fact. it seems to be bound up with most of 
the phases of life.’—“CHats on OLD JEWEL- 
LERY AND TRINKETS.” 
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| Winners in the Clock Design Contest 

Prizes of $1,200 Awarded to the Successful Competitors by Cloister Clock 
Corporation.—Hundreds of Designs Submitted from United 

i States, Canada and Great Britain 

i 














Designs of unusual interest and merit, in 
the opinion of a distinguished jury of artists 
and art critics, were included among the 
hundreds submitted from all parts of the 
United States, Canada, and Great Britain 
in the contest in clock case design con- 
ducted by the Cloister Clock Corporation 
of Buffalo, N. Y. The aim of the company 
in arranging the competition was to stimulate 
the creation of designs purely American in 
character, and therefore in harmony with a 
timepiece which is mechanically a distinctive 
American achievement. The clock which 
will be contained in the new cases is a radi- 
cal departure from usual practice, being op- 
erated on the electro-magnetic principle by 
a small dry cell which functions for a year 
or more without replacement. The response 
to the announcement of the contest, made 
through this magazine, was so widespread 
that the judges had an opportunity to re- 
view a great deal of work showing real 
originality of conception and excellent tech- 
nique in execution, with the result that the 
winning designs represent a decided step 
forward. 

The Cloister Clock Corporation announces 
the winners to be: 


Crass A: E. Stetson Crawford, The 
Enclosure, Nutley, 'N. J.; George F. Parker, 
Newburyport, Mass.; Henry A. Goldsmith, 
New York city. Honorable mention: H. 
P. Koeppe, Fort Worth, Tex.; Marie Derge, 
Berkeley, Cal.; Hermann A. L. Behlen, New 
York city. 

Crass B: Fred A. Vuillemenot, Toledo, 
O.; G. Alessandrini, Grand Rapids, Mich. ; 
Richard Mueller, New York city. Honor- 
able mention: Frederick L. Gerhold, Cin- 
cinnati, O.; A. Reimherr, Bridgeport, Conn. ; 
Henry A. Goldsmith, New York city. 

Crass C: Ruth Koch Gerth, Minneapo- 
lis, Minn; second, Ruth Koch Gerth; 
George Lloyd Barnum, Chicago. Honorable 
mention: F. Cowles Potter, Rochester, N. 
Y.; Edwin Dickman, Riverside, Cal.; Fred- 
erick L. Gerhold, Cincinnati, O. 

The prize money, $1,200 in all, was divided 
into three first prizes of $250 each; three 
seconds of $100 each, and three thirds of 
$50 each. The award of honorable mention 
carries with it the privilege to the company 
of purchasing the design. 


Class A prizes were offered for designs 
of an upright mantel clock case of wood, 
greater in height than breadth. Class B 
called for designs of the same proportions, 
to be executed in metal. Class C designated 
mantel clock cases of wood, greater in 
breadth at the base, than in height. 

The jury of award consisted of Charles 
Dana Gibson; Richard F. Bach; Metropoli- 
tan Museum of Art; Albert M. Kohn, a 
New York jeweler; C. Matlack Price, editor 
and art critic; and Russell F. Whitehead, 
secretary of the Architectural League. 

E. Stetson Crawford, winner of first prize 
in Class A, has achieved an international 
Teputation as a portrait painter, mural deco- 
tator, and designer of stained glass windows. 


He executed the mural decorations of the 
United States Government buildings in San 
Francisco. Ruth Koch Gerth, who won two 
major prizes in Class C, is a young profes- 
sional designer; Fred A. Vuillemenot, first 
prize winner in Class B, is French by birth 
and was a scholarship student at the Eccle 
des Arts Decoratifs, Paris, where he won 32 
medals in various competitions. 

The small number of industrial designers 
in this country, and the consequent inferior- 
ity of design in many fields of industry is 
due to the fact that stimulus such as this 
contest afforded is generally lacking, accord- 
ing to the report of the jury of award, writ- 
ten by Mr. Price. 


“The writer would like to express to the 
Cloister Clock Corporation his opinion that 
this competition offered an unusually gen- 
erous and interesting opportunity to amateur 
and professional designers,” the report said. 
“Few manufacturers call upon artists and 
designers for co-operation, and the disad- 
vantage is mutual.” 

A hint which should prove of interest to 
those who contemplate entering competitions 
in the future was contained in this extract 
from the report: “It is to be noted that in 
this competition, as in every art or design 
competition within the writer’s experience, 
an unfortunately large number of competi- 
tors automatically eliminated themselves by 
failure to observe certain essential condi- 
tions laid down in the program. While it is 
true that the entries of most of the careless 
competitors possessed such a slight degree 
of design-merit that they would have in any 
case fallen below the first six selections in 
their classes, it is, nevertheléss, to be re- 
corded that the jurors could not have given 
an award or a mention to a good design 
which failed to conform with the definite 
condition of the competition program.” 








COUPON FRAUDS 





Silverware Redemption Schemes Continue 
Misrepresentations About Service 
and Premiums 


Two companies, both operating in the vi- 
cinity of Nashville and Chattanooga, Tenn., 
are selling a coupon redemption service to 
retailers under false representations, accord- 
ing to a bulletin just sent out by the Na- 
tional Vigilance Committee of the Asso- 
ciated Advertising Clubs of the World. The 
bulletin goes on to say: 

“It is reported that one concern claims 
to redeem coupons with genuine Oneida 
Community plate, but substitute a cheaper 
grade known as Oneida Community par 
plate. 

“Representatives of the other firm allege 
that their proposition has been endorsed by 
the Associated Advertising Clubs of the 
World, which is untrue. 

“Retailers are again advised of the fol- 
lowing dangers in these so-called redemption 
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services which are operating in many sec- 
tions of the country: 

“1. Misrepresentations on the part of the 
company or its salesmen to the effect that 
they are connected with, purchase direct 
from, or are fostered through large silver- 
ware manufacturers, such as Rogers & Co., 
of Niagara Falls, N. Y., and the Oneida 
Community, Ltd., of Oneida, N. Y. 

“The silverware manufacturers do not 
conduct any silverware redemption depart- 
ments of their own, nor are they connected 
in any way whatsoever with any of these 
so-called redemption bureaus now in exist- 
ence, nor do they sell merchandise direct to 
them. They do not countenance their meth- 
ods and have been harassed by the malprac- 
tice of many of these enterprises. 

“2. The changing of the name and ad- 
dress of the silverware bureau before a suf- 
ficient number of coupons have been pre- 
sented for redemption. 

“3. The simulation of names, advertising 
and coupons of well-known silverware com- 
panies and coupon systems, such as United 
Cigar Co., Wrigley’s, Swift & Co. and 
Mutual Profit Co. 

Leading retailers to believe that the cou- 
pons of the so-called redemption bureaus 
are identical or interchangeable with the 
coupons of the established companies. The 
legitimate concerns mentioned in the fore- 
going paragraph do not accept, redeem, or 
exchange any of the coupons of these vari- 
ous silverware schemes. 

“4. Misrepresentation concerning quality 
of merchandise which they allege is given 
in exchange for coupons. The outstanding 
trick is to substitute cheaper merchandise 
than that originally agreed upon for re- 
demption. 

“5. The great similarity in the literature 
of all these concerns. The salesmen of the 
various enterprises discover how easy it 
is to make money by preying upon retailers 
through this method and start a company 
of their own. All they need is a printing 
press to turn out thousands of tickets and 
order blanks which, but for a slight change 
in name, are identical with the literature of 
their former employers. This causes great 
confusion and provides a smoke screen for 
the unscrupulous to operate under. 

“6, Representations to the effect that the - 
National Vigilance Committee, Better Busi- 
ness Bureaus, or the Associated Advertising 
Clubs of the World, have endorsed their 
plan. Any statement of this kind is abso- 
lutely unfounded. 

(Signed) 
“NATIONAL VIGILANCE CoMMITTEE. 








E. M. Schotz, a jeweler at Bridge and 
River Sts., Paterson, N. J., recently reported 
that a tray filled with valuable rings had 
been stolen from his store by a young man 
who visited the establishment. The stranger 
asked to be shown some rings, and a tray 
was placed in front of him. He then went 
to the telephone and called a local number, 
and a short time later left the store. The 
jeweler then discovered a number of rings 
were missing. The man is described as be- 
ing about 28 or 30 years of age, five feet 
six inches tall and with blonde hair. The 
police have been asked to try and find the 
man. It is thought he may have pawned 
the rings in some other city. 
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A Merry Christmas 
to You 


GOOD FRIENDS 
x * * 
TO YOU who are 
ca te ca 
OUR TRADE Associates 
~ a ca 
AND TO those lonesome 
* a a 
FEW OF you 
x * * 
WHO AREN’T yet— 
ok 


%* * 


WE EXTEND our heartiest 


* a bad 
AND THE season’s greetings 
* % a i 
TOGETHER WITH 
ok * * 
THE SUPREME wish 
* * a 
THAT YOU have plenty 
x* * * 


OF THE good things 
* 


oa 


* 


INCLUDING CUSTOMERS 
se = 


OF LIFE 
* * 


AND FLUIDS prescribed by 
* ca * 

THE EIGHTEENTH Commandment 
* * * 

AND COAL 
sd oa a 

AND THOSE other 


* * * 
MORE PERSONAL things 
x * & 


WHICH YOU tell no one of 
a * * 

BUT WANT just the same 
a ca > 

BOTH FOR this Christmas 
ce * He 

AND FOR many more. 
ok a * 

THANK YOU. 
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TRADE MARK REG.U.S. PAT. OFF. 





(Apologies to K. C. B.) 


A Hurry Service 
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for You 


DEAR FRIENDS: 


2 * 2 


THE AIR is charged 


. * «= 
WITH CHRISTMAS spirit 
a 
(EVEN IF 
.* 2 « 


THE SALES aren't). 


* % * 


EVERYBODY WANTS everything 


* * * 


IN A hurry 


* cd * 


RINGS, WATCHES, Jewels, Pearls, 


* x % 


YES, PEARLS! 


‘se 
IF IT happens to be 


x * 


DELTAH 


* bo * 
PEARLS 
* * 
YOU WANT— 
x * * 
ESPECIALLY THE finer qualities— 


* * 2 


WITH THE bigger profits. 


* ok 1 


WIRE 
ok ok K 
EITHER YOUR wholesaler 


* * * 
OR US—giving wholesaler’s name. 
cg * * 


YOU WON'T be 
* * * 
DISAPPOINTED—REALLY. 
* * * 
NOW HURRY. 
* * * 
THANK YOU. 
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The News from England 








!}iamonds in Demand for Christmas Gifts—Thieves Visit London Jewelers—Gold 
and Silver Plated Pipes—Latest Paris Hair Ornament—Ancient Egyptian 
Treasures Discovered at Luxor—South African Gold Fields 

















I. npon, Dec. 8.—The increasing value of 
the diamond in Europe is apparently hav- 
ing no adverse effect on the general demand 
for these gems this Christmastide. Most 
of the jewelry stores here are decking their 
windows with fine diamonds, displayed in 
every shape and form, from ordinary en- 
gagement rings to massive and complicated 
pieces of jewelry more suitable for court 
purposes than any other. Some wonderful 
hair ornaments of exceptional size, set with 
masses of fine diamonds, are to be seen in 
some of the Bond and Regent Sts. shops. 
The prices of these pieces, at first glance, 
would seem to be prohibitive. But the 
jewelers say that at this time of the year 
the demand among well-to-do people for 
really valuable jeweled pieces containing 
plenty of diamonds is remarkable. 

x ok x 


The jewel thieves seem to be alive to the 
value of the diamond, for they are renewing 
their activities this side, the latest victim 
being Mappin & Webb. The jewel thieves 
gained entrance during the early hours of 
the morning to the Carlton Hotel in the 
Haymarket and rifled the show case in the 
Palm Court belonging to the jewelers. 
Nearly $18,000 worth of gems were taken, 
but one of the alleged thieves was captured 
afier a struggle and nearly $8,000 worth of 
the jewelry was saved. The thieves got 
into the hotel by unlocking the steel gates 
guarding the entrance. A fireman and _ hall 
porter ran into the thieves, who dashed out 
into the street. By bluffing one of the al- 
leged thieves with a bunch of keys (leveled 
like a revolver), the fireman cornered his 
man, got him into a taxi and drove him to 
Vine St. police station. His companions 
wcaped. The stolen jewelry included bow 
irooches, bracelets, pendants, necklets, clus- 
tr rings and other articles, mostly in dia- 
monds and sapphires and all set in plati- 
tum. <A similar robbery occurred at the 
hotel five years ago, when two men were 
arrested and sentenced to long terms of im- 
prisonment. 

x ok Ok 


A Croydon jeweler was victimized this 
week when his front entrance store padlocks 
were forcibly ripped off and his showcases 
tiled of several thousand dollars’ worth of 
diamond rings, gold alberts and watches. 
Although I. Selgrove, the jeweler, lived 
over the shop premises, he knew nothing of 
the robbery until opening-time next morn- 
ing, 


* * * 


_Gold- and silver-plated bruyere pipes, the 
fashion for which was set by an eastern 
dotentate some time ago, are appearing in 
the retail show windows in time for the 
Christmas trade. Alfred Dunhill, the maker 
of these handsome articles, says he is not 
‘ure how a gold or silver-plated pipe will 
‘peal to the average smoker, but he antici- 
ates a good demand for them as a souvenir 
me for the collector’s rack. They vary in 


prices around $20 each, a smaller edition 
being put out for women smokers. 
oS * aK 

Paris has sent the latest ornament for 
the evening coiffure in the shape of a scarlet 
“ball” comb. This looks something like a 
wheel cut in two, the shafts radiating out 
like wheel spokes, each being capped by a 
scarlet and carved ball. The effect is 
striking. 

*x* * 

The watchmaking industry in Switzer- 
land is relieved at the defeat of the capital 
levy movement which threatened the ex- 
tinction of the industry as a whole. Watch- 
makers at Berne say they could not have 
survived had the proposed levy become law. 

* * 

Considerable interest has ‘been aroused 
here in the recent discovery by the Earl of 
Carnarvon and Howard Carter of ancient 
Egyptian treasures at Luxor beneath the 
tomb of Rameses VI. It is believed that 
as a result of these discoveries other ancient 
jeweled pieces in use 1,400 years B. C. will 
be revealed. The sealed tombs in which the 
gorgeous relics have been unearthed have 
not all been opened at time of writing. So 
far, archeological eyes have been dazzled by 
such items as jeweled beds 3,000 years old, 
ebony and ivory articles of fuyniture, carved 
couches, and chariots and exquisite alabaster 
ornaments. Three state couches have been 
unearthed containing carved beds of gilt in- 
laid with ivory and semi-precious stones 


and a stool of ebony inlaid with ivory and - 


decorated with delicately carved ducks’ feet. 
The state throne of King Tutankhamen was 
next brought to light. Then a heavily gilt 
chair containing portraits of the king and 
queen, the whole thing being encrusted with 
turquoise, cornelian, lapis and other semi- 
precious gems. Other finds include gold- 
worked life-size statues of the ancient king 
with golden stick and mace, the headdress 
richly studded with gems and chariots cov- 
ered with rich gold decoration and semi- 


precious stones. The Tutankhamen reign 
marked a transition from the Aten faith 


back to the worship of Amen and most of 
the jeweled relics unearthed were the funeral 
paraphernalia of this king. The Carnarvon- 
Carter find is considered here to be the most 
wonderful in years. 
x ok Ok 

Described as one of the “greatest new gold 
fields in Africa,” new fields located in Por- 
tuguese East Africa were detailed for the 
benefit of shareholders of the Mozambique 
Oil and Mineral Concessions by Chairman 
Sir A. T. Sloggett at a meeting of the com- 
pany here this week. Capt. Lionel Cohen, 
a director, just back from the new territory, 
told his hearers that millions of cubic yards 
cf gold bearing gravel with values of 2 dwt. 
per cubic yard (about $2.25 at the present 
price of gold) were awaiting exploitation. 
Working costs were put at four cents per 
cub'c yard and an annual profit of around 
$1,250,000 was foreshadowed. Although the 
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names of the experienced alluvial mining 
engineers stated to have investigated the 
new territory were not disclosed at the meet- 
ing it was decided to increase the company’s 
capital and provide funds for a dredge to 
work the new alluvial fields. 

x Ok Ok 


As was anticipated on the market here an 
interim dividend of $1.50 per share, tax 
free, is announced by the directors of the 
Central Mining and Investment Corpora- 
tion, which is a mining finance company that 
controls a number of the Rand gold mines. 
The interim is the same as was paid last 
year. For the whole of 1921 the company 
paid $3 per $40 share. It is believed the 
final distribution for the current year will 
be higher. 

x * Ok 

At this week’s meeting of the Consolidated 
Gold Fields of South Africa attempts were 
made unsuccessfully to obtain a definite 
statement by shareholders regarding an in- 
terim dividend for the current financial year. 
Chairman Lord Harris declined to make a 
dividend prophecy, remarking that he was 
“too old a hand for that.” Answering ac- 
cusations of lack of enterprise the chairman 
said that around 2000 propositions had been 
examined during the year and that perhaps 
14 of them might ultimately lead to business. 
The company has enough in hand to meet 
the preference dividends up to next July. 








Diamond Mining Conditions in South Africa 
Show Improvement 


Information contained in a cablegram sent 
by Trade Commissioner Perry J. Stevenson, 
Johannesburg, indicates that the diamond 
outlook in South Africa continues to im- 
prove, according to an announcement just 
made by the Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C. A 
recent issue of the Commerce Report con- 
tained the following résumé of the situation 
as outlined in Commissioner Stevenson’s 
cable: 

“The improvement in diamond mining 
continues, recent sales having been of an 
encouraging nature. The increased activity 
of the market is attributed pritcipally to 
heavy buying for the Christmas market in 
the United States. Owners of diamond 
mines which have been closed since the be- 
ginning of last year are preparing for a 
revival of the diamond market in 1923. It 
is reported that the diamond mines at 
Jagersfontein, the most important in the 
Orange Free State, will resume operations 
about the end of the year. The Eland Dia- 
mond Co. resumed operations last month, 
and it is expected that the full capacity of 
the plant will he utilized about April 1 
next. 








The California School of Arts and Crafts 
has been incorporated as a School of Arts 
and Crafts under the laws of that State. 
The work of the incorporated institution 
has been arranged in three professional 
schools, the School of Applied Arts, the 
School of Fine Arts and the School of Edu- 
cation in Arts and Crafts. With the open- 
ing of the Spring term on Jan. 2, 1923, many 
new advanced courses will be given, among 
which will be courses in metal work and 
jewelry. 
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SUSTAINS CONVICTION 





Hariy Rose Sentenced to Three Months in 
Jail and Fine of $250, but Verdict is 
Suspended Pending Argument 
on Appeal 


NorFoLk, Va., Dec. 15.—Setting aside the 
verdict on five of 14 counts in the indictment 
on which Harry Rose, of Norfolk and New- 
port News, was convicted in the United 
States District Court, Nov. 18, last, Judge 
D. Lawrence Groner in the district court 
at noon today sustained the conviction on 
nine counts and sentenced Rose to three 
months in jail and to pay a fine of $250. 
Suspension of sentence was granted by Judge 
Groner for 60 days on the indication by 
Harry Kanter, attorney for Rose, that an 
appeal may be taken to the United States 
Circuit Court, at Richmond. Bail was con- 
tinued in the sum of $2,500 under which 
Rose is at liberty pending decision on the 
question of appealing the case. 

Argument was heard in the district court 
today on the motion of Rose’s counsel to set 
aside the verdict of the trial jury. Attorney 
Kanter, in urging new trial for his client, 
contended that the evidence had not sus- 
tained the charge in the indictment that 
Rose had “devised a scheme to use the mails 
to defraud.” He declared that Rose, in 
writing to the manufacturers and jobbers 
who prosecuted the case, stated in his let- 
ters that he was entering the jewelry busi- 
ness and asked for shipment of goods on 
memorandum, or tendered checks in part 
payment and offered notes at 60 and 90 days 
for the balance. Rose also referred those 
to whom he wrote ordering merchandise, to 
certain parties and, Kanter declared, it was 
in evidence at the trial that these parties 
had hesitated to approve the financial 
strength of Rose. He also pointed to evi- 
dence which showed that while Rose was 
reported by Bradstreet’s and Dun’s agencies 
he was not given a rating. Attorney Kanter 
declared further in argument that Rose ac- 
tually established himself, as he indicated in 
tis letters he would, as the Rose Jewelry 
(., having a business place in the lobby 
iia Newport News hotel, which he con- 
tnued for almost 12 months. That certain 
of the accounts he contracted were not paid, 
the attorney said, were due to the fact that 
Rose did an installment business and was 
tnable to collect his accounts. 

Assistant District Attorney Lester S. Par- 
sons, who handled the prosecution, in resist- 
ing the motion to set aside the verdict, 
(laimed that evidence of intention of Rose 
0 defraud by use of the mails had been 
resented. He pointed also to the fact that 

‘ose entered into bankruptcy, on petition in 
the district court, and held that further in- 
dicated Rose’s intent, 

Passing on the argument Judge Groner 
wheld the finding of the jury in the first 
tne counts in the indictment—those in 
Which transactions by Rose with manufac- 
‘urers and jobbers were involved. The last 
ve counts dealt with the transactions be- 
‘ween Rose, as the Rose Silver Co., and 
® the Sheffield Razor Co., a firm style under 
"hich he did business in Norfolk, and the 
‘N€men in various parts of the country who 
Ma been appointed his agents for the sale 
"silverware and razors on a coupon-book 
“és plan. The amounts in which these 
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agents were alleged to have been defrauded 
ranged from $1 to $2.50. 

The jewelry concerns and sums in which 
they were defrauded, as set forth in the nine 
counts which were upheld, were: .M. Bau- 
man & Co., New York, $362.16; B. Raff & 
Sons, New York, $312.79; Clark & Coombs 
Co., Providence, $85.70; Ferd Dilsheimer & 
Co., Philadelphia, $95.78 ;-Blanchard, Young 
& Co., Providence, $92.79; L. Luria & Son, 
New York, $107.90; Western Tray & Case 
Co., Cincinnati, $40; Samuel L. Solomon & 
Bro., New York, $75, and Benedict Mfg. 
Co., East Syracuse, N. Y., $143.18. 








A FUGITIVE FROM JUSTICE 


Chicago Authorities Looking for Man Who 
Jumped His Bail When Ordered to 
Prison for Murder of a Policeman 

Cuicaco, Dec. 14.—Authorities of Kane 
County are searching for Walter Stevens, 
who lost his appeal to the Supreme Court 
and was ordered to prison for the 
murder of a policeman in Aurora. The 
mandate of the Supreme Court was issued 
on Nov. 26. Stevens became officially 
a fugitive from justice when his bondsmen 
paid $10,000 to the Kane County court. It 
is understood the bonding company has 
offered a reward for his capture. 

Stevens has been many .times accused of 
robbery, murder and other gun men activities 
but this is the first conviction secured and 
his boast that he would never serve a day’s 
sentence still holds good. It is generally 
understood his friends will reimburse the 
bondsmen and the hope that Governor Small 
may be induced to consider his case favor- 
ably is given as explanation for his failure 
to give himself up. 

Stevens has been arrested several times 
in connection with jewelry robberies but 
was always able to establish an alibi and 
call in assistance of influential politicians 
which enabled him to escape conviction. 

The best known jewelry cases in which 
he was implicated were the Emil Noel 
holdup in October, 1916, when Mr. Noel’s 
brother-in-law, Louis Lichtenstein, was killed 
and Mr. Noel seriously wounded in the ex- 
change of shots, and the Heller-Rose Co. 
robbery in the Marshall Field Annex build- 
ing on Christmas Eve, five years ago, when 


_ $200,000 worth of pearls and diamonds were 


lost. 








MEMBERSHIP CAMPAIGN 


Preparations Under Way for Tour of Vir- 
ginia by Officers of A. N. R. J. A. 


NorFoL_k, Va., Dec. 15.—Preparations are 
being made by Frank R. Ford, of the Gale- 
Ford Co., Norfolk, State president of the 
Virginia Retail Jewelers’ Association, and 
State Secretary O. F. Russow, of Roanoke, 
for the launching on Jan. 15, next, of the 
Virginia campaign for members for both the 
State and national associations and for the 
organization of. 24-Karat clubs in various 
Virginia cities, State President Ford 
shortly will appoint chairmen for each of 
the several cities, whose duty it will be to 
get the jewelers of their respective cities 
and surrounding territories to attend meet- 
ings to be addressed by either National Presi- 
dent Edward H. Hufnagel, or Field Secre- 
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tary Walter H. Mellor. It has not yet been 
decided definitely which of the national of- 
ficers will make the Virginia tour, though 
the probable selection for the campaign di- 
rection will be Mr. Mellor. 

The itinerary planned for the visits of the 
national officer in opening the campaign in 
the various Virginia cities is as follows: 


Jan. 15.—Hotel Gladys, Clifton Forge, 
morning, and Hotel Virginia, Staunton, 
night. 


Jan. 16.—Hotel Gleason, Charlottesville, 
morning; Princess Anne Hotel, Fredericks- 
burg, night. 

Jan. 17.—Hotel Jefferson, Richmond. 

Jan. 18.—Monticello Hotel, Norfolk. 


Jan. 19—Hotel Nansemond, Suffolk, 
morning; Hotel Petersburg, Petersburg, 
night. 


Jan. 20-22—Hotel Carroll, Lynchburg. 
Jan. 23.—Hotel Roanoke, Roanoke. 
Jan. 24.—Leland Hotel, Danville. 








PREVENTS SERIOUS FIRE 





Elevator Girl in Blake Building, Boston, 
Holds Back Flames with Fire Extin- 
guisher Until Help Arrives 


Boston, Mass., Dec. 14.—Fire in the 
jewelry establishment of Maurice Cohen & 
Co., wholesale jewelers, on the eighth floor 
of the Blake building, last night was checked 
by an elevator girl, Miss Lena Hamlin, be- 
fore the flames could reach other parts of 
the building. She seized an extinguisher in 
the corridor and with the assistance of others 
held the blaze back until the arrival of the 
fire apparatus in response to an alarm. Her 
prompt action undoubtedly prevented the fire 
gaining headway, and she was the recipient 
of congratulations from the crowds who as- 
sembled at the sound of the alarm. 

The fire occurred at a time when thou- 
sands of persons were passing the Washing- 
ton St. side of the building and several nar- 
rowly escaped injury when a plate glass 
window fell to the street as a result of the 
intense heat. Fragments of the glass crashed 
onto the sidewalk and street and there was 
a rush for doorways and other places of 
safety. 

Miss Hamlin was passing by the eighth 
floor in her car when she saw the reflection 
of flames inside the jewelry store. She 
stopped the car and grasping an extinguisher 
broke the glass in the door and directed a 
stream of chemicals on the blaze. E. A. 
Turner, of Dartmouth, N. S., and William 
L. Diggory, of Wilkesbarre, Pa., who were 
on the floor, manned a hose connected with 
a standpipe and joined Miss Hamlin in her 
fight to prevent the flames from spreading. 

When the firemen arrived they found the 
girl and men still at their task. Lines were 
run up over ladders from the Washington 
St. side of the building and in a few minutes 
the fire was put out, but not until it had 
caused damage estimated at $5,000. A water 
damage was suffered by other firms in the 
building on floors below. 

The arrival of the fire apparatus caused 
a serious traffic jam in the vicinity, which 
was crowded with pedestrians and vehicles, 
Extra traffic officers were rushed to the 
scene. By diverting automobiles and other 
vehicles into adjoining streets they managed 
to unravel the mixup. 
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ASKS FOR INJUNCTION 


Syracuse Auctioneer and Jeweler Ask Aid 
of Federal Court to Continue Sale Stop- 
ped by State Court Order Uphold- 
ing City Ordinance 

‘Tica, 'N. Y., Dec. 14.—David H. Kahn, 
a jeweler of Bleecker St., Utica, and C. 
M:Jton Coykendall, jeweler of 466 S. Salina 
St., Syracuse, came to Utica from Syracuse 
with their attorneys today to argue for an 
injunction pendente lite before United 
States District Judge Frank Cooper. 

The applicants seek to continue their auc- 
tions of jewelry at the Syracuse store. They 
were opposed by Assistant Corporation 
Counsel Henry Wilson, _ representing 
Mayor John H. Walrath and Martin L. 
Cadin, the chief of police of Syracuse, and 
Attorney John McCrahon, representing the 
Retail Jewelers’ Association, of Syracuse, 
and the Chamber of Commerce. At the 
close of the arguments Judge Cooper an- 
nounced that he would continue the tem- 
porary injunction until Saturday evening, 
and that he would give a speedy decision. 

The jewelers of Syracuse, Utica and cen- 
tral New York generally are taking a lively 
interest in the case, because they believe 
that the auctioning of jewelry every year 
during the Christmas holidays is harmful to 
the trade. 

Former Lieutenant Governor Edward 
Schoenck, counsel for Messrs. Kahn and 
Coykendall, with Attorney Ralph Shulman, 
argued before the court that the Syracuse 
ordinance regulating auctions is contrary to 
the Constitution of the nation and State, 
because it provides that the city Common 
Council shall fix the auction fee upon each 
application, thus giving it an arbitrary pow- 
er to treat different applicants differently. 
The ordinance is also attacked on the ground 
that it gives the mayor power to revoke 
the license in a tyranical manner. 

Attorney Wilson told the court that Mr. 
Kahn is a professional auctioneér, who con- 
ducts a jewelry store in Utica, but every 
year for a few weeks before Christmas con- 
ducts an auction in some city, makes a clean- 
up, and then returns to his store in Utica 
for the rest of the season. 

The city lawyer said that Mr. Coykendall 
had been a reputable jeweler of long stand- 
ing in Syracuse and held a high reputation. 
He employed Mr. Kahn to conduct an auc- 
tion. There would have been no objection 
to the auction, said the attorney, if the sale 
had been confined to Coykendall’s stock, but 
it soon became evident that Kahn was re- 
ceiving stock of his own, and that in fact 
it was an auction of his own goods, and that 
he was capitalizing the good name and repu- 
tation of Coykendall. 

Mayor Walrath thereupon held a hearing 
and revoked the license. Proceedings were 
started in the State’ Court, identical to the 
ones now started in Federal Court. An 
injunction was obtained from Supreme 
Court Justice Crouch, but he refused to con- 
‘nue it, and the Appellate Division unani- 
Mously concurred. The suit against the 
tity, however, is still pending. Attorney 
Wilson argued that until this suit is settled 
would be improper for the Federal Court 
'0 take jurisdiction and continue its injunc- 
tion, especially as the State Court had al- 
Swed its injunction to end. 

Attorney Wilson argued that the proceed- 
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ings, motion, and other manceuvers started 


in the various courts by the attorneys for the - 


plaintiffs were merely to permit them to 
keep their auction going until Christmas- 
time. If the court manceuverings would 
permit them to continue the auctions and 
make a clean-up, that was all that is wanted. 
He argued that the decision of Justice 
Crouch should be binding upon the Federal 
Court. 

Federal Judge Cooper in response to this 
statement said: 

“All this court is concerned about is 
whether or not the local ordinance is by its 
construction unconstitutional, to see whether 
if the municipal authorities don’t like a 
_man’s race, creed or color, they may 
refuse him a license. Whether or not Mr. 
Kahn sold goods or had jewelry has nothing 
to do with this case. 

Attorney Schoenck entered the discussion, 
saying, “This is the first time the statement 
has been admitted in open court that the 
Chamber of Commerce and the Jewelers’ 
Association are fighting Mr. Kahn. It is a 
diabolical scheme, the work of a group to 
put opposition out of business by bloc and 
threat.” 

Attorney Fred J. Sisson, also counsel for 
Kahn, remarked that Mr. Kahn was a repu- 
table Utica jeweler who had been in busi- 
ness successfully for 30 years, especially his 
10 years in Utica. 

Judge Cooper directed the immediate fil- 
ing of briefs and other evidence and prom- 
ised a quick decision. 








REPORTS A “HOLD UP” 


J. E. Harrison, Chicago Diamond Broker, 
Tells Police How He Was Robbed of 
Jewelry and Cash Amounting to 
Nearly $77,000 

Cuicaco, Dec. 14.—Another diamond 
holdup with the losses approximating six 
figures was reported to the police here last 
night by James FE. Harrison, diamond 
broker, room 707 Chicago Savings Bank 
building, corner of Madison and State Sts. 

This all took place during the evening 
rush hour just a few flights up from the 
“busiest corner in the world” and was done 
so quietly that the only clue the police and 
detectives have to work on is a description 
of one of the two men who pulled the job. 

“Tt was about 4:45 last night,’ Harri- 
son said, “a man called me on the phone 
and said his name was Henderson, that he 
was from Kansas City, Mo., and had been 
recommended to me by a man named Rabin- 
witz, that I know in that city. He said he 
wanted a gift for his wife and would be 
over in a short time.” When the man 
arrived Harrison was alone in the office ex- 
cept for the office boy. After discussing 
various pieces of jewelry “Henderson” asked 
about a mounting for a large diamond he 
was wearing. As Harrison had nothing in 
stock he called Haeflinger & Co. and talked 
with Mr. Linus, of that firm. Harrison 
described the mounting he desired and Linus 
replied that he had it only in white gold 
but could make it in platinum. Harrison 
sent the office boy for the mounting. 

Harrison says that he and his customer 
then sat at a table in one of the private 
rooms. Immediately after the boy left 
another man entered the outer office and 
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when Harrison leaned around to look out 
the office door his customer drew a revolver 
and ordered him to remain quiet under 
penalty of death. “Henderson” admitted 
the second man and they bound and gagged 
Mr. Harrison and placed him face down on 
the floor. In five minutes they had scooped 
up the diamonds, mountings and cash and 
escaped, 

Harrison then gave the alarm and was re- 
leased by two employes of the bank, which 
has some offices on that floor of the build- 
ing. The loss as reported today by Harri- 
son is $70,800 in diamonds, $3,000 in mount- 
ings and $3,000 in cash. He carries $50,000 
insurance, 

This is the second big diamond robbery 
reported from this office which is now occu- 
pied by Harrison and Nat Oppenheimer, 
partners in the diamond business. The first 
was just three years ago and was reported 
by M. Iralson, who was also a tenant at 
that time. Immediately after he was held 
up Mr. Iralson moved to the Columbus 
Memorial building. 

Harrison is not able to give a description 
of the second man that entered the office but 
says the first man was about 34 to 37 years 
of age, 5 feet 8 inches high, weighs 170 
pounds, full face, neatly dressed, gentile. 








Moe Amdur, Syracuse, N. Y., Jeweler, Files. 
Schedules in Bankruptcy Showing Liabili- 
ties of $47,825 and Assets of $21,505 


Utica, N. Y., Dec. 14—Moe Amdur, 
jeweler of 228 East Washington St., Syra- 
cuse, who was recently forced into bank- 
ruptcy court by creditors, filed his schedules 
in the United States District Court here to- 
day through Attorney William W. Gerber, 
showing total liabilities of $47,825 and assets 
of $21,505. 

Real estate, a two-family house, is valued 
at $15,500, and is covered by mortvages. 
Stock in trade is put at $5,200 and fixtures, 
$1,800. The names of the holders of the 
mortgages are not given. D. Eaton Alvord, 
of Syracuse, holds a number of rings to 
secure $3,370. He is also unsecured for 
$10,216. Of the liabilities unsecured claims 
amount to $28,955, and the 43 claims are 
ke!d largely in Syracuse and New Yerk. 

The New York creditors are Mrs. Ray 
M. Held, claiming $2,800; Adolph L. Hodes, 
$211; Myron Ulrich, $180; J. Hacher, $169; 
Romie Luozer, $425; Kleinbard & Sagman, 
$400; New York Suit Case Co., $170; Rue- 
geleisen & Jacobson, $125; A. Edward 
Fisher, $178; Holland & Weinstein, $85; 
Harry Gross, $50; Samuel Ackerman, $110, 
and L. G. Foresty, $425. 

‘ Syracuse creditors are Harris Rosman, 
$2,800; David Wolfe, $1,100; Max Brown- 
stein, $1,500; S. A. Liberman & Sons, $600; 
J. L. Marks & Sons, $275; A. H. Pond Co., 
$159; Nathan Cohen, $600; Lena and Frank 


Sears, $275; William W. Gerber, $400; FE. A. 
Klein, $1,025; Shimberg & Gerber, $200; 
Syracuse Mortgage Corporation, $375 ; Con- 


rad J. Kitsz, $150; Harris & Myer Flesher, 
$400: Yates Hotel Corporation, rent, $210; 
Joseph Wilkins, $728; M., B. Silverman, 
$320; Barney Schmadmill, $400; Abrahany 
Silver, $225, and Henry Joseph, $1,100. 

W. E. Morrison, of Alexandria 
claims $430; Scranton Jewelry Co., 
Oscar Schmidt, Inc., Jersey City, $29. 
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GRIEF CAUSES TRAGEDY 


Thomas Kelly Kills Brother-in-Law, Beats 
His Niece and Commits Suicide 
While Mentally Unbalanced 


|’ROVIDENCE, R. I., Dec. 16.—Grief over 
the death of his sister is ascribed by the 
police to the sudden mental unbalancing of 
Thomas Kelly, 56 years of age, and his slay- 
ing his brother-in-law, Thomas F. Jones, 64; 
brutally beating his niece, Miss Lillian B. 
Jones, 32, and then killing himself shortly 
after 6 o’clock this morning at 37 Haskins 
St. Both Kelly and Jones were for many 
years employes at the Gorham Mfg, Co.’s 
plant in Elmwood, the former as a polisher, 
which he left a short time ago, and Jones as 
an annealer. 

Kelly, according to the police report of 
the murder, suicide and assault, ran amuck 
with a two-foot piece of gas pipe in the 
three-story tenement house on Haskins St., 
attacking Jones and his daughter-in-law 
while they were at the breakfast table. 
When Sergt. William F. Delaney, called to 
the terrorized neighborhood by a telephone 
alarm at 6:15 o'clock, entered the house 
single-handed he found panic-stricken occu- 
pants seeking refuge on the first floor, the 
body of Jones in the living room and that of 
Kelly in the kitchen, second floor, while 
furniture on the third floor had been wrecked 
by the insane man and thrown into the 
Street. 

The body of Jones was so badly multilated 
that it was impossible to tell, until an 
autopsy, whether his death was due to being 
beaten with the gas pipe or to revolver shots. 
Kelly fired three shots after Mrs. Jones, 
as she fled down the stairs. One bullet 
wound was found in the centre of Kelly’s 
own forehead, which the doctors said would 
have caused instant death. 


Mrs. Jones said she regained conscious- 
ness to find her father-in-law groaning and 
bleeding on the floor, but was unable to help 
him, and fled. A few seconds later three 
shots were heard. She is the wife of John 
B. Jones and has been keeping house for 
her father-in-law while her husband is at 
work as a silversmith in Sterling, Conn. 
Kelly had boarded with the Joneses, his sis- 
ter, Mrs, Jones, having died in July. Since 
her death, the police were informed, he had 
brooded continually and latterly was grow- 
ing very nervous, but it was not noticed at 
any time that he was irrational. 

Mrs. Jones, the principal witness to the 
tragedy, told the police that she and her 
father-in-lavy were sitting at breakfast when 
Kelly came into the kitchen, remarking that 
It was pretty cold, to which some casual re- 
Ply was made. Without anticipating vio- 
lence or noticing that Kelly remained in the 
toom, Mrs. Jones said she was unaware of 
anything further until she felt a blow, de- 
livered with terrific force, on the right side 
of the head, rendering her unconscious. 

Regaining consciousness, she mustered 
strength and started out of the room. She 
saw Kelly in one of the rooms and instantly 
fed from him. In the living room she 
stumbled across the body of Jones, who was 
reathing and groaning. Albert Fiel and 
William H. Long, with their wives, who 
are daughters of Mrs. Jones, attracted by 
the noise, rushed from their tenements on 
the third floor. While they were trying to 
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learn from Mrs. Jones what had happened, 
Kelly walked up to the third floor and be- 
gan throwing pieces of the Fiel’s furniture 
out of the window. 

Kelly then came down to the first floor 
but in a few minutes returned to the second 
floor again, where in a few minutes three 
shots rang out and when the police arrived 
Kelly’s dead body was found. 








Creditors File Involuntary Bankruptcy Peti- 
tion Against J. P. Hirtenstein, Chicago 


Cuicaco, Dec. 15—An involuntary peti- 
tion in bankruptcy against Joseph P. Hirten- 
stein, wholesale jeweler at 159 N. State St., 
was filed in the Federal Court here last 
Thursday. The claims of the petitioning 
creditors total $2,700, and the claim is made 
that the liabilities will be far in excess of 
$50,00, with assets of very doubtful value. 

The three petitioning creditors and the 
amounts of their claim are as follows: P. H. 
Winterberg & Co., $850; Henry Eisen, 
$1,321, and H. A, Dolmage, $510. 

Mr. Hirtenstein started in the jewelry 
business on his own account in 1917 and 
at that time located at 108 N. State St., later 
moving to his present quarters. He was for- 
merly employed by his father, Jacob Hirsten- 
stein, who for 25 years conducted a pawn- 
brokerage business in this city. 








Second Week of Buyers’ Visit to Eastern 
Markets Encourages Manufacturers 


ProviDENCE, R. I., Dec. 16.—While the 
second week of the annual invasion of buy- 
ers placing orders for Spring delivery did 
not show as many visitors as the opening 
one, the increased volume of business more 
than equalized the two with the result that 
the manufacturers are correspondingly more 
optimistic regarding the new year. An- 
nouncements indicate that the buying season 
will probably last about 10 days or a fort- 
night longer and it is expected that the 
finish will show a substantial amount of 
business upon which to begin the new 
season. 

Buyers reported in this city and vicinity 
during the past week were as follows: Mr. 
Levy, of the Auerhahn Levy Co. New 
York city; Joseph R. Hammerschmidt, of 
Philadelphia; Barnard Hirsch, of Barnard 
Hirsch Co., San Francisco, Cal.; Mr. Uhl, 
of Furstcinwerth-Uhl Jewelry Co., St. Louis, 
Mo.; Messrs. Schriver & Smith, of Schriver 
& Smith, Philadelphia; J. Kadden, of Kad- 
den Bros., Philadelphia; Mr. Foster, of 
Samstag & Hilder Co. New York city; 
F, B. Greene Jr., of F. B. Greene & Son, 
Boothbay Harbor, Me.; Messrs. Patton and 
Hill, of S. S. Kresge Co., Inc., Detroit, 
Mich. 

S. B. Lavick, of S. B. Lavick & Co., Inc., 
Chicago; Messrs. Heimler and Reinscreiver, 
of Kahn,, Heimler & Reinscreiver, New York 
city; S. Schweizer, of Schweizer & Co., 
Philadelphia; Mr. Davies, of Butler Bros., 
Inc., New York city; Maurice Cohen, of 
Maurice Cohen & Co., Boston; Claude R. 
Jacobs, of R. Jacobs & Co., Cincinnati, O. 








The firm of John and G. H. Bliss, Nor- 
wich, Conn., reports that their display win- 
dow was smashed one night recently and 
rifled of jewelry worth about $750. The 
robbery was reported to the police. 
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HOLD UP JEWELRY STORE 





“Gunmen” Take Jewelry and Cash and 
Escape in an Automobile Before Chi- 
cago Police Can Be Notified 


Cuicaco, Dec. 16—Two young men with 
revolvers held up the jewelry store of Albert 
J. Friske, 4112 W. North Ave., today, took 
jewelry worth about $1,300, and cash esti- 
mated at $200, and escaped in a large tour- 
ing car. 

The bandits entered the store at 12:20, 

when D. Duda, the watchmaker, was in the 
store alone, Mr. Friske having left to go to 
lunch. The bandits asked Mr. Duda if it 
would be possible for him to solder a ring 
immediately. Mr. Duda explained they could 
solder the ring, but they would not be able 
to deliver it until after Christmas. One of 
the men then pulled a gun and ordered 
Duda to hold up his hands and forced him 
to a rear room of the store. One bandit 
stood guard over him while the other, after 
removing his hat and coat, walked behind 
the counter and, while acting as a clerk, 
relieved the counter and cash register of 
the loot. While he was working in the store 
a lady and man customer entered at differ- 
ent times and they were both ushered to the 
rear of the store. 
After completing their work the crooks 
left in a large touring car which was out- 
side the store with a third man who was 
keeping the motor running. 

Mr. Dooda described one of the bandits 
as 6 feet tall, wearing a light grey overcoat 
and cap to match. The other about 5 feet 
9 inches tall with a dark gray coat and cap 
to match. Both were between 25 and 28 
years old, smooth of face and well dressed. 
From this description the police believe them 
to be the same men who held up Louis W. 
Anderson, 3046 Armitage Ave., a week ago. 








GET LOOT WORTH $2,000 
Robbers Visit Ladoga, Ind., Store and Escape 
with Articles Left in Display Window 


EvANSVILLE, Ind., Dec. 16.—Jewelry and 
other articles to the value of nearly $2,000 
were stolen on the night of Monday, Dec. 11, 
from the Henry Vancleave jewelry and op- 
tical store at Ladoga, Montgomery county, 
Ind., according to a report received by the 
police of southern and central Indiana towns. 

The thieves gained entrance to the store 
by smashing a large display window. 
Clocks, wrist watches and other articles 
which were on display in the window 
were stolen by the robbers. Mr. Vancleave’s 
optical outfit, containing glasses and test 
plates, also were taken. 

Reports of the robbery were sent broad- 
cast over the State to the police and vari- 
ous sheriffs but up to this time no arrests 
in the case have occurred. It is believed the 
work was done by professionals. 

This is the third robbery in Montgomery 
during the past few days, A few nights ago 
a store at Linden was entered and clothing, 
watches, revolvers and alarm clocks were 
taken. It is believed the work was done 
by the same robbers who did the Vancleave 
job. 








W. A. Cochrane, Milestone, Sask., has 
succeeded L. W. Askin. 
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TO ELECT DIRECTORS 





Ann: al Meetings of National Jewelers Board 
of Trade and of District Branches 


Tic members of the National Jewelers 
3oard of Trade will hold their annual 
mec'ing at the executive offices of the 


organization, 15 Maiden Lane, New York, 
on thursday afternoon, Jan. 18, at 2.30 
o'clock. Thirty minutes before this meeting 
is called to order the members of the 
New York district will go into session and 
will elect five directors, four to serve for 
four years and one to serve for one year. 
The annual meeting of the other districts 
will take place on Thursday, Jan. 4. 

The meeting of the general membership 
will be devoted to electing executive officers, 
the submitting of reports and other business. 

The New York ,district members, which 
includes New York, New Jersey, Pennsyl- 
vania, Maryland, Delaware and District of 
Columbia, will select five directors. This 
district has nominated the following to 
serve for a period of four years: P. J. 
Coffey, of J. A. & S. W. Granbery, Newark, 
N. J. and Joseph L. Herzog, of Joseph L. 
Herzog Co., William H. Joers, of Hayden 
W. Wheeler & Co., Julius Kaufman, of 
Goodfriend Bros., of New York. Milton 
L. Ernst, of New York, has been nominated 
to serve for one year. After the election 
of directors, the meeting will also elect a 
nominating committee of five for 1923 for 
the New York district. 

in accordance with the by-laws, the 
annual meeting of members in the New 
England district will be held on Thursday, 
Jan. 4, 1923, at 12.30 p. M., at the rooms 
of the Board, 17 Exchange St., Providence, 
R. I. Two directors for the New England 
district will be elected at this meeting. The 
nominating committee for the New England 
district has nominated the following two 
directors to serve for a term of four years: 
George C. Rueckert, of Rueckert Mfg. Co., 
Providence, R. J., Frederick Schwinn, of 
the Robbins Co., Inc. Attleboro, Mass. 
Following the election of directors the 
meeting will also elect a nominating com- 
mittee of three for 1923 for the New Eng- 
land district. Members included in the 
New England district are those in the 
States of Rhode Island, Massachusetts, 
Connecticut, Vermont, New Hampshire and 
Maine. 

The Chicago district membership will 
also meet on Thursday, Jan. 4, at 2 Pp. M. 
at the rooms of the Board, 58 E. Washing- 
ton St., Chicago. The by-laws provide for 

the election at this meeting of two directors 
for the Chicago district. The nominating 
committee for this district has nominated 
fora term of four years the following: 

Frank Milhening, of J. Milhening, Inc., and 

Merwin Hart, of Hart Jewelry Co., both 

of Chicago. After the election of directors, 

the meeting will also select a nominating 
committee of three for 1923 for the Chicago 
district. The Chicago district includes the 

States of Illinois, Missouri, Iowa, Min- 

hesota, N. Dakota, S. Dakota, Nebraska, 

Kansas, Wisconsin, Michigan and Indiana. 

The members of the Cincinnati district, 

Which includes those in the States of Vir- 

gma, W. Virginia, N. Carolina, S. Caro- 

lina, Georgia, Florida, Ohio, Kentucky, 

Tennessee, Alabama, Mississippi, Louisiana, 
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Arkansas, Oklahoma, and Texas, will hold 
their annual meeting at 2 o’clock on the 
afternoon of Thursday, Jan. 4, at the 
Board’s offices in the Walnut St. building, 
Cincinnati. At this gathering one director 
will be elected to serve for a term of four 
years. The candidate nominated for the 
office by the committee is Julius Hahn, of 
Hahn Jacobsen Co., Inc., Cincinnati. This 
district will also select a nominating com- 
mittee of three to serve for the ensuing 
year. 

On Thursday afternoon, Jan. 4, at 2 
o’clock the members in the San Francisco 
district will gather for their annual meet- 
ing at the offices of the organization in the 
First National Bank building, San Fran- 
cisco. The members in this district include 
those in New Mexico, Colorado, Wyoming, 
Montana, Idaho, Utah, Arizona, California, 
Nevada, Oregon, and Washington. 

Edson Adams, of the Edson Adams Co., 
San Francisco, has been selected by the 
nominating committee as the candidate for 
director to serve for a term of four years. 
Following the election a nominating com- 
mittee of three for 1923 will be selected. 








AUCTION ORDINANCE 





Pittsburgh Council to Consider Measure 
Striking at Dishonest Practices of Certain 


Auctioneers and Transient Merchants 


PittspurGH, Pa., Dec, 16—An ordinance 
regulating auctions and already recom- 
mended by the Public Safety Committee of 
Council, which includes the body _ itself, 
is to be acted on next week by the city law 
makers, much to the delight of the members 
of the jewelry trade, who have for months 
been endeavoring to obtain the protection 
which they think they are entitled to. There 
has been much complaint regarding the 
operations of auctioneers, and councilmen 
were very outspoken in considering the 
measure up now for consideration. 

Councilman P. J. McArdle declared today, 
in discussing the complaints about the way 
some of the auctions are conducted, that 
“a pickpocket is an honorable citizen com- 
pared with some of the transients who use 
the bait of so-called auction sales, to vic- 
timize unwary buyers in Pittsburgh during 
the holiday and shopping season.” He made 
his statement before the Council and con- 
tinued further: “The public must be pro- 
tected. These fly-by-night fellows thrive by 
preying upon the shoppers from outside of 
the city who appear to be unable to dis- 
tinguish between the reputable -merchant 
who puts on a legitimate auction sale, and 
the unscrupulous persons who are unload- 
ing worthless trinkets that they could not 
otherwise sell. It gives visitors a bad im- 
pression of the city.” 

Daniel Winters, president of Pittsburgh 
Council, said he had visited some of the 
places and “I was dumbfounded by the ease 
with which the tricksters pluck some of 
their victims, even heaping sarcastic abuse 
upon the prospective customer whose bids 
are not high enough to suit their extrava- 
gant claims. They do this after their paid 
‘cappers’ have run the price up to exorbi- 
tant levels. It is decidedly unfair competi- 
tion for the honest merchant and it certainly 
ought to be stopped without delay.” 
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From the attitude of the members of the 
Council and the pressure being brought to 
bear by members of the jewelry trade to 
protect themselves, it is not doubted that 
the ordinance will pass and that it will be 
signed by the mayor. 

The measure before council is aimed at 
the unscrupulous and not those who conduct 
an honest auction business. No fault, it is 
contended is found with the merchant who 
finds he must conduct an auction, but the 
manner in which some have been conducted 
here, has excited the ire of the entire trade 
and they have been insisting upon measures 
of protection. 








GETS TEMPORARY INJUNCTION 


Utica, N. Y., Jeweler Fighting City Ordi- 
nance Against Auctions After Sunset 

Utica, N. Y., Dec. 16.—Richard G, Kum- 
mer, jeweler, at 88 Genesee St., obtained an 
injunction Friday restraining the operation 
of the city ordinance which prohibits him 
from conducting auctions in his jewelry 
store after sunset. The injunction was ob- 
tained from County Judge Frederick H. 
Hazard, and a show cause order is attached 
calling upon the city of Utica to show cause 
why the temporary injunction should not 
be made a permanent one. 

Mr. Kummer obtained a license from the 
city to conduct auctions during the day, but 
he maintains that this will not enable him 
to dispose of his stock in time to vacate the 
store premises. 

It is claimed by the city officials that the 
ordinance, which was passed in 1914, was 
designed to prevent the sale of certain com- 
modities which show up better by artificial 
light, and thus afford opportunity for fraud. 

The case is similar to the David H. Kahn 
case which is being contested in both State 
and federal courts. The city ordinance pro- 
hibiting evening jewelry auctions, it is main- 
tained here, originated in Utica, and is be- 
ing widely copied by other cities. 











Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


Domestic 
Selling Price Silver, 

Londin U.S. Gov’t Standard 
Date Official Assay Bars Price 
Dec. 12 31 yz 66% 99% 
Dec. 13 3045 66% 995% 
Oe. Sa re 3048 65% 99% 
i BE osc, 30% 64% 995% 
i MA gigs 307%, 65 995% 
Dec, 18 30% 654 99% 








After 54 years of service, 39 of which 
were spent in Santa Ana, Cal., C. P. Kryhl, 
a jeweler and watchmaker, has retired 
from active business. Announcement has 
been made that the stock and fixtures in the 
store at 118 E. 4th St. are offered in a 
disposal sale. George Kryhl, junior member 
of the firm of C. P. Kryhl & Sen, has been 
with the store nearly 20 years. He has 
specialized in optical work. When the pres- 
ent stock has been sold, the plan is to remove 
the fixtures and remodel the building. A 
partition will run through the middle of the 
building, dividing it into two separate store 
rooms. The west side will be occupied by 
George Kryhl with his optical business. 
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50TH ANNIVERSARY 





Wm. T. Gough Celebrates Half Century with 
the House of Carter, Gough & Co. 
and Receives Many Memen- 
tos of Esteem 


The many friends of William T. Gough, 
active head of the firm of Carter, Gough & 
Co., manufacturing jewelers, 11 Maiden 
Lane and Newark, N. J., are congratulat- 
ing him on the celebration of the 50th anni- 
versary of his connection with this house 
and the occasion was celebrated by the em- 
ployes of the concern Monday last, when 
Mr. Gough on coming to the office was pre- 
sented with a bouquet of flowers five feet 





WM. T. GOUGH, WHO IS CELEBRATING HALF 
CENTURY WITH ONE HOUSE 


high containing 50 magnificent American 

beauty roses. With this was the following 

message: 
“Congratulations this morning in com- 
memoration of your 


FIFTIETH ANNIVERSARY 
with the house of “CARTER.” 
Your travelers and office force offer you 
these roses as an expression of their 
appreciation for the many pleasant years 
we have passed together. 
It is their combined wish that you may 
be spared to guide us for many years 
to come! 


From that time on throughout the day 
Mr, Gough held an informal reception re- 
ceiving the many friends who called on him 
to express their good wishes, and also was 
kept busy opening the many mementos of 
good will that arrived. Among these were 
large boxes of flawers from the Jewelers’ 
Safety Fund Society, the Jewelers 24-Karat 
Club, Wm. Carter and others which, with 
numerous boxes of cigars, etc., covered his 
desk, 

It was on the 17th of December, 1872, 
that Mr. Gough received a message from 
the house (then known as Carter, Howkins 
& Dodd) which read: “Please call on us 
a we need your services now,” and he en- 
tered the employment of the firm the fol- 
lowing day, first in the bookkeeping and 
office departments, later as salesman and 
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traveler, and finally was given an interest in 
the concern in recognition of his ability and 
service. Still later he was made a full 
partner. The firm, in the meantime, had 
been known as Carter, Howkins & Sloan; 
Carter, Sloan & Co.; Carter, Hastings & 
Howe, and Carter, Howe & Co., Mr. Gough’s 
name first appearing in the firm name when 
the change was made in the concern Jan. 1, 
1915, to Carter, Gough & Co. Since the 
retirement of Mr. Hastings in 1902 Mr. 
Gough has been the active head of the con- 
cern, and the celebration of his 50th anni- 
versary has been a subject of interest and 
pleasure to his friends throughout the en- 
tire trade, 

Mr. Gough for years has been actively 
connected with the leading organizations and 
movements in the industry, and is president 
of the Jewelers’ Safety Fund Society; a 
former president and now chairman of the 
board of directors of the Jewelers’ 24 Karat 
Club; a director of the Jewelers’ Vigilance 
Committee of the Jewelers’ Security Alli- 
ance, the Jewelers’ Protective Union, a trus- 
tee of the Maiden Lane Historical Society, 
as well as being actively and prominently 
connected with many other organizations. 








AN INTERESTING SALE 


Visitors at Rhode Island School of Design 
See Work of Disabled World War Vet- 


erans—Competitive Designing 


PROVIDENCE, R. I., Dec. 16.—Visitors to 
the Rhode Island School of Design this 
week have had an opportunity of realizing 
the practicability of the vocational training 
that is being given disabled World War 
veterans at this institution, from the exhibi- 
tion and sale that opened Wednesday. and 
continued afternoon and evening until to- 
day, of art metal articles and jewelry made 
by these men who are pursuing courses in 
the school’s jewelry and silversmithing de- 
partment. 

The articles were placed in large cases in 
the lobby at the entrance to the jewelry 
building, 41 N. Main St., under the direction 
of Director Augustus F. Rose, and was con- 
siderably larger than the exhibitions of the 
last two years. One of the noticeable fea- 
tures of the sale was the larger number of 
visitors as well as the larger number of sales 
made. 

The sale is, in a great measure, a duplica- 
tion of last year’s offering, although larger 
and, if anything, of a higher standard of 
merit. The articles are sold by the men and 
the entire receipts are given to the man who 
made the articles. In addition a number of 
the men received commissions to produce 
special articles so that some of them will 
have several weeks’ work to keep them busy 
on. This sale affords the disabled veterans 
a chance to earn for Christmas a little 
money on their own handiwork. The exhibi- 
tion also gave friends of the school a chance 
to see what the institution has undertaken 
in behalf of these men. 

The success of last year’s exhibition was 
especially noteworthy and result thereof is 
hardly described by the statement that the 
former service men “cleaned up” more than 
$1,100. This year there are upwards of 200 
of these disabled service men taking the 
vocation courses at the School of Design 
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and the money received from the sale fur- 
nishes them an incentive to work out a 
higher grade of work. Marvels of the ex- 
hibit were the intricate little articles that 
were produced by a man with only one 
hand. This man sold products of his handi- 
craft last year that amounted to more than 
$40, Many of the artistic creations are by 
men who were formerly plumbers, steam- 
fitters, farm laborers or who had no trades 
at all. 
COMPETITIVE DESIGNING 

Evidences of the growing recognition of 
the value, benefits and possibilities of the 
jewelry and silversmithing department of the 
Rhode Island School of Design by the manu- 
facturing jewelers of this city and vicinity 
are seen in the increasing calls that are be- 
ing made by local concerns for original de- 
signs in their individual lines as well as ap- 
plication of conventional lines, and the en- 
couragement that these demands are giving 
the department through the offering of sub- 
stantial prizes is inestimable. 

Last year several of these competitions 
were held and already, since the opening of 
the present school year less than three 
months ago, three competitions of this char- 
acter have been held. Concerning this recog- 
nition of the department and the effect it is 
having upon the students, Augustus F. Rose, 
director of the Jewelry and Silversmithing 
Department, says: 

“These competitions have stimulated a 
great deal of interest among the students in 
the Jewelry Department calling forth their 
best efforts in every way. About 25 or 30 
different students have entered the lists for 
the prizes that have been offered by the 
jewelry concerns. It is a great help to 
the students to have competitions of this kind 
and I trust that the manufacturers who have 
not availed themselves of the school will 
give it favorable consideration, as ] feel 
confident that those manufacturers who have 
been generous enough to offer prizes have 
been repaid.” 

The three competitions so far held this 
school year were for prizes offered by Louis 
J. Stern Co., 158 Pine St.; Samuel Moore 
& Co., 301 Friendship St., and the La Salle 
Pearl Co., 44 Franklin St. The results of 
these were as follows: 

Louis J. Stern & Co. for the best design 
for the Sesquicentennial in Philadelphia in 
1925, the awards were: First prize, $25, 
Stanton R. Fife; second prize, $15, Herbert 
Ward; third prize, $10, Attilio Pascucci; 
honorable mention, Paul Marino. 

Samuel Morre & Co. for the best three 
designs for a border to be used on tableware, 
the designs to be Dutch in character, the 
awards were: First prize, $25, Joseph Sum- 
ners; second prize, $15, Herbert Ward; third 
prize, Mathew J. Leonard; honorable men- 
tion, Stanton R. Fife. 

The La Salle Pearl Co. for the best six 
designs for pearl ear-rings, and the prize 
winners were: First prize, $25, Stanton R. 
Fife; second prize, $15, Attilio Pascucci; 
third prize, $10, Ovida Davignon; first 
honorable mention, Charles A. Domler; sec- 
ond honorable mention, Joseph Dombrooski. 








The Axel Califf jewelry stock has been 
moved to new quarters in the Bekamp build- 
ing, Billings, Mont. 
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Ingomar Goldsmith & Co. 


180 BROADWAY, NEWYORK. 
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214 to BY carats 


Square Cuts 


60 per carat to 2 grs. 
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FUNDS FOR CHARITY 





Providence Jewelers Take Prominent Part 
in Drive for Hospital and Other Sub- 
scriptions to Help Needy 


PROVIDENCE, R. J., Dec. 16.—With a spe- 
cial campaign being conducted to raise a 
fund of at least $850,000 for a new Provi- 
dence maternity hospital, and subscriptions 
being received by the Providence Society for 
Organizing Charity in the interest of the 25 
neediest families in the city, by the Overseer 
of the Poor for Christmas dinners and for 
the Empty Stocking Club for the benefit of 
the “kiddies,” persons of philanthropic or 
charitable inclinations are having ample op- 
portunity for manifesting their generosity 
to its fullest extent. And in all these move- 
ments, as always is the case in similar ones, 
no class is more generally represented than 
the manufacturing jewelry and_ kindred 
trades, which has given upwards of $100,000. 

The Lying-In Hospital drive has been 
vigorously conducted all this week and is 
scheduled to close next Tuesday evening with 
a Victory Ball and Supper at the Providence- 
Biltmore Hotel and among those who will 
be in charge as members of the reception 
committee will be: Arthur L. Aldred, I'red- 
erick A. Ballou, Walter R. Callender, H. 
Anthony Dyer, Harvey J. Flint, Arthur 
Henius, Edward B. Hough, Walter S. Led- 
erer, Frank W. Matteson, Henry D. Sharpe, 
Archibald Silverman and William A. Viall. 

Among the leaders and team captains who 
have put the Lying-In Hospital drive over 
successfully are: Harold W. Ostby, Arthur 
Henius, Martin S. Fanning, Howard F, Bar- 
ker, H. Anthony Dyer, Theodore B. Pierce, 
Mrs. Alfred K. Potter, Mrs. Arthur 
Henius, Mrs. Frank W. Matteson, Mrs. 
Charles E. Hancock, Jerome Fitzgerald and 
Adamo R. Tiello. The larger subscribers 
to the fund included the following: Mr. and 
Mrs. Henry D. Sharpe, $15,000; Miss Ellen 
D. Sharpe, $15,000, who also gave the tract 
of ground on which the new -hospital build- 
ing is to be erected; Edward B. Hough, 
$5,000; William H. Draper, $1,000; Cook- 
Dunbar-Smith Co., $900; Walter A. Griffith, 
$600; Frederick A. Ballou, $2,000; William 
A. Viall, $600; John S. Holbrook, $600; 
William H. Waite, $600; Boston Store 
(Callender, McAuslan & Troup  Co.), 
$4,000; Paul C. Nicholson, $1,200; Joseph 
P. Cory, $1,000; employes of Gladding’s, 
$604; George H. Cahoone, $600; John 
Shepard, Jr., $4,000; Everett L. Spencer, 
$1,200; Mrs. Paul C. Nicholson, $1,200; Mr. 
and Mrs. A, T. Wall, Jr., $1,200; Arthur 
L. Aldred, $600; Mrs. Charles E. Hancock, 
$600; The Outlet Co. (J. Samuels & Bro., 
Inc.), $4,000; Frank W. Matteson, $5,000; 
Gladding’s, $1,500; Mrs. Samuel M. Nichol- 
son, $1,200. 

Subscribers to the Overseer of the Poor’s 
Christmas dinner fund include: Samuel M. 
Nicholson, $25; George H. Cahoone, $25; 
William C. Dart, $10; Mrs. Paul C. Nichol- 
son, $10; Mrs. Joseph Samuels, $10; Walter 
B. Frost, $5; Mrs. William F. Leeder, $5; 
Mrs. Adah L. Kirby, $5; L. J. Roehr, $15; 
Arthur Henius, $25; William A. Viall, $20; 
American Emery Wheel Works, $25; Silver- 
man Bros., $10; Harald W. Ostby, $5; Paul 
i Nicholson, $25; Mrs. Ralph S. Hamilton. 
Jr., $5; Charles F. Irons, $25: Frank W. 
Matteson, $25; Jones & Co.. $5. 
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In the list of subscribers to the Providence 
Society for Organizing Charity for the bene- 
fit of the city’s 25 neediest families are: 
Edward B. Hough, $50; Miss Grace P. 
Chapin, $3; Arthur Henius, $25; William 
A. Viall, $20; Mrs. Archibald Silverman, 
$10; E. W. Martin, $10; Mrs. William L. 


Mauran, $100; John Shepard, Jr., $25; 
Charles F. Irons, $25; Mrs. Ralph S. Hamil- 
ton, Jr., $5; John L. Thornton, $10; Mrs. 
George C. Reuckert, $25; Mr. and Mrs. A. 
W. Claflin, $25; Mrs. A. T. Wall, Jr., $15; 
Mrs. C. A. Wilkinson, $10; Mrs. Ira G. 
Whittier, $5; Mrs. Albert E, Stevens, $5. 

The Empty Stocking Club’s fund for poor 
children was assisted by: Callender, McAus- 
lan & Troup Co. (The Boston Store), $25; 
M. S. Rodenberg, $10; Weiss Stationery Co., 
$6; Gladding’s, $10; Governor Emory J. 
San Souci, $25; Belcher & Loomis Co., $10; 
Edward B. Hough, $5; employes of Cutler 
Jewelry Co., $15; Arthur Henius, $10; The 
Shepard Co., $25. 








AN ALLEGED SWINDLER 


Man Who Poses as Magazine Editor Held 
for Examination After Check Given New 
York Jewelers Proves No Good 





Last Friday a man describing himself as 
an editor of several sports magazines was 
arrested by the New York police on a 
charge of stealing jewelry worth $3,500 
from the firm of Pyms & Co., 582 Fifth 
Ave. The prisoner was arraigned on Fri- 
day before Magistrate Douras in the West 
Side Court, and in default of $3,500 bail 
was sent to jail to await an examination. 

According to the complaint, a man called 
at the Pyms’ establishment on Nov. 13 and, 
posing as the alleged editor’s secretary, 
stated that his employer had lost one of his 
cuff buttons and would like to get a new set. 
The supposed editor was pictured by the 
alleged secretary as an influential man and 
the visitor told such a plausible story that 
he was given a new pair of buttons on ap- 
proval. A short time later, it is claimed, 
the alleged editor called on Pyms & Co. and 
demanded to know why such an inexpensive 
set of buttons had been sent to him. The 
man seemed rather indignant but was finally 
suited with a more expensive pair. The 
man, it is alleged, also selected a flexible 
diamond set bracelet priced at $1,500 and 
several other articles amounting in all to 
$3,500. 

In payment for these articles, it is claimed 
the man presented a check for $3,500 drawn 
on the Empire Trust Co, of New York. A 
few days later the check was _ returned 
marked “no funds.” Since that time the 
jewelers have endeavored to collect their bill 
and on Friday the man was finally arrested. 








Frank Horne, of Lambertville, N. J., ac- 
cused of the larceny of jewelry from the 
Kaplan Jewelry Co. of Trenton, N. J., for 
which he was a salesman, has been held 
under $3,000 bail by Police Magistrate 
William H. Geraghty before whom he 
entered a plea of not guilty. The defendant 
was brought from Jacksonville, Fla. :o 
where he is said to have fled quite recentlv. 
Detective Walter Green, of the Trenton 
Detective Bureau, who returned him here, 
recovered jewelry valued at $1,268.25. 
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DEATH OF ALFRED J. HEESEN 





Prominent Toledo, O., Jeweler Passes Away 
at His Home in That City 


To.epo, O., Dec. 14—Death claimed Al- 
fred J. Heesen, one of the most prominent 
jewelers of this city, at 5 o’clock last Friday 
morning, his death occurring at his home, 
2446 Maplewood Ave. 

Mr. Heesen was born in Tecumseh, Mich. 
He learned the jeweler’s trade in that town 
and came here 30 years ago. He was em- 
ployed in the Wolcott jewelry store for a 
number of years and about 22 years ago es- 
tablished his own store at 321 Adams St. 
He remained in this location for about seven 
years and then moved to the present location 





THE LATE A. J. HEESEN 


of his store on Summit St. He recently or- 
ganized a new company. His son, George, 
21 years of age, will be active in the man- 
agement of the company. 

Mr. Heesen and Miss Hannah Engfer were 
married in Toledo 27 years ago. Mr. 
Heesen leaves his widow and two children, 
George, 21, and Alice, 10. He leaves also a 
brother, Dolph, of Tecumseh, Mich., and 
three sisters, Mrs. Nell Adamson and Mrs. 
John Tram of Tecumseh, and Mrs. Will- 
iam Myers of Detroit. 

Until two years ago Mr. Heesen had been 
in active charge of his business. He was 
forced to retire because of a stroke of paraly- 
sis. He visited his store only at intervals. 

For a number of years he was active in 
civic enterprises. He was a member of the 
Retail Merchants Board, Rotary Club, Pres- 
byterian Church, Sanford Collins Lodge, 
F. & A. M.; Toledo Chapter, R. A. M.; 
Toledo Council, R. & S. M.; Toledo Com- 
mandery, K. T.; Scottish Rite and Zenobia 
Shrine. He was a member also of the In- 
verness and Sylvania Golf Clubs. 

Mr. Heesen took a keen interest in all 
civic and patriotic enterprises. He was 
recognized as one of Toledo’s successful 
merchants and was held in high esteem by 
his friends and business associates. 








Joseph I. Lowenstein, formerly of Cal- 
gary, Alberta, has moved to Chicago. 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending of 
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CHARGED WITH FRAUD 


Jewelers Testify Watch Sold as Railroad 
Timepiece for $12 Is Worth Only $2 
and Auctioneer Is Held Under 
Bail for the Grand Jury 
LOUISVILLE, Ky., Dec. 15.—Jake Appel, 
auctioneer, 720 W. Market St., was heid to 
the grand jury under bond of $1,000 on a 
charge of obtaining money under false pre- 
tenses when arraigned in Police Court this 

morning. 

It was alleged that he sold a watch which 
he said was a 21l-jewel railroad watch in a 
25-year guaranteed case, to Henry Stenson, 
negro employed by Henry Bickel, for $12. 
It is further alleged that when Stenson had 
the watch examined it proved to be of the 
cheapest construction, and, to use the words 
of a local jeweler, “it wouldn’t pass inspec- 
tion on a dinky, let alone a railroad.” 

Stenson testified that he bought a ring 
that was supposed to be set with a diamond, 
which the auctioneer claimed was worth $25, 
for the sum of $5, and that a razor was 
thrown in for this price. He said he then 
bought a watch which was represented as 
being a 21-jewel railroad watch in a 25-year 
guaranteed case, for $12, and that the auc- 
tioneer claimed its regular value to be $25, 
but that when he had it tested the examining 
jeweler told him it was worth about $2. 

Capt. E. A. Larkin then took the stand 
and testified that Jake Appel came to his 
office to talk the matter over. He said that 
Appel admitted paying cappers $2.50 a day 
to bid on goods and help draw a crowd. 
Appel then told him that the cappers did 
not do the bidding, that he did it himself, 
and that he always started the bidding at a 
profit, and that whenever he made a bid he 
nodded to one of the cappers, as though they 
had done the bidding, At the time of the 
visit to the captain’s office he had on a ring 
that was supposed to be a diamond and a 
sample of what he was selling. 

William Irion, of the firm of Matt Irion 
& Sons, West Market St. jewelers, took the 
stand and stated that he had been an in- 
spector of watches for the Monon, K. & I. 
and Southern railroads for the past 20 years. 
He examined the watch that had been sold to 
Stenson and stated that it had been con- 
structed to defraud the public. He said that 
a railroad watch was allowed to vary only 
30 seconds a month, and that the watch in 
question would vary minutes a day. He said 
that all jewels in the important places had 
been left out and that the watch was prob- 
ably worth about $2. His testimony was 
substantiated by W. P. Brandenburg and 
R. R. Tafel, both well-known jewelers. 

Sgt. Hauler testified that when he went 
to Appel’s place they closed up as soon as 
they saw him coming, and that when he 
returned later he saw that they had opened 
again and again he warned them that they 
would have to get rid of the cappers. 

Appel was then put on the stand and testi- 
fied that he had sold the watch, ring and 
razor to Stenson for $12 and submitted bills 
of lading to show what he had paid for these 
articles. According to these bills, the 
watches cost $6.60 each, the razors 75 cents, 
and the rings 75 cents. The bills also showed 
that he had paid $9 a dozen for some rings. 
One item on the dill showed that he had 
bought some “chip” rings for $1.25 a dozen 
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and when asked about this by the judge he 
stated that this was not one of those rings. 

Judge Dailey asked him where the cus- 
tomer went to get his refund in case the 
watch was not as guaranteed, to which Appel 
replied that he did not know, they would 
have to see the man from whom he made 
his purchase. 

Appel said that he did not hire regular 
cappers, that he had a store next door, and 
that the clerks were paid $2.50 a day, and 
that when they were not busy they came 
into the auction room and bid on goods. 

Lewis H. Eddleman, a jeweler, was 
brought by Appel, and when he took the 
stand he stated that the watches would re- 
tail at about $15 each. 

“The law was originally intended to pro- 
tect only the prudent buyers,” said Judge 
Bailey, “but it has been extended now to 
guard the pocketbooks of the imprudent as 
well.” 

Mr. Otte said that he intended getting 
an injunction to close all places in the city 
of a similar nature to the one operated by 
Appel, He termed them public nuisances. 








LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Hands Down Decisions on German Silver 
Mesh Bags, Imitation Jewels, Scrap 
Platinum, Plated Arm Bags, Ete. 

Among the customs rulings of more than 
usual importance rendered recently by the 
soard of United States General Appraisers 
is a reappraisement decision affirming the 
action of the customs appraising officers at 
New York in including the German luxury 
tax of 20 per cent as part of the tariff value 
of German silver mesh bags imported here 
from Pforzheim, Germany. The bags were 
entered at the invoiced values to which the 
customs appraiser added 20 per cent, repre- 
senting the German tax. In challenging this 
action the importer, whose name is not dis- 
closed in. the official ruling, contended that 
the bags in question were not manufactured 
for sale in Germany but were designed and 
made for sale in the United States. This 
fact, it was claimed, operated to exclude 
the bags from assessment of the luxury tax 
and, therefore, the collector at New York 
erred in including the tax as part of the 
duty values. 

Judge Sullivan writes a lengthy opinion 
in this case in which he holds that the fact 
that the bags were manufactured entirely 
for sale in the United States was immaterial 
and that the luxury tax did apply. 

IMITATION PEARLS 

In another reappraisement, an appeal board 
of three General Appraisers finds that cer- 
tain imitation pearls, imported from I. Cecar 
Koch & Co., of Paris, were correctly entered 
through the customs here. It appears that 
the pearls in question had certain defects 
by reason of which the importer was allowed 
a discount of 5 per cent. This was deducted 
on entry but disallowed by the appraising 
officers. The customs board now finds that 
it should have been allowed. 

JAPANESE IMITATION PEARLS 

Advances imposed by the appraising of- 
ficers on the foreign market values of imita- 
tion pearls imported from T. J. Kobayashi 
& Co., of Japan, are affirmed in a reappraise- 
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ment ruling by Judge Sullivan. The pearls, 
referred to as No, 150, “cream,” in lengths 
of 14-inch, were invoiced and entered at 
Yen 1.50 per gross. They are reappraised 
at Yen 3.06 per gross. 

Other reappraisement rulings by Judge 
Sullivan, just handed down, cover steel 
beads, imported from Ch. Thym & Co, and 
Elie Weill & Co., of Paris; glass beads, im- 
ported from V. Linka and Rudolph Belda, 
of Lounznice-Zel Brod and_ Cirkovice, 
Czecho-Slovakia ; beaded articles, ornaments, 
etc., imported from Reifenberg & Co., of 
Cologne, Germany, and jewelry, including 
jet bracelets, jet hair bands, etc., imported 
from Feix Brothers, of Albrechtsdorf, 
Czecho-Slovakia. 

Advances are made on the glass beads, 
the beaded articles, ornaments, etc., and the 
steel beads. The jewelry is held to have 
been properly invoiced and entered. 

SCRAP PLATINUM 

The National City Bank of New York 
has just obtained an interesting ruling from 
the customs board on the tariff classification 
of scrap platinum, The merchandise at issue 
consisted of broken and worn platinum 
watch chains in pieces of about three or 
four inches in length, imported with a lot 
of scrap aluminum. These broken and worn 
chains were classified by the customs ap- 
praising officers as jewelry and duty imposed 
at the rate of 60 per cent ad valorem under 
Par. 356, Tariff Act of 1913. In a lengthy 
opinion by Judge Sullivan, the board finds 
that free entry should have been allowed 
as platinum scrap under Par. 578, Act of 
1913. This ruling establishes a precedent. 

BEADS AND PEARLS 

Sustaining protests of the Dayton Co., of 
Minneapolis and St. Paul, and the La Salle 
Corporation of St. Paul, the General Ap- 
praisers reduce the duty on graduated beads 
of various colors strung on cotton strings 
knotted together at.the ends, without clasps, 
and on imitation pearl beads, strung loosely 
on thread for facility in transportation only, 
from 50 per cent ad valorem under Par. 333, 
Act of 1913, to 35 per cent ad valorem un- 
der another provision in the same paragraph. 

GALALITH BELTS 

In a ruling sustaining a protest of P. C. 
Kuyper & Co., the board concludes that cer- 
tain imported belts, composed of imitation 
precious stones and galalith, galalith chief 
value, returned by the customs officers as 
jewelry, with duty at 60 per cent ad valorem 
under Par. 356, Act of 1913, should have 
been assessed at but 15 per cent ad valorem, 
under Par. 395 of the same law. 

PLATED ARM BANDS 

D. C. Andrews & Co. and the Cavendish 
Company, of Boston, lose before the customs 
board in a controversy involving the classifi- 
cation of steel wire gold and silver plated 
arm bands or sleeve holders. Duty, the 
board holds, was correctly assessed at 60 
per cent ad valorem, under Par. 356, Act of 
1913. Claim for duty at 15 per cent ad 
valorem, under Par. 114, is denied. 

GOLD PLATED METAL ARTICLES 

Overruling a protest of Wm. H. Hoops 
& Co., of Chicago, the board finds that cer- 
tain gold plated metal articles were correctly 
assessed at the rate of 50 per cent ad valorem 
under Par. 167, Act of 1913. The importers 
claimed duty at 20 per cent, under another 
provision in the same paragraph, 
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GET VALUABLE WATCHES 
Window Smashers Visit Providence Jewelry 
Store and Escape with Loot Worth 
About $2,500 


PROVIDENCE, R. J., Dec. 16.—Professional 
window smashers descended upon this city 
the past week, made a bold break at the 
retail jewelry store of the Tilden-Thurber 
Corp, corner Westminster and Mathewson 
Sts., and made a successful get-away with 
nearly forty valuable watches amounting to 
upwards of $2,500 without leaving the slight- 
est clue. That the break was carefully 
planned is evident as it was accomplished 
in a space of a few minutes in the heart 
of the closest watched section of the busi- 
ness centre, without noise or commotion and 
without attracting any attention. 

With valuable goods temptingly displayed 
in other of the firm’s windows, the police 
are at a loss why the thieves who other- 
wise gave every evidence of being experts, 
should have chosen the one they did, as 
every watch case and movement taken is 
numbered and registered, thereby making it 
difficult for the thieves to dispose of the 
stolen property profitably. 


Convinced that professional jewelry store 
thieves from out of the city were responsible 
for the break, headquarters inspectors at 
once inaugurated an investigation reach- 
ing into other cities that is expected to lead 
to the apprehension of the skilful robbers. 
Officials of the firm have turned over to 
the inspectors all available data on the 
stolen watches, comprising detailed descrip- 
tions of each one, besides manufacturers’ 
and case numbers and other marks for 
identification employed by jewelry concerns. 
The data has been sent broadcast to the de- 
tective departments of other cities through- 
out the country whose aid has been enlisted 
in running down the thieves. As the Tilden- 
Thurber Corp is a member of several pro- 
tective agencies and associations, representa- 
tives of these are working on the case in 
conjunction with the local authorities. 

The break occurred between 2:30 and 
2:50 o’clock Thursday morning, less than 
five minutes walk from police headquarters 
and in the heart of the business district, 
while the patrolman on the beat was on 
duty on another part of his post. This 
makes the fourth robbery of a similar 
character that has been successfully per- 
petrated in this city, none of which have 
been solved. 

The speed and precision with which the 
large plate glass window, the second on 
Mathewson St. from the corner of West- 
minster St., and valued at more than $500, 
was carefully cut before it was smashed in 
by a backward kick and the scratches made 
on three other display windows of the store 
with a diamond-pointed glass cutter leaves 
no doubt in the minds of the police that the 
break—clean cut and workmanlike as it ap- 
peared—had been previously planned and 
then opportunely executed. 

Before the thieves elected to “kick-in” the 
glass guarding the extensive watch display 
in the Mathewson St. window, they obtained 
a leisurely survey of the two front windows 
on Westminster St. and another on Mathew- 
son St., as indicated by the marks found 
on the heavy glass by the police immediately 
after the robbery. 
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The store, located at one of the busiest 
and most brilliantly lighted corners in the 
city, is constantly under police surveillance, 
and it is plain, the police assert, that the 
thieves studied the accustomed movements 
of patrolmen on duty in that district before 
they acted. Patrolman Shields, who dis- 
covered the shattered window, had passed by 
that spot only 10 minutes before on his walk 
around his beat. The break, however, the 
police point out, could have been effectively 
carried out by professional thieves and glass 
cutters in a few minutes. 

In all probability the passing of the officer 
was closely observed and only sufficient time 
to allow hin to pass out of hearing elapsed 
before the break was made. The attempts 
to cut the front windows, it is thought, were 
made between visits of patrolmen to the 
neighborhood. No doubt, officials believe, 
one man operated at the windows while a 
conferedate watched for patrolmen and 
passersby. 

After cutting around a space of about 18 
inches, the actual thief at an opportune 
moment, turned his back to the window 
leaning against the sash so as to assume a 
casual loiterer’s appearance, and then on a 
given signal by his accomplice, kicked back- 
wards, driving one foot through the glass 
below the cut off space. The corner of the 
pane shattered for some distance along the 
base, but on the upright sash the break fol- 
lowed exactly the marks of the diamond 
cutter. 

Three trays containing the watches were 
in the centre of the window and the thief 
was forced to use a cane or umbrella or 
something with a hook to haul the trays to 
the opening as the hole made was only large 
enough to admit a man’s hand. Patrolman 
Shields saw no one in the vicinity when he 
discovered the break. Sending a hurry call 
to headquarters Lieutenant Drown responded 
at once. William G, Thurber and Fred B. 
Thurber of the firm was at once summoned, 
and Mr. Allspach, head of the watch depart- 
ment was called and a hurried inventory 
made and it was announced that the fol- 
lowing watches were missing from the stock. 
Three gent’s strap watches of unusual shape ; 
a lady’s white gold ribbon watch; a gent’s 
19-jewel Hamilton watch; six gents’ green 
gold watches; a Longines watch; a rec- 
tangular foreign ribbon watch; a_ barrel 
shaped lady’s watch; a Cushing shaped 
white gold watch; two ladies’ rectangular 
ribbon watches; and about 16 other watches 
valued at about $55 each. 

Four 14-karat gents’ 15-jewel gold case 
watches with oxidized silver dials and a 
gent’s flat green gold 21-jewel watch with 
black stripes on back valued at $365 were 
found under the false bottom of the window 
this morning. The watches probably 
dropped from the trays when they were 
dragged in the window. 

Eighty per cent. of the loss is covered 
by insurance. 

The thief, or thieves, wore gloves when 
the break was made as no finger prints were 
found by the police after a careful search 
of the surroundings. 








An involuntary petition in bankruptcy has 
been filed by L. E. Vaughn, Santa Maria, 
Cal. William H. Moore, Jr., has been ap- 


pointed receiver. 
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REPORTS BEING ROBBED 





New York Diamond Merchant Tells Police 
That He Was Bound and Gagged by 
Crooks Who Stole Gems Valued 
at $100,000 


A report made to the police last Friday 
by Morris Pelkisson, a diamond dealer, 
conducting business from his home at 153 
Suffolk St.. New York, that he had been 
robbed of gems said to be worth almost 
$100,000, caused creditors to start involun- 
tary bankruptcy proceedings against the 
East Side merchant last Saturday. Since 
the filing of the petition a receiver has been 
appointed and a meeting of creditors has 
been held at which an offer of settlement 
made by Pelkisson was rejected. 

Although the robbery was reported to 
the police last Friday it was not generally 
known until the following day when an in- 
voluntary petition in bankruptcy was filed 
in the United States District Court, New 
York. Pelkisson claims that on Friday, 
while alone in his home, he left his safe 
open, but locked his apartment door while 
he went to the lavatory in the hall. Several 
minutes later, he told the police, it is alleged, 
that he returned to his apartment and while 
still alone someone knocked at the door. 
Pelkisson claims that when he opened the 
door three men walked into the apartment 
and bound him hand and foot with a piece 
of manila hemp, gagged him with some cloth 
and then hit him over the head. The rob- 
bers, the diamond dealer claims, then rifled 
his safe, taking almost $100,000 worth of 
precious stones, and after finishing their job, 
warned Pelkisson to keep quiet and departed. 
Fearing that the robbers would shoot him, 
Pelkisson claims he uttered no sound until 
30 minutes after the men had gone and then 
when he had loosed his bonds notified the 
police that he had been robbed. 

The filing of the petition in bankruptcy 
followed the reported robbery within less 
than 24 hours. This action was started on 
Saturday by the following creditors, Bernard 
Vander Linden, for $2,800; Abraham I. 
Stern, $700, and Bernard E. Weisberg. The 
petition places the diamond merchant's assets 
at $15,000 and approximates his liabilities at 
$150,000. On Monday Judge Julian Hand 
appointed Jesse W. Ehrich as receiver under 
a bond of $7,500. 

Both the petition and the order, which 
were filed on behalf of the creditors by 
Greenbaum, Wolff & Ernst, state that the 
creditors do not believe that the robbery, 
which Pelkisson claimed he suffered, ever 
occurred. It is also alleged that Pelkisson’s 
report of the robbery was made for the pur- 
pose of defrauding creditors. 

Following the filing of the petition a meet- 
ing was held at the offices of Wechsler & 
Wechsler, 150 Nassau St., attorneys for the 
alleged bankrupt, at which an offer was 
made to settle with creditors on the basis of 
35 cents on the dollar in cash. This offer 
was rejected and a creditors’ committee was 
appointed to investigate. This committee 
consists of Abraham Suderov, Joseph Gold- 
muntz, Mr. Rosenfeld, Moe Linkowsky and 
Mr. Rinder. After the appointment of this 
committee a visit was made to the alleged 
bankrupt’s home where the assets and books 





(Continued on page 73) 
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SYNTHETIC SAPPHIRES 


In Square, Oblong, Round, Triangular, Keystone and all desirable shapes, 


OF UNUSUAL BRILLIANCE 


Suitable for Ornamenting Ring Shanks, Bar Pins, Watch Cases, Brooches 
and the newer styles of jewelry. 


IN ALL REQUIRED SIZES 
H. NORDLINGER’S SONS, Inc. 


New York, 70 West 40th Street 
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‘Prepare for Che Christmas Rush’ 

THE LATEST CREATIONS IN 
Real Stone Bead Necklaces 
and 14 Kt. Earrings 
Amethyst Topaz Rock Crystal Aquamarine 

Opal Jade Amber Turquoise 
Siberian Lapis Swiss Lapis Amazonite Black Onyx 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 
Send for Selection Package. 
A. SCHORR & COMPANY 
15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York 
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STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 
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PRIZES AWARDED 





Announcement of Winners in Contests for 
Picture Title and Window Displays 
of Pearl Necklaces 


Cuicaco, Dec. 1&8—Announcement has 
just been made of the prize winners in the 
double contest inaugurated by the Juergens 
& Andersen Co., manufacturing jewelers 
and gem dealers, this city, in which jewelers 
of many sections of the country have been 
participating. The contest was started by 
the local concern to increase the interest of 
the trade and the public in the scope of 
pearls and was of twofold character, one 
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jewelry store alone receiving 30,000 names. 
The $1,000 necklace, the first prize for 
the best picture title was awarded Mrs. Ella 
H. Beckwith, Sioux City, Ia., who sub- 
mitted the name “The Sands Add-A-Pearl,” 
the suggestion coming in through the Will 
H. Beck Co., jewelers of that city. The 
second prize went to Miss Mary Wanix, 
Chickasaw, Ala., who submitted the title 
“To the Heart of a Girl Calls the Soul of 
a Pearl,’ this being submitted through 
Julius Goldstine, a jeweler of Mobile. The 
third prize was won by Paul C. Rankin. 
Lawrence, Kans., for the title “The 
Fairest of the Strand” submitted through 
Harry T. Lander, jeweler of Lawrence. 





——O 





Wh lL.dupes. Des. 





Chas.§.Stifft CO 


Little 





OO Ark 


THE WINDOW DISPLAY THAT WAS AWARDED FIRST PRIZE 


contest being for the best title for a beauti- 
ful picture of a nude girl lying on the sands 
at the edge of the sea and the other for the 
best window display featuring this picture 
of the “Add-A-Pearl” necklaces made by 
the Juergens & Andersen Co. 

For the title to the picture, three prizes 
were awarded, the first grand national prize 
being a $1,000 “Add-A-Pearl” necklace of 
genuine Oriental pearls, the second, a $500 
necklace and the third, a necklace worth 
$250. For the best window displays, there 
were offered a first prize of $100, two prizes 
of $50 each, four prizes of $25 each and 15 
prizes of $10, while for the best title for the 
picture submitted in each city, were offered 
first, second, third prizes $25, $15 and $10, 
respectively. 

The contest, which was opened early in 
September, closed Nov. 20, and was a 
subject of unusual interest in the trade, 
about 218 jewelry stores making window 
displays therein featuring the picture and 
the pearls. In all, it appeared that pearls 
were forcibly brought to the attention of 
more than 3,000,000 people during that time. 
The interest in the title contest was unusual 
both in the trade and with the public, one 


The window display contest brought 
forth photographs of many beautiful and 
artistic windows which were submitted to 
a Board of Judges consisting of Messrs. 
Wheeler of THE JEWELERS’ CIRCULAR, 
Wagner, of the Keystone and Irbine of the 
National Jeweler, who awarded one first, 
one second, four third and 14 fourth prizes 
as follows: 


Chas. S. Stifft Co., Little 


Rock, Ark. 
Second Prize. Traub Bros., Detroit, Mich. 
‘Emird Prizes: C. B: 
Nebr. 
E. Hertzberg JlIry. Co., San 
Antonio, Tex. 
J. B. Hudson & Son, Min- 
neapolis, Minn. 
Cc. BD: Péacock & Co, 
Chicago. 


First Prize. 


Brown Co., Omaha, 


Sioux 


Fourth Prizes. Will H. Beck Co., 
City, Ia. 
Felix Bloch, Portland, Ore. 
B. A. Brown, St. Paul, Minn. 
Eisensmith Jewelry Co., 
Charleston, W. Va. 
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Greenleaf & Crosby Co., 
Jacksonville, Fla. 

F, A. Hallett, Lincoln, Nebr. 

W. T. Hixson & Co, El 
Paso, Tex. 

Lander’s Jewelry Store, Law- 
rence, Kans. 

Geo. H. Newstedt Co., Cin- 
cinnati, O. 


Chas. J. Noack Co., Sacra- 
mento, Cal, 

Ralph R. Peterson, Topeka, 
Kans. 


Plumb Jewelry Store, Des 
Moines, Ia. 

A. F. Stauver, 
W. Va. 

B. H. Stief, Nashville, Tenn. 

D. D. Williams & Co., 
Emporia, Kans, 


Wheeling, 








New York Diamond Dealer Reports 


Being Robbed 





(Continued from page 71) 


[ — — 





were removed from the safe and sealed and 
then placed in a safe deposit vault. 

The creditors’ committee held a meeting 
last Monday afternoon at the offices of 
William Jasie, 20 Vesey St., attorney for 
some of the creditors. At that time the 
committee reported another offer of settle- 
ment at 40 cents on the dollar, but this was 
also rejected 

Speaking to a JEWELERS’ CIRCULAR re- 
porter Mr. Jasie stated that Mr. Pelkisson 
has been in the diamond business for 22 
years and at all times had been a close and 
conservative buyer. During the past four 
or five weeks, said Mr. Jasie, Pelkisson, 
it has been learned, somewhat disregarded 
his usual method of buying and has pur- 
chased in that time almost $150,000 worth 
of loose diamonds. According to Mr. Jasie, 
the alleged bankrupt has turned away nobody 
during the past few weeks who came to him 
with diamonds to sell. The attorney con- 
tinued that Pelkisson may have suffered a 
robbery last April, as he reported to the 
police at the time, but does not believe he 
lost very much merchandise. Mr. Jasie, 
however, doubts whether the last reported 
robbery ever took place. He places Pelkis- 
son’s assets at $20,000, including merchan- 
dise and outstanding accounts, while the 
liabilities he estimates at $175,000. 

Martin Wechsler, of Wechsler & Wechs- 
ler, attorneys for Mr. Pelkisson, was also 
interviewed by a _ representative for this 
journal. He told the reporter that he had 
not had much of an opportunity to investi- 
gate the matter, but was sure that if his 
client had planned the robbery he would not 
have turned away merchants, who, Mr, 
Wechsler claimed, offered Pelkisson mer- 
chandise before this trouble occurred. When 
asked by the reporter whether the reported 
stolen diamonds were insured Mr. Wechsler 
stated they were not, as his client had been 
unable to obtain any insurance since last 
April when Pelkisson claimed he was held 
up and robbed. Why they would not issue 
insurance to his client, the attorney was 
unable to state. Mr. Wechsler places Mr. 
Pelkisson’s assets at about $28,000 and the 
liabilities at $130,000. 
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and retain its BRILLIANCY. 


Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 
Hence, an Aquamarine cut too thin is prac- 
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The E. Howard Clock Company of Boston. Also a 
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All the wholesale jéwelers are open up 
to 9 Pp. M. up to and including Christmas 
Many of the retail stores will remain 
open for longer. 

L. A. Fewkes, of Ipswich, who had been 
compelled to remain at home for 13 weeks, 
suffering from carbuncle, is now able to get 


| Ve. 


back to business. Several weeks of medical 
attention were necessary before the car- 
buncle disappeared, 

E. C. Fitch, chairman of the board of 
directors of the Waltham Watch Co., who 
has been ill for several weeks, is reported 
to be well on the way to recovery and ex- 
pects to be back in business in a short while. 
Ives L. Lake, New York sales manager, 
visited the factory for a week. 

A new jewelry store under the name of 
Kabatznick’s has opened at 484 Boylston St. 
It is exhibiting a large stock of rare pieces 
of jade, amber, lapis, crystal and other semi- 
precious stones in mountings of old gold, sil- 
ver and enamel from important collections 
throughout Europe. Antique and modern 
jewelry are also featured by this store. 

Three deaths were reported to employes 
of Smith-Patterson Co. on the same day, 
Tuesday, Dec. 12. William R. Tuttle’s 
father died that day. He was at his son’s 
home in Syracuse. Vincent I*. Crowley also 
received the sad news that his father had 
died, while Miss Ward also was _ notified 
that her grandmother had passed away. The 
sympathy of the trade is extended to the 
bereaved, 

Everett Patten Cook, who died suddenly 
last week at the home of his mother, Mrs. 
E. J. Butler, in Waltham, had been for 
years in the employ of the Waltham Watch 
Co., and did a watch and clock business at 
his home. He also was an artist. He had 
been an invalid for several years. He is 
survived by his mother and one brother, who 
lives in Boston. He was a member of Isaac 
Parker Lodge of Masons of Waltham. 

Henry N. Allen, for 28 years connected 
with the E. Howard Watch Co., died Dec. 
13 at the Waltham hospital. He was born 
in Athol 74 years ago and lived in Dorches- 
ter. He is survived by his widow, who 
was Emma Abbott, of Andover, and an only 
son, Abbott Allen, of West Medford. He 
was a life member of De Molay Com- 
mandery, K, T., and of the Joseph Warren 
Lodge of Masons. Mrs. Abbott, the widow, 
has long been active in Unitarian interests. 

The death is announced of E. A. Doyle, 
for more than 40 years a jeweler in Lynn. 
Two years ago he sold his business and re- 
tired. He was taken sick a year ago and 
went south for his health. He returned ap- 
parently much benefited, but suffered a re- 
lapse in the Summer. He was formerly a 
manufacturing jeweler in Lynn. He is sur- 
vived by a widow. Mr. Doyle held a promi- 
nent position in the yachting world and was 
a leader in all kinds of sports. Among the 
Boston jewelers he was well known and 
highly esteemed for his genial qualities and 
his splendid comradeship. 

Ten more policemen have been added to 
the squad that polices the busy shopping 
section during the Christmas season. While 
the special duty of this extra squad will be 
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to keep the traffic moving, the officers will 
also be instructed to keep an eye open for 
thieves. Superintendent Crowley said there 
will be more policemen on duty in the shop- 
ping district this year than ever before. He 
said that as far as he knew there was no 
special reason for it other than that the 
jewelry stores and department stores had 
determined to keep crime down to a mini- 
mum. In addition to the policemen on duty, 
the jewelry stores have materially increased 
their force of private detectives. 

The jewelry store of Coyne Bros., 
Worcester, was robbed Dec. 12, probably 
by the same gang which blew the safe in the 
Worcester office of the Attna Life Insurance 
Co. on the sixth floor of the Slater building 
the same night after office hours. The Coyne 
store is on the second floor and about $1,000 
worth of jewelry was taken. The police 
believe that the two jobs were the work of 
professional cracksmen. The entrance to 
the Coyne store was made by breaking down 
a door leading from the office of a doctor. 
An attempt was made to open the safe, but 
the thieves were evidently frightened while 
at the job and escaped after grabbing sev- 
eral articles of value from the showcases. 

Under a scheme to put up $20,000 to get 
a return of $200,000, Dr. Arthur Lawrence 
and James Yearly, alleged faro sharp, were 
arrested Dec. 14 on an indictment charging 
conspiracy to steal from Inspector Francis 
P. Haggerty, Louis Freedman, a Washington 
St. jeweler, and Walter Stearns. The police 
say that the doctor approached Freedman 
and told him if he could find a man to put 
up $20,000 there would be a return of $200,- 
000 on it, and to have invited Freedman to 
meet Yearly, who would show him how the 
cards could be manipulated so as to deceive 
persons enticed to play. Freedman went to 
Dr. Lawrence’s house, accompanied by the 
police inspector, the latter having been noti- 
fied. According to the alleged demonstration 
that there took place, Freedman on investing 
would have actually won $200,000. But the 
life of the proposition was cut short when 
Inspector Haggerty arrested the defendants. 

In accordance with the practice of the 
Jewelers’ Security Alliance to reward the 
capture and conviction of any person at- 
tempting to steal goods from a member of 
the organization, a reward of $100 has been 
paid to R. Kelse McKeen of the Thomas 
Long Co., who apprehended a woman who 
attempted to steal a diamond ring last 
March. Detailed accounts of the case were 
reported in THE JEWELERS’ CrRCULAR at the 
time of the attempted robbery. The woman, 
a Mrs. Feeney, of South Boston, entered 
the store ostensibly to purchase a diamond 
ring. While Mr. McKeen’s attention was 
turned away for a moment she palmed a ring 
and made a hurried exit. Mr. McKeen 
quickly came from behind the counter and 
pursued the woman down Summer St. 
When he overtook her he demanded that 
she return to the store. She refused, where- 
upon he picked her up and forcibly carried 
her into the store. As the woman was 
pushed through the revolving doors she 
dropped the ring, which was picked up by 
A. S. Hirshberg, who was inside. The 
woman was tried in court and sentenced to 
jail for five months. The police say that 
she was a dope fiend. She pleaded not guilty 
at first, but later admitted the theft of the 
ring from the jewelry concern 
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TRADE CONDITIONS 


The expectations of the Lancaster jewelers of 
brisk Christmas trade have nct been disappointed. 
In fact it has very much exceeded their hopes, 
and the volume of trade has been accompanied by 
a demand for goods above the ordinary grade. 
While there were the usual number of instalment 
sales, goods placed aside some time before the 
actual date of purchase, the cash sales have been 
larger than last year. And the year now fast 
drawing to a close has been a good one for the 
jewelers, much better than they had reason to ex- 
pect. While the mild weather that prevailed until 
recently was bad for the Winter dry goods and 
clothing trade, it did not affect the jewelry business. 





Charles L. Livingston, formerly of Lan- 
caster, now of Seattle, Wash., is visiting 
Lancaster before going to New York on 
business. 

G. Edward Fleisher, of the Lancaster 
School of Watchmaking, a member of the 
Lancaster School Board, was one of a com- 
mittee appointed to forage for coal for 18 
school buildings of Lancaster, threatened 
with closing on account of the coal famine. 

Through the smashing of a plate glass 
window of the store of the Mifflin County 
Jewelry Co. at Lewistown, thieves secured 
$350 worth of watches, rings and pearls. 
The breaking was done with a brick wrapped 
in a cloth. The hole was so small that the 
thieves were unable to reach much valuable 
jewelry. The robbery was not discovered 
until next morning, and the authorities be- 
lieve it was done by amateurs. 

Dr. A. F. Beal, of the Federal Bureau of 
Standards, Washington, D. C.; John J. 
Bowman, head of the Bowman Technical 
School, Lancaster, and Tell Nussbaum, of 
the Tell Watch Co., Lancaster, recently 
examined and passed upon the papers of 35 
applicants for watchmakers’ certificates from 
various sections of the country. The trio 
named are members of the certification 
board of the Horological Institute of Amer- 
ica, which is interested in providing accurate 
timekeeping. The result of the examination 
will be referred to the publicity committee 
of the Institute, which will make the result 
known, 








The Berg-Arduser Co. formally opened its 
new jewelry establishment at 575 Main St., 
Dubuque, Ia., recently, when hundreds of 
persons who passed through the doors were 
impressed by its beauty and the lavish dis- 
play of jewelry. Three months ago the 
store building now occupied by this old- 
established and progressive jewelry firm 
presented a dull, unattractive appearance. 
Today it boasts of a handsome metropolitan 
tile front with gorgeous display windows; 
new floor, new ceiling and new fixtures, in- 
cluding massive wall cases 12 feet high and 
new electrical equipment. Among the many 
features of the new store are a modern op- 
tical room, a reception room and an art 
room. A large department in the rear of 
the store is devoted to manufacturing jewel- 
ry purposes and is equipped with modern 
machinery. C. H. Berg, president of the 
Union Trust & Savings Bank, is the presi- 
dent of the Berg-Arduser Co. The other 
members of the firm are his son, Harry H. 
Berg, and Paul Arduser. The latter is an 
expert jeweler and optician. 
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Salesmen _ Attention! 


We want a salesman to call on the retail Jewelry 
trade with a line of Rings, Diamonds and Pearls, 
representing the largest house of its kind in the 
United States. 


We want a man of the finest metal,—one who can 
measure the standard of his success by real talent, 
ability and integrity. 


We want a business man who can lay his proposi- 
tion before the retail jeweler and SELL it! 


We want a tenacious, aggressive, high-pressure 


man—we want a SALESMAN! 


To such a man his income will be unlimited,—his 
connection a source of pride,—his future splendid. 


All correspondence will be held in strict confi- 
dence. Write Box “V 7396,” care Jewelers 


Circular. 
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\Villiam V. Rafferty, of this city, has been 
ranted a patent on a chain curbing machine. 
(icorge J, Lederer was a business visitor 
in New York and vicinity the past week. 

Salon De Beaute is conducting the Elm- 
grove Ave. Gift Shop at 143 Elmgrome Ave. 

The Nippon Co. is conducting a holiday 
sale at 559 Westminster St. with Japanese 
and Oriental goods, 

William F. Almy, of W. I, Almy Co., 
refiners, made an extended business trip 
through Connecticut the past week. 

Joseph P. Burlingame, of J. P. Burlingame 
& Co., left last Friday for [I lorida, where 
he will take a several weexs’ vacation. 

The next meeting of the Rhode Island 
Society of Optometry will be held at the 
new Providence-Biltmore Hotel on Jan. 8. 

The Mary Louise Gift Shop has been 
opened at 452 Broad St. near Trinity Sq. 
with a large line of Oriental goods and 
novelties. 

Extensive additions to the facilities of the 
Specialty Products Co., Earl A. Kupfer, 
proprietor, are being made at the plant, 185 
Eddy St. 

George W. Rhodes has been elected secre- 
tary of the British Club for the 23rd suc- 
cessive year. Edmund A. Truelove has been 
elected treasurer. 

Freeman & Moody, engine-turners, are 
now settled in larger quarters at 44 Frank- 
lin St., having recently removed thereto 
from 226 Weybosset St. 

Hugo Riddell, of this city, has started un- 
der the firm name of the Pawtucket Jewelry 
Exchange, in a general jobbing business in 
the McDevitt building, Pawtucket. 

The retail business conducted for many 
years by the late C. B. Duckworth at Room 
221 Howard building, 171 Westminster St., 
is now conducted by G. H. Emerson. 

Frank J. Scullian, for a number of years 
a member of the firm of Scullian Bros., has 
started in business for himself at 38 Friend- 
ship St., where he will manufacture a line 
of sterling silver novelties. 

Florence K. Bush has been appointed by 
Judge George A. Stone, of the Municipal 
Court, as executrix of the estate of Idwin 
A. Bush, of Charles S. Bush Co., and 
creditors are given six months in which to 
file and prove claims. 

A special meeting of the creditors of the 
Kescot Mfg. Co. will be held on Dec, 22 at 
2 o'clock at the office of the Referee in 
sankruptcy, 1001 Turks Head building, to 
act upon compensation bill of receiver, 
amounting to $155.51. 

Next Sunday afternoon the Providence 
Lodge of Elks will play Santa Claus to 
1,000 needy children of this city at a Christ- 
mas tree party in the E. F. Albee Theater. 
Edgar R. Barker, of Barker & Parker, is 
a member of the committee in charge. 

The executor’s inventory filed in the 
Municipal Court Friday on the estate of 
Charles D. Waite, of Waite-Evans Co., show- 
ing $478,546.43 personal property, was ac- 
cented and ordered recorded. 

The Brown & Sharpe Mfg. Co. has an- 
nounced an increase in its capital stock from 
$100,000 to $16,000,000, which is believed to 


be one of the greatest examples of increas- 
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ing capitalization to be found in this country, 
and is undoubtedly a new record in the 
financial chronicles of America. 

The Katz Novelty Co., with Julius Max 
and Isadore Katz named as incorporators, 
was granted a charter the past week at the 
Secretary of State’s office under the laws 
of Rhode Island, with an authorized capi- 
talization of $10,000. Both incorporators 
are well known in the jewelry field here. 

In the civil session of the Sixth District 
Court last week before Judge Rueckert, 
Michaels-Bauer, Inc., was given judgments 
as follows, in trover and conversion suits: 
John P. Harrigan, $28.50; Nellie Hartnett, 
$9.50; Leslie E. Patterson, $45, and William 
T. White, $45.58, with costs in each case. 

Announcement was made the past week 
that a change was to be made in the firm 
of Sulzberger Bros., 150 Chestnut St., by 
the withdrawal of Milton Sulzberger. No 
details have yet been made public except 
that the same name would be continued and 
same address but under new management. 

The Brass Products Foundry has removed 
from 341 Eddy St. to larger quarters on 
Massasoit Ave., in Pawtuxet, although an 
office will be maintained at 249 Eddy St., 
this city. The new plant covers an area of 
200 by 60 feet with a frontage on a wharf 
enabling the quick handling of sand and 
other materials. 

Edward P. Sullivan, 44, charged with the 
theft of a watch valued at $30 from N. Sal- 
linger on Dec. 7, was placed on probation 
until March 30 by Judge Gorham in the 
Sixth District Court Friday on his promise 
that he would make good the watch, which 
he had received from the owner on install- 
ments, but had pawned it. He _ pleaded 
guilty. 

J. Parker Ford has sold his interests in 
the manufacturing jewelry concern of Ford- 
Perry Co., 70 Ship St., and withdrawn from 
the business after an association of several 
years. The entire business is now held by 
Mr. Ford’s partner, Charles Perry, who 
will continue at the same address under the 
saine firm name. Mr. Ford has not yet an- 
nounced his future plans. 

At the annual meeting of Palestine Tem- 
ple, Ancient Arabic Order Nobles of the 
Mystic Shrine, held last Monday night at 
Rhodes-on-the-Pawtuxet, Edgar C. Lakey 
was elected High Priest and Prophet; 
Joseph P. Burlingame as trustee and Clar- 
ence M. Dunbar, a representative to the 
Imperial Council, in which he holds office as 
[mperial Oriental Guide. 

The Providence Stock Co, bowling team 
lost two games and won one in the All-Star 
Bowling League last Friday evening at 
Clark’s Casino Alleys. The team represent- 
ing the Stevens Optical Co., Inc., lost all 
three games it rolled the same evening. In 
the nine weeks’ play, the Providence Stock 
Co.. although standing third in the league, 
holds the highest team string of 681 and the 
highest team total of 1,994. 

The partnership existing between William 
H. Grafton and Horace W. Steere, under 
the frm name of Arnold & Steere, has been 
dissolved by mutual consent, according to an 
announcement made the past week, and Mr. 
Steere is authorized to collect all money re- 
ceivable. This is merely a technical pro- 
cedure in the final settling up of this firm, 
the business, etc.. having been sold some 
three years ago to William C. Greene Co., 
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and has nothing to do with the present firm 
of Arnold & Steere Co. 

Damages placed at $20,060 are claimed in 
a suit filed in the Superior Court Friday 
by Charles T. Knowles against J. Samuels 
& Bro., Inc., owners of The Outlet Co. The 
plaintiff in his declaration alleges that an 
automobile owned by the defendant cor- 
poration struck him Nov. 3 while on Plain- 
field St. and the injured man claims that he 
was knocked down, run over, his jawbone 
broken, his teeth knocked out and his ears 
badly injured. 

A slight fire in the plant of the Rueckert 
Mfg. Co., on the third floor of the A. T. 
Wall building, 162 Clifford St., caused con- 
siderable water damage to the firm’s stock 
shortly after 9 o’clock last Tuesday evening. 
The fire was in a lot of paper boxes be- 
neath one of the work benches, where it 
started from some unknown cause. The 
sprinkler system, which gave the alarm, dam- 
aged stock valued at about $1,500, which was 
covered by insurance. 

A suit for damages laid at $2,500 was filed 
last Thursday in the Superior Court against 
the S. S. Kresge Co. by Samuel Mitchell, a 
minor, son of David W. Mitchell, the plain- 
tiff, alleging that he was stopped in the 
Kresge store on Aug. 12, openly accused of 
stealing and searched by the store employes. 
The plaintiff declares that he had done noth- 
ing to justify his being subjected to the 
humiliation and disgrace which attended the 
search of his clothing and person and _ his 
subsequent ejection from the store. He says 
no stolen articles were found upon him. 

The final directors’ meeting of the Manu- 
facturing Jewelers’ Board of Trade was 
held Friday afternoon in the Turks Head 
building with a full attendance, President 
Henry Wolcott presiding, In commenting 
upon the year just closing, President Wol- 
cott called attention to the fact that the 
membership was the largest in the history 
of the association and that there had been 
a consistent and healthy increase in all de- 
partments. Several applications for member- 
ship were favorably acted upon. A commit- 
tee consisting of Howard C. Baker, of 
Baker & Manchester; J. H. A. Moultrop, 
of H. C. Lindol Co.; Samuel B. Levy, of 
V. E. Black Co., all of this city; Edward L. 
Gowen, of the R, & G. Co., Attleboro, and 
Charles H. Peckham, of J. H. Peckham & 
Sons, North Attleboro, was appointed to 
nominate eight directors to be voted upon 
at the annual meeting Friday, Jan. 26. 








Recently the Monmouth Jewelry Co., at 
Newport, Ky., was swindled out of about 
$160 by accepting a hogus check. Shortly 
before this swindle a young man called at 
the jewelry store to have a crystal put in 
his watch and stated that he would have 
his father call to see a scarf pin which the 
young man had selected. A man supposed 
to be the youth’s father later telephoned to 
the concern and stated that he ‘could not 
come to the store, but would give his son 
a certified check. This check was drawn on 
the American National Bank of Newport, 
Ky., and was signed “Jacob Morgenstein.” 
The pin was turned over to the young man 
and the concern accepted the check, which 
was later found to be bogus. The young 


man is described as being 25 and 28 years 
old, stands five feet five inches tall. 
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Juergens & Andersen Co. 
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Che Compliments of the 
Season 
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PRIZE WINNERS 


IN THE 


ADD-A-PEARL 


Picture Title and Window Display Contests 


















$1,000.00 Necklace 
First Prize for Best Picture Title Submitted 


“THE SANDS ADD-A-PEARL” 
Won by Mrs. Ella H. Beckwith, Sioux City, Iowa. 
Will. H. Beck Co., Jeweler 


2nd Prize. 


“TO THE HEART OF A GIRL CALLS THE SOUL OF A PEARL’ 
Won by Miss MARY WANIKX, Chickasaw, Ala. 


Julius Goldstine, Jeweler, Mobile, Ala. 


3rd Prize. | : 
| “THE FAIREST OF THE STRAND” 


Won by PAUL C. RANKIN, Lawrence, Kans. 


Lander’s, Jeweler 








Winners of the Window Display Contest 


for which Mr. Wagner of the Keystone, Mr. Wheeler of THe Jewevers’ Circurar, Mr. Irbine 
of the National Jeweler, were the judges. 


[Ist Prize. Chas. S. Stifft Co., Little Rock, Ark. 4th Prizes. Will. H. Beck Co., Sioux City, Iowa. 
Felix Bloch, Portland, Ore. 
B. A. Brown, St. Paul, Minn. ; 
2d Prize. Traub Bros., Detroit, Mich. Eisensmith Jewelry Co., Charleston, W. Va. a 
Greenleaf & Crosby Co., Jacksonville, Fla. 
; F. A. Hallett, Lincoln, Nebr. 
3d Prizes. ©. B. Brown Co., Omaha, Nebr. W. T. Hixson & Co., El Paso, Texas. 


E, Hertzberg, Jewelry Co., San Antonio, Texas. Lander’s Jewelry Store, Lawrence, Kans. 
g, J yC aati Geo. H. Newstedt Co., Cincinnati, Ohio. 








J. B. Hudson & Son, Minneapolis, Minn. Chas. J. Noack Co., Sacramento, Cal. 
D.P ' : ante Ralph R. Peterson, Topeka, Kans. 
c eacock & Co., Chicago, Illinois Plumb Jewelry Store, Des Moines, lowa. if 
A. F. Stauver, Wheeling, W. Va. ai 






B. H. Stief, Nashville, Tenn : 
D. D. Williams & Co., Emporia, Kans. t 
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A real opportunity 
for the right kind 


of a watch Salesman 








|E have a place in our organization 
| W for three men to sell Tavannes 
| ‘" || Watches to the Retail Jewelers— 
one each—in the following territories: 














New York City and vicinity 
Chicago and the West to Denver 
New York State and New England 


If you are a business builder and are well 
acquainted with the high class Retail Jewelry 
Trade, write to us giving in full your age, ex- 
perience and qualifications. 


Interviews can only be arranged by letter. 
Answers will be considered confidential. 


ADOLPHE SCHWOB, Inc. 


Established 1874 
45 Maiden Lane New York City 





TAVANNE S. 


WATCHES — ‘right with the Sun i 








“-Poannes | 
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CONDITIONS 


TRADER 


\ peculiar reticence on the part of the retailer 
in buying his goods this year is causing the d-s- 
tributors in Indianapolis a lot of work. There is 
hardly a jewelry firm in the city doing a wholesale 
business, but that is working day and night, and 
sometimes Sundays, in order to keep even with the 
orders. Other than the discomfort occasioned by 
such method of ordering, the reaction is mostly on 
the shoulders of the retailer. The retailer who has 
purchased from hand to mouth, as it were, and 
most of them have done this, have gradually come 
to see the very lines they wanted most in the clos- 
ing days of the holiday season, fade from existence, 
as it were. The jobbers, who feel they carry a 
sufficiently big load with some of the long term 
accounts, have refused to carry the load so far as 
stucking up with large assortments of large numbers 
of lines. It has been the general rule here to lay 
in a fair stock, but keep it balanced until the trade 
showed exactly what it wanted. The retail trade 
has been slow in showing and now that it wants to 
show, there is little left in the wholesale houses to 
show. The city trade in Indianapolis thus far has 
been only fair and the out-State trade has been 
somewhat spotted, but those spots that are “right” 
are mighty good. A settlement has been reached 
between the mine operators of Indiana and the 
miners, whereby a threatened strike just before 
Christmas will fail to materialize. 


Robert Koerber, a retail jeweler of Fort 
Wayne, Ind., finds time during the Christmas 
holidays to take an active interest in Masonic 
work. He is an active member of the Shrine 
Divan and serves as illustrious high priest 
and prophet. He is also a member of the 
building committee, which at the present time 
is completing plans for the erection of a 
new Shrine temple which will cost more than 
a million dollars. 

John Harris, a jeweler of South Bend, 
did not overlook the fact that early in De- 
cember some several hundred thousand dol- 
lars were distributed by the banks of his 
city to the members of the various Christmas 
savings clubs. He came out in the paper 
the day the distribution was received through 
the mail calling attention to the fact that the 
Christmas club check would go further at 
his stere than any other place. 

The Jewelry Shop Beautiful has been 
opened on the second floor of the Guaranty 
building, with Edward E. Petri and John F. 
Hering as proprietors of the new shop. The 
color scheme of the new shop is French 
gray and blue. Special features of the room 
are the glass top display tables, the heavily 
carpeted floors, and the artistic draperies. 
Seclusion has been provided in a_ well 
equipped diamond room. There are no wall 
cases in the shop and the monotony of bare 
walls has been relieved by oil paintings. The 
new shop has connections both in New York 
city and Paris for the accommodation of 
its traveling clientele, 

Retail jewelers of both Terre Haute and 
Evansville combined recently in co-operative 
advertising campaigns for the Christmas 
trade. The main object of the campaign 
was to get the public to buy jewelry—“gifts 
that last.” Through the co-operative method 
the trade was able to get a lot of space at 
a minimum cost to each participating dealer. 
In Terre Haute the co-operators included 
the Sprit’s Jewelry Store, Perry, Tucker, 
Olsen & Ebann, Joseph Kern, T. S. Biggs, 
The Swope-Nehf Jewelry Co., Glen C. 
Brown, J. M. Bigwood & Son, Bartholomew 
& Hartig and Mrs. E. Hornung. The 
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Evansville list included: C. IF. Artes, Inc., 
Kruckemeyer & Cohn, Bitterman Bros., Ess- 
linger & Salm Co., John & Anslinger, August 
H. Krohn, C. R. Boemle and Herb Dieck- 
man, 

Terre Haute, Ind., police are seeking the 
owners of valuable jewelry seized recently 
with the arrest there of Harry P. Richburg, 
alias “Richey,” and his wife, Mary Rich- 
burg. Investigations show that the pair 
worked in Champaign, IIl., and went to Terre 
Haute from that city via Mattoon and Paris 
and the authorities believe the loot was taken 
from some jewelry store in these cities. The 
owners, however, have not been found. The 
woman was arrested first. A package carried 
by the woman was found to contain a quan- 
tity of expensive silverware. The husband 
was arrested later and a search of their room 
disclosed jewelry to the value of several 
hundred dollars, The list included a sterling 
salt and pepper set, a silver platter, a collec- 
tion of assorted alarm clocks, including one 
of the musical variety; a quantity of ivory 
pieces, a watch, a bracelet, a kodak, a gold 
knife, locket and cord chain, a diamond 
stick pin, a Greek letter pin, some skeleton 
keys, a flash light and other tools of the 
“profession.” 











Byron Gardiner has been elected president 
of the Whiting Chain Co. to succeed the 
late Walter Rice. 

A garage at the residence of H. F. Bar- 
rows was destroyed by fire last Thursday 
night. 

Larry Wilkins, superintendent of F. M. 
Whiting & Co., has been elected a director 
of the Y. M. C. A. 

The employes of the Bishop Chain Co. 
contributed $20 and the employes of the R. 
Blackinton & Co., $25 to the Christmas fund 
for the worthy. 

Willard Sunderland, salesman for F. M. 
Whiting & Co., will take up his residence 
in California next week. He will represent 
the firm on the Pacific Coast. 

Many of the local jewelry firms have re- 
ceived good orders for January delivery. 
The fact that the jobbers desire the goods 
early in January is taken as a good indica- 
tion that stocks are low. 

Attorney C. E. Hale was made applica- 
tion for appointment as administrator of 
the will of the late Mrs. Emma Blackinton, 
who was the. widow of Virgel Blackinton, 
one of the founders of V. H. Blackinton 
& Co. 

On Thursday evening a banquet will be 
given to the members of the high school 
football team. Elton B. Fisher and Frank 
Kennedy are in charge of the arrangements, 
The banquet will be served in the Whiting 
& Davis restaurant. 








Albert E. Dickson, who for the past few 
months, had a jewelry store in the May- 
berry block, Clinton, Mass., has moved his 
stock and fixtures to the Morgan House 
block. Mr. Dickson’s quarters in the May- 
berry block were somewhat cramped and 
his growing business demanded a larger 
store. The new store is 13 by 47 feet. 


CIRCULAR 


A youth was arrested in Braddock last 
week, accused of attempting to rob A. G. 
Henderson’s jewelry store. The youth was 
sent to the Braddock Police station for a 
hearing on the charge. 

Some of the high class jewelry stores are 
not satisfied with the volume of Christmas 
business done and at some of them it was 
stated that the expensive pieces it was ex- 
pected to sell, have not been sold. Some of 
the merchants are at a loss to know how to 
account for the matter, except that the pub- 
lic is waiting until the last minute to buy 
the more expensive pieces. The income tax 
account also gets a lot. 

Samuel H. Levenson, who is trading as 
the Martins Jewelry Co., the “Murray Cloth- 
ing Shoppe” and “Lucian Novelties” is in 
financial difficulties, an involuntary petition 
against him having been filed in the United 
States District Court, Pittsburgh, last week. 
Just what the total liabilities and assets are 
is not known at this time, the petitioning 
creditors in the main being those who had 
loaned the alleged bankrupt money. 

On account of the rush of Christmas busi- 
ness the members of the Retail Credit Men’s 
Association will not hold a meeting until 
Jan. 8 but the usual round table discussions 
held once a week will be continued. Prepa- 
rations are being made here for a “pay your 
bills week.” It will be decided later just 
what will be done to stimulate collections in 
January, among the retail customers of the 
stores. Collections are reported as very 
good, owing to the fact labor is well em- 
ployed. 

According to word received in Pittsburgh 
last week from North East, Pa (which is 
situated near Erie), the business section of 
the community was swept by fire. A local 
jeweler was among the sufferers, his loss 
being estimated at $2,000. The blaze it ap- 
pears started in the A. P. Cushman store, a 
merchant dealing in dry goods, etc. The 
fire spread rapidly to other business places, 
until the entire business block was involved. 
The total loss was about $70,000. The tem- 
perature was near zero when the fire started 
and it was with great difficulty the blaze 
was brought under control. Most of the loss 
is covered by insurance. 








On the door of room 315 Broadway, 
Los Angeles, Cal., is a card reading: “On 
Account of Illness I Will Keep Closed. 
Call 297-452—Nathan Bergman.” This 
card was placed there some two weeks ago, 
but Mr. Bergman will never open the door 
again. On account of an ailment of the 
head, thought to be possibly a cancer on 
the brain, he underwent an operation at a 
local hospital. The cause of his illness was 
not cancer, but a tumor that demanded an 
operation. The operation proved fatal 
abcut 10 days later and the funeral of Mr. 
Bergman was held on Dec. 3. He was 
about 50 years old and had been in the 
manufacturing jewelry business there for 
himself for 12 years. Previously he had 
been with T. Besbeck for four years. He 
came west originally from New York. A 
widow and five children, four married and 
one, a son, unmarried, survive him. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
af the Highest Quality, but not the Highest Price.” Quality for quality, De- 
ign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORHAM Sterling Silver is the cheapest. 


THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 








; 





om pe ee ata. 





wei ee ee — a a ae 


ss eS 6S 


Gi 











December 20, 1922, 





PUBLISHED BVERY WEEK BY 


The Jewelers’ Circular Publishing Co, 


L. J. Mulford, Pres. & Treas. V. S. Mulford, Vice- 
pres. Charles A. Brodek, Sec’y. 


11 JOHN ST., COR. BROADWAY, NEW YORK 


CABLE ADDRESS: 


TELEPHONE: 
1148 CORTLANDT JEWLAR, NEW YORK 


Vol. LXXXV. December 20, 1922. No. 21 


Subscription in United States and Mexico - $4.00 
Dominion of Canada - - . - 5.00 
Other Countries of Postal Union - - 7.00 
Single Copies . - - - - -20 











index to News and Special Articles 





Page 
Work of the Goldsmiths of India........... 47 
Bar-Rings Of HC TSrackites.....cccsccsccccves 47 


Diamond Crowns, of the Late Czar and 
Czarina of Russia Sold by the Soviet Gov- 


ID 6.5606 064 5 6060690661008 05604 00008 49 
Kal | AOE ERIS NIN <5 5 in o's cid 0 0110 05a 6's ce bas 5:6- 51 
ee Oe er ner eee 51 
Winners ‘Announced in Clock Design Con- 

test Held by Cloister Clock Co............ 53 
Coupon Frauds Being Committed by Con- 

cerns Operating in Tennessee.............. 53 
The News ffOm BASlAN «oo coscscs cccvscece 55 
Diamond Mining Conditions in South Africa 

DW  TIROUOVININEG .5:5.6 9.4056 04 dnd sa 9044919904 55 


Harry Rose of Norfolk, Va., Sentenced to 
Jail and Fined, But Verdict Is Suspended. 57 
Elevator Girl Prevents Serious Fire in Boston 


TOWOMY: TOURTIISIIORE 6:6 0.0.0 0:40:06 0.00004 57 
Membership Campaign to Be Launched in 
WRMMUINER, ic 6a:o0is 4.8 scene neces Gah sea wali ae 57 


Syracuse Auctioneer and Jeweler Ask Federal 
Court to Allow Auction Sale to Continue. 59 
J. E. Harrison, Chicago Diamond Broker, Re- 


ports Hold-Up and Robbery............. «+ 5° 
Moe Amdur, Syracuse, N. Y., Files Bank- 
fuptey Schedules .. 0.02. .cscccccsccescess 59 
Grief Over Death of Providence Man’s Sister 
ROMNDE EMEA oc2cs io 15'p7918.6 sack dies 8 reso 4-0:0 61 
Creditors Start Bankruptcy Action Against 

J. Fe TACs, CHICKS ..0.0:0:6.0:8.06.090 80:0: 61 
Jewelry Buyers Still Visiting Providence.... 61 
Gunmen Hold Up Chicago Jewelry Store.... 61 
Robbers Get Valuable Loot from Ladoga, 1nd., 
EW CORE oie diese ndiveian de 0+ sad oe 61 
National Jewelers Board of Trade to Hold 
Annual Meeting Next Month............. 63 
Pittsburgh Council to Consider Auction 
CO Sen rarer 63 
Utica _N. Y., Jeweler, Fighting City Auction 
Ordinance, Gets Temporary Injunction..... 63 
illiam T. Gough, of Carter, Geuek & Co., 


New York, Celebrates 50 Years in Business. 65 
Disabled Soldiers Holding Sale of Articles at 

_ Eee opr errre 65 
Providence Jewelers Contributing to Charity. 67 
Alleged Swindler Arrested on Charge of New 


OOS FP Lee 67 
Death of Alfred J. Heesen..........0+..e00% 67 
Louisville, Ky., Auctioneer Arrested and 
Charged With Fraud........-cscecececeees 69 
Me CORON TRETINGS, 5.o.5)0 0:6. 0:0:009.«.0.06 0-500 69 
irdow Smashers Get Valuable Loot at 
Providence Jewelry Store ..........++++ 71 
New York Diamond Dealer Reports Robbery 
and Is Thrown Into Bankruptcy..........- 71 
inners in Window Display Contest An- 
NMA 3s cig DateitiaTolaiaaie iene eI ele OP Vie o laa 71 
Gift Department ..... oe 97-103 
Now Is the Time for the Jewelers’ Gift 
ROMER ose cleric eid satasaiovpiteici Gislore 97 
Last Minute Shoppers.........ssceeescees 97 
Hints for the Dealers Conducting a Gift 


SOMME slsinin w'e-c 60 \0'e)aa.lis vane me ea wee 99 
fh Gift Shop With Advertising Initiative.. 191 
ow to Make Your Store the Great Gift 


F; Shop of Your eo 103 
ind Out, What the Mail Order Concerns Are 
PAR YOUR DEPTOty.. 0 2.0.6.6\010\0000:<.0' 107-109 


Odd Window Display Lined Up With Mcvie sin 
Reening the Human Touch in Sales Letters..110-111 
Ct Em What Other Folks Are Wearing.... 111 
PO NEI, UMNO oo. vic 4's: ediiviaieniaadisoe% 113 

arge Repair Business in a Small Store.. 115 


THE JEWELERS’ 








HE report that a 
Jewelry Tax Is _ Prominent south- 
Paid in Full ern jewelry house was 
in difficulty with the 
government over its returns and taxes paid 
on jewelry sales, serves to call attention to 
the necessity on the part of every retail 
jeweler to see to it that he and his em- 
ployes make faithful and accurate record 
of all articles sold, and also make proper 
return‘on the same to the revenue collector 
of his district each month, with a check in 
full for the taxes due. There should not 
and must not be any laxity of any kind in 
this regard at the present time, and the 
jeweler who, through the rush of business 
or the carelessness of clerks, should tolerate 
any laxity must realize that he is running 
a very serious risk to himself and his repu- 
tation and is tending to put in jeopardy the 
excellent standing the jewelry trade has had 
with government officials on the tax ques- 
tion ever since the first tax law was drawn 
by Congress. 

True it is that the jewelry tax at the 
present time is unjust, discriminatory and 
iniquitous. It is wrong in principle and in 
practice and should be repealed. Never- 
theless, it is the law at the present time, is 
apparently constitutional and until repealed 
should be obeyed in spirit and letter by 
every honest merchant and citizen. We have 
been and are still making an excellent fight 
against this tax, and it looks now as if we 
may be relieved of it at the next session 
of Congress, but until we are, it is our duty 
as citizens of the United States to see that 
the government gets the tax to which the 
law says it is entitled, and the honest re- 
tailer, no matter how sore he may feel about 
the unjust position in which he is placed, 
will see to it that he makes proper returns 
on all articles that he sells, and remits the 
full tax on same to his collector each month. 

The mere fact that some dishonest com- 


See That Your 


petitor is attempting to take an advantage: 


by avoiding the tax, is no excuse for the 
jeweler to do likewise. While we have the 
greatest sympathy for the jewelers who have 
told us of the mean competition they have 
had to meet from merchants in other lines 
of trade, such as hardware, druggists, nov- 
elty stores, etc., who also sell jewelry, sil- 
verware, and kindred lines, and often pay no 
taxes on their sales, we must strongly cau- 
tion the people, who claim to so suffer, 
against meeting what they believe to be dis- 
honest competition by following the same 
practice. The jeweler must play the game 
honestly no matter how hard it may be for 
him temporarily, but he has the satisfaction 
of knowing that if such dishonest competi- 
tion exists it will soon be eliminated, be- 
cause the people who have, either through 
ignorance or design, avoided paying taxes on 
their jewelry sales, are bound to be exposed 
and made to suffer a severe penalty for their 
wrong doing. 

How extensive has been this avoiding of 
taxes by merchants in lines who are not sup- 
posed to regularly make a report to the rev- 
enue collector, is not known at present, but 
we are glad to learn that a very careful 
investigation of this subject is being made 
by the Jewelers’ War Revenue Tax Com- 
mittee, which is checking up the sales of 
merchants who incidentally handle articles 
taxable under the jewelry paragraph of the 
Revenue Law, and having this compared 
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with the reports made at Washington. If 
the evils which many of our merchants 
believe to be prevalent in these lines actual- 
ly exist, this fact will soon be clearly shown 
and called to the attention of the revenue 
authorities for proper action. Then, this 
unfair competition will not only cease to 
exist but the unfair competitor will be se- 
verely punished. Members of the trade who 
have direct evidence of any such avoiding 
of taxes should submit this evidence in clear 
and concise form to the Jewelers’ War Rev- 
enue Tax Committee, or, in confidence, to 
THE JEWELERS’ CiRCULAR, which will see 
that it goes to the proper parties. 

Our advice to every jeweler is to use 
every effort that he has in legitimately fight- 
ing for the repeal of the present unjust tax 
on the retailer’s sale of jewelry to the con- 
sumer, but until that fight has been success- 
ful and the law abolished, to live up to the 
letter and spirit of the revenue act and see 
that his competitors, legitimate and illegiti- 
mate, do likewise. 





DECISION ren- 
dered recently 
by the Interstate Com- 
merce Commission, in 
the case of Mrs. E. F. Berkeley Jones vs. 
the Long Island Railroad Co. et al., of 
which an interesting account appeared in 
the last issue of THe JEWELERS’ CIRCULAR, 
should be read and digested carefully by 
members of the jewelry trade. Despite the 
fact that this was a suit brought by a pri- 
vate party against a railroad company, the 
effect of this decision, upholding the rail- 
road company’s regulation forbidding jewel- 
ry to be included in baggage to be checked, 
has a serious bearing on the practices of 
men in our industry and may or may not 
lead to a distinct change in custom by many 
houses in the manner of transporting jewelry 
by their representatives. 

The decision which was written by Com- 
missioner Daniels related to a rule in the 
baggage tariff of the Long Island Railroad, 
which reads as follows: 


(b) Personal baggage consists of wear- 
ing apparel, toilet articles and similar 
effects in actual use, and necessary and 
appropriate for the wear, use, comfort 
and convenience of the passenger for 
the use of the journey, and not intended 
for other persons nor for sale. 

* * * # &* * k ke ke * 
(d) Money, jewelry, negotiate papers 
and like valuables should not be en- 
closed in baggage to be checked. The 
carriers issuing and concurring in this 
tariff will not be responsible for such 
articles in baggage. 


Railroad’s Rules 
Against Jewelry 
in Baggage 


Rule No. 9 of the same tariffs contains 
a list of prohibited articles, and while it 
does not name jewelry, money or negotiable 
papers or other articles referred to in the 
rules above, it does provide that no articles 
not specifically authorized in that tariff may 
be checked or transported in baggage service. 

The Commission’s decision is to the effect 
that the above rule of the railroad govern- 
ing jewelry and baggage is not unreasonable 
or otherwise unlawful. 

The case grew out of a loss of jewelry 
from a trunk shipped by Mrs. Jones from 
Long Island to Kirkwood, Mo., in which 
she included jewelry valued at $250, which 
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was lost. When the trunk was checked, 
Mrs. Jones declared the value of the trunk 
and the contents to be not in excess of $500, 
but did not disclose to the agent the nature 
of the contents, nor was she requested to do 
so. After the loss occurred she made claim 
to the Missouri-Pacific road for the value of 
the jewelry, which claim was declined, and 
the present action started. The question of 
the reasonableness of the regulation of the 
baggage tariff in forbidding the shipment 
of jewelry in baggage and the refusing to 
assume responsibility for such articles was 
the one that was before the Commission, and 
on this the railroad won out. 

If this decision is not upset, jewelry may 
not be shipped as baggage on any railroad 
(and there are many) which has made such 
regulations; neither may it be shipped by 
freight. It may be shipped by express, on 
special arrangements, when in sealed pack- 
ages, and under conditions where special 
protection can be afforded. 






































































Jewelry Packages HE percentage of 

Should Not Bear the jewelry lost 

Sender’s Adver- in the mails and ex- 
tisement 


press is much greater 
than one not conversant with the subject 
would believe, and it is, therefore, incumbent 
on every member of our trade to co-operate 
as fully as possible with the postal authori- 
ties and express officers in eliminating loss 
wherever possible. Owing to the increase in 
the shipment of jewelry parcels during the 
present holiday season, jewelers should be 
especially careful to give this co-operation 
° . and should not allow the rush of business 
Sincere 200d wishes to to result in any carelessness on the part of 

themselves or employes that will increase 
the risk of loss in any way. 

One of the principal causes of loss of 
jewelry packages comes from thefts (in a 
small part by dishonest employes, and in 
large part by those who in some way gain 
access to the parcels while they are in 
transit) and one of the best aids that thieves 

have in helping to select jewelry packages 
for an abundance of from others of less value, comes from the 
careless habit of certain merchants who 
have their names and the character of the 
business prominently printed on the labels 
placed on the parcels which they ship. It is 
for this reason that a great number of man- 
ufacturers who ship parcels forbear to use 
the word “jeweler” in any way in putting 
: the return address on the package. But 
| many retail jewelers in returning these arti- 
Sead | cles or in shipping article to customers have 
C their name and business prominently on the 
package in such a way to let the thief know 
that the package is worth while stealing. 

Many jewelers do this thoughtlessly, sim- 
ply thinking of the advertisement they get 
without understanding the risk which they 
run. Others do it from indifference, and 
a welin with still others it is often done by em- 
~ Do ployes without their knowledge. To all 
these people we cannot help but give this 




















Wholesale Jewelers word of warning, to see that the — 
on » “jeweler,” or any word that would identity 
59 Years on the Lane the package with the jewelry trade, is elimt- 
: : nated from the wrapper. 
21-23 Maiden Lane New York City Of course, this will not eliminate all the 


thefts of jewelry sent by express or mail, 
but if followed strictly by our merchants 
it will at least tend to minimize the thefts, 
by taking away the thieves’ greatest aid in 
selecting the valuable parcels. 
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\William L. Lewy & Co., diamond im- 
porters, have removed their offices from 87 
Nassau St. to new quarters at 170 Broad- 
way. 

James J. Loeb, of James J. Loeb & Bro., 
68 Nassau St., sailed for Europe last week 
on the Berengaria. Mr. Loeb will visit the 
diamond markets while abroad. 

Charles Wendell, of Wendell & Co., 25 
W. 45th St., has left this city to look over 
the concern’s factories in Chicago and 
Kansas City. Mr. Wendell expects to return 
about Jan. 10. 

Jacques Kreisler and Edward L. Stern, of 
Jacques Kreisler & Co., manufacturers of 
chains, 333 Fifth Ave., will sail for Europe 
Dec. 23 aboard the President Harding... 
They expect to be gone about five weeks. 

Lawrence C. May, of the Lawrence C. 
May Co., 12 John St., sailed for Europe last 
Saturday on the Majestic. Mr. May expects 
to make his Spring trade diamond purchases 
abroad and to return early in January. 

The house of T. K. Fishel-C. A. Bugli, 
Inc., formerly at 45-51 Lispenard St., which 
removed the first of the month to 327-35 E. 
2h St., is now settled in its new quarters 
where the office and factory will hereafter 
he located. 

Leonard S. Katz, of L. & J. Katz, im- 
porters of diamonds, 15 Maiden Lane, sailed 
for Europe last Saturday, aboard the steam- 
ship Majestic. Mr. Katz has gone abroad 
to visit the foreign diamond’ markets, and 
will be away for about five weeks. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Cahn & Co., 
authorizing this concern to deal in jewelry 
and novelties in this city. The capital is 
$50,000 and the incorporators are W. Heim- 
ler, W. Reinschreiber and J. Doheny. 

G. J. Knapp, who has been advertising 
manager for Aisenstein-Woronock & Sons, 
Inc., for the past few years, announces that 
he has formed a corporation to enter the 
watch business. Further details regarding 
the new concern wiil be announced later. 

The assets of the Reliable Jewelry Co., 
now in bankruptcy, was sold at public auc- 
tion on Tuesday, Dec. 12, at the rooms of 
the concern, 520 Sixth Ave. The merchan- 
dise offered for sale consisted of gold and 
filled jewelry, show cases, safe, fixtures, etc. 

On and after Jan. 1, Emil T. Stein will 
travel for the Stern, Wolff Jewelry Co., 
manufacturing jeweler, 284 Pearl St. Mr. 
Stein will cover the middle western territory 
for the concern and will call on the jobbing 
trade. He leaves on his first trip shortly 
after the new year. 

Charles F. Klitz, who has been well 
known on Maiden Lane for the last 20 
years, is now with the firm of James J. 
Loch & Bro., importers of diamonds and 
Precious stones, 68 Nassau St. Mr. Klitz 
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will visit the trade particularly in New 
York city and Newark for the Loeb concern. 

Samuel Lenkowsky, of Samuel Lenkowsky 
& Son, importers of diamonds, 71 Nassau 
St., was expected to return from Europe 
yesterday (Tuesday) on the Olympic. Mr. 
Lenkowsky was abroad for four weeks on 
a purchasing trip during which time he 
visited the European diamond markets. 

The assets of the Royal Metal and 
Century Silver Works, in bankruptcy, will 
be sold at public auction on Jan. 3 at 
10:30 a. M. The sale will take place at 
333 W. 49th St., where machinery, fixtures, 
material used for dyeing and a_ silver 
process, will be sold by Auctioneer Charles 
Shongood. 


Julius Wodiska, often spoken of as the 
nestor of the manufacturing jewelry trade 
of New York city, celebrated his birthday 
Iriday and was the recipient of many mes- 
sages of good will from friends and em- 
ployes of his concern. Boxes of cigars and 
other presents sent to his office at 2 John 
St. made his desk look as if Christmas had 
arrived 10 days ahead of time. 


M. Kornberg, for 15 years New York of- 
fice manager of the Knickerbocker Silver 
Co., has organized a new selling organiza- 
tion, under the name of M. Kornberg, Inc., 
with offices at 200 I'ifth Ave. Mr. Kornberg 
is direct representative of the Weintraub 
Silver Co., of New York; the Peerless Silver 
Co., of Brooklyn; the Quality Silver Co., of 
New York, and the Manchester Silver Co., 
of Providence. 

The price of platinum took another jump 
several days ago and on Monday the soft 
metal was quoted at $118, an advance of 
$7 over last week. Platinum containing five 
per cent radium was selling at $126 an 
ounce, as against $119 last week, while the 
hard metal, having 10 per cent radium, also 
showed an advance of $7 per ounce and was 
quoted at $134. The price of palladium 
also advanced from $60 to $65 an ounce. 

Harry C. McKay, for 11 years with the 
Waite, Evans Co., during which time he has 
acted as New York and western representa- 
tive with an office at 15 Maiden Lane, will 
on Jan. 1 make a change. After that date 
Mr. McKay will represent the following 
concerns in the territory east of Pitts- 
burgh, Pa.: Riley & French, jewelry, North 
Attleboro; Arrow Belt & Leather Co., Chi- 
cago, and Henry Williams & Son, ecclesias- 
tical goods, Providence. Mr. McKay will 
still maintain an office at 15 Maiden Lane, 
this city. 

Since the last issue of THE JEWELERS’ 
Circutar the following additional contribu- 
tions for the United Hospital Fund were re- 
ceived by Leopold Stern, Chairman of 
the Jewelry and Kindred Trades: $150, L. & 
M. Kahn & Co.; $100, Carter, Gough & Co., 
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Arnstein Bros. & Co.; $50, Joseph Weiner, 
Goudvis Bros, Konijn & Frank, S. J. Huiter ; 
$25, Abraham Shiman, Zach A. Oppen- 
heimer, Sigmund Cohn, L. Heller & Son, 
John H. Sherwood, La Aida Pearl Co., N. J. 
Weil, Irving Baum, H. A. Groen & Bro.., 
Peter Korn & Sons; $20, Tecla Pearl Co., 
Jung & Klitz; $10, Arthur Lorsch; $5, 
Michael Wolly, C. G. Braxmar Co., Sam 
Brandler, Michael Leavy; $2, A Friend. 

A general assignment for the benefit of 
creditors was executed in the County Clerk’s 
office last Thursday by Solomon Solomonoff, 
a manufacturing jeweler, at 106 Fulton St., 
this city. Louis Whitelaw, 68 Nassau St., 
was named as the assignee. On the day 
the assignment was executed a meeting of 
the creditors was held at the rooms of the 
National. Jewelers Board of Trade, 15 
Maiden Lane. At this meeting an offer to 
settle with creditors on the basis of 30 cents 
on the dollar was made, but after some dis- 
cussion this offer was rejected. The offer 
was payable 10 cents in cash, 15 cents in 
endorsed notes and five cents in unendorsed 
notes, over a period of one year. A creditors’ 
committee is now investigating and will 
probably report back at a future meeting. 
Mr. Solomonoff is said to have assets to- 
talling about $1,000, while the liabilities are 
reported to be valued at approximately 
$24,000. 

A clever swindler recently called on A. 
Streifer, jeweler at 196 Jackson Ave., Jer- 
sey City, N. J., and succeeded in getting 
away with merchandise worth about $223. 
The man, who carried out the swindle, called 
on Mr. Streifer recently and entered into a 
conversation with the jeweler. He told a 
plausible story about knowing friends of the 
jeweler in Europe and for a time the two 
men became quite intimate. The stranger 
then asked to see some jewelry and selected 
a diamond ring, two watches and three gold 
chains, valued in all about $223. As the 
stranger had appeared to know so many of 
the jeweler’s friends, Mr. Streifer allowed 
him to make a part payment for the jewelry 
by a check drawn on the Union Trust Co., 
in Bayonne. The man took the goods and 
left the place, and it was not until the fol- 
lowing day that the jeweler discovered he 
had been swindled. The police have been 
notified and they are now looking for a man, 
described as being about five feet five inches, 
weighing about 170 pounds, of stocky build, 
having light hair, a smooth face and a ruddy 
complexion. 

An auction sale of the stock of Patterson 
& Ahsler, Inc., bankrupt jewelers, this city, 
was held last Monday morning at 552 Broad- 
way. Included in the merchandise offered 
for sale was a watch, one sapphire brace- 
let, and two rings. Joseph H. Frier, of 
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Pendant and Bow Patented 


JOHN W. SHERWOOD 
President 


M. GAMMON 
Vice-President 


15 Maiden Lane, New York 





SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Could any higher tribute be paid our product? 


SOLIDARITY WATCH CASE CO. 


Comparison” 


for OVER THIRTY YEARS— 


Representative Watch Jobbers 
are Solidarity Jobbers 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


GEORGE SALZGEBER 
Asst. Secretary-Treasurer 


(ESTABLISHED OVER 
THIRTY YEARS) 











ONE HUNDRED YEARS OF 
COMMERCIAL BANKING 


We solicit accounts of 
Jewelers and Affiliated 
Trades with a full 
knowledge of its re- 
quirements created by 
an experience and serv- 
ice not equalled by 
other banking _institu- 
tions. 


Main Office: 149 Broadway, New York City 
Branches: Battery to the Bronx 


Resources Over $200,000,000 











PICCADILLY 
MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 





PICCADILLY MESH 
BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 





Order through your 
regular jobber 


or ask for catalog. 


Lippmann, Spier & Hahn 
Manwtocturere and Importereot Jewelry and Novelties 
1261 Broadway _n. w. Cor. 3ist St. New York 


% Actual Sise 
Patented June 4, 1918, No. 52002 
And Feb. 21, 1922, No. 1,407,810 
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Greenbaum, Wolff & Ernst, is the trustee 
in this case. 

\Iterations costing $60,000 have just been 
completed on the Jewelers Exchange at 70 
Bowery, owned by Peter P. Cappel. The 
owner has renovated the entire ground floor 
and provided space for 120 stands, as com- 
pared with only 36 under the old arrange- 
ment. One hundred 300-watt lamps will 
tend to provide “daylight” illumination in 
the exchange. Important exterior changes 
include the installation of a copper front. 
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TRADE CONDITIONS 

With very few exceptions, all of the jewelry 
stores in the wholesale trade territory of St. Louis 
report far better business for December up to the 
present time than was had the past year. Better 
classes of merchandise are being sold and more 
care is being taken in the selection of merchandise 
by the retail trade. 

Most of the St. Louis downtown jewelers 
are decorating the exterior of their stores 
with Christmas decorations of various kinds, 
J. L. Freund, Gradwohl, and Aronberg’s are 
the most notable, with cedar canopies and 
trimmings. 

Hubbell’s, located at the corner of Hodia- 
mont and Easton Aves., had the attention 
of the children and the parents of the 
younger children when on Saturday, Dec. 
9, he had a Santa Claus who gave away 
presents to all the children. Over 1,800 gifts 
were handed out, consisting of whistles, rat- 
tles and small imitation watches, all securely 
tagged with the name of Hubbell Jewelry 
Co. which was sure to last till the toy was 
old enough to be discarded. The crowds 
certainly made the town look like a city of 
children. 

Congratulations upon a very fortunate end- 
ing of what might have been a very serious 
accident are due Fred L, Schroeder, of East 
St. Louis. Mr. Schroeder, wife and daugh- 
ter, had been spending their Thanksgiving 
with relatives in Centralia, Ill., and returned 
home Sunday evening. As they were near- 
ing home on the Collinsville road they met 
an automobile with very strong headlights 
which blinded Mr. Schroeder so that he 
stopped his car at the side of the road. 
Shortly after he had come to a standstill his 
car began to slide into the ditch and com- 
pletely overturned. No one was hurt and 
the only damage done to the car was a 
badly damaged top and fenders as well as 
broken glass in the windshield. With the 
car standing on its top Mr. Schroeder had 
to reach up and stop the engine. After wait- 
ing awhile a passing car pulled his auto 
from the ditch and set it right side up. 
After the accident the family went home in 
the car under its own power. 





The Gibson Jewelry Co., Valdosta, Ga., 
has given a mortgage for $16,000 on the en- 
tire stock. 
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Figures on Exports of Platinum—Import 
Statistics Delayed 


Owing to a delay in compiling the figures 
showing the imports of platinum during Oc- 
tober this report will not be available until 
about Jan. 1, 1923, according to an announce- 
ment made several days ago by the Bureau 
of Foreign and Domestic Commerce, Wash- 
ington, D. C. The figures showing the ex- 
ports of platinum during October indicate 
that the value of the platinum used in other 
industries, except jewelry, sent out of the 
country amounted to $3,059, while the crude, 
scrap and old metals was worth $917. The 
reports by countries are as follows: 
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‘ ways of arranging the stones and new 


87 


ways of disseminating the interest of the 
motives must be tried at the expense of 
time and labor. Instead of the usual con- 
ventional method of distributing motives, 
instead of the obvious ways of securing 
balance, the student should endeavor to 
strike out into new avenues of approach, The 
ingenious designer is constantly inventing 
new ways and means of obtaining the de- 
sired result. Instead, for instance, of be- 
ginning with the boundaries of the design 
and working toward the stone, the center 
of interest, the process may be changed, 











EXPoRTS 
Platinum 
ae eee we a rae 
Manufactures 
Crude Ingots, Sheets of Platinum 
Scrap and Old Vire and Alloys Except Jewely 
————— ———_ §_-—___—_*———_—_ ——_ 
Countrics Ounces, Ounces. Ounces, 
Troy. Value. Troy. Value. Troy. Value 
Germany. wr rr 82 $12,021 eee re 
Canada—Ouebec and Ontario.......... 8 $917 42 4,892 21 $2,649 
Brit. Columbia and Yukon sath’ 5 659 2 225 
ee Oe nT ee eee teen are 1 185 
SEIN S5-o-le) Bai s-ah 46:6 Shs aa RRA 33 3,696 aan 
ARNE Se ctevajeus ncn ecethie eet es ee 8 917 162 21,268 . 24 3,059 








The Jewelry Designer 





“¢T) ESIGN is always the expression of a 

thought, a feeling, or an emotion, of 
a personality. Jewelry design is no excep- 
tion. Design for jewelry is to realize an 
idea in terms of metal and stones. The 
thought may be to display some beautiful 
gem with a metal that may be so treated 
as to accentuate the qualities of the stone 
and to harmonize with the characteristics 
of the wearer, The success of such an at- 
tempt depends largely upon the ability to 
see these gem stones in their proper rela- 
tions to the person; in a word the de- 
signer must not only know the laws of 
beauty which make for artistic expression 
but also personal characteristics, that the 
two may be happily combined. Unless the 
designer, then, is a wide awake student of 
life itself the expression of his thoughts 
will become monotonous, meaningless and 
dead expressions. As life changes it be- 
comes necessary therefore to make de- 
signing a changing conception of these re- 
lationships. The process becomes one of 
continual change and adaptation to life. 
In making these adaptations the designer 
must look to nature for inspiration and use 
her boundless resources in new ways, If 
jewelry is considered as an expression of 
individual taste and as necessary to happi- 
ness, it becomes a live subject stimulated 
by a human desire. 

“These creations must be as different in 
their manifestations as personalities are in 
their varities. In order to assure that the 
design may vary for each stone and for each 
individual the student must forever regard 
each problem as peculiar to the conditions 
at hand. Nature with its inexhaustible sup- 
ply of motives may serve to keep the de- 
signs different and at the same time fresh 
and full of living qualities, The student 
must not only seek new motives for expres- 
sion but also new ways of interpreting these 
motives for the ideas. New structural ar- 
rangements must be invented, informal 


working in zones from the center out to the 
confines of the design. Above all, the de- 
signs must be done with ease and freedom 
if they are to look crisp and vivacious. 

“Designs must be direct result of a 
thought and whatever changes or correc- 
tions are desired should be carried out in 
a new drawing. The results should look 
free, easy and appear spontaneously ex- 
pressed. If this method is adhered to the 
designing will never become tiring nor will 
the designs look labored or strained.”— 
Rose and Cirino in JEwELRy MAKING AND 
DESIGN. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Dec. 16, 1922. 


The U. S. Assay Office reports: 
Geld bars exchanged for gold coin.... $574,841.71 
Gold bars paid depositors...........- 139,764.77 
ROME o0.6 s.kck nh cdaweeleaetboweaes $714,606.48 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Se LEO fe cenretds ve neeetesnsdaeenee $110,896.57 
NN gieieiadlecaaaleadcieee to: neeeeem 88,693.45 
jE SE ee ae SPR i 121,169.94 
NE ee eer eRe re cr ree ee 107,687.64 
RIGGED Silence se deen Derecewemanne 99,371.37 
WN Seo tis vie hands ence tandeeaeuens 47,022.74 


THE sc decivisadetecedeecesariess $574,841.71 








A sneak thief recently called at the store 
of Preusser Jewelry Co., Grand Rapids, 
Mich., and stole goods worth about $2,000. 
On the day of the theft, a woman entered 
the jewelry store and expressed a desire 
to see diamond ring. When the clerk 
turned to the safe to take out a tray of 
rings, the woman hurriedly left the store 
with goods worth about $2,000. A painter 
working in the store noticed the woman 
leaving and after an investigation, she was 
found in another jewelry store trying to 
dispose of the stolen merchandise. The 
woman was arrested and the jewelry was 
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Nathan G. Thomas, jeweler of Phoenix- 
ville, Pa. was a visitor in Philadelphia 
last week. 

Joseph 
diamonds and dealers in diamond jewelry, 
are now located in their new building at 
731 Sansom St. 


Goodman & Co, importers of 


David Gutekurst, who was formerly a 
salesman with Joseph C. Bechtel & Co, 
Inc., has accepted a position in the jewelry 
department of Strawbridge & Clothier’s 
department store. 

The sympathy of the trade goes out to 
John Spencer, of the repair department of 
the John Wanamaker store, on the death 
of his wife. Mr. Spencer was formerly in 
the jewelry business for himself in German- 
town. 

Mrs. Max FE. Gordon, wife of Max Gor- 
don, of the firm of Aisenstein & Gordon, 
jewelers, 712-14 Sansome St., was tendered 
a surprise party at her home on her birth- 
day, Sunday evening, Dec. 10. A number 
of relatives and some of Mr. Gordon’s aides 
from the store including Henry Gram, David 
Jacoby and Miss Dora Silverman attended. 
Mrs. Gordon received many beautiful gifts 
from her guests. 


Colonel J. Warner Hutchins, retired 
diamond merchant, was re-elected a member 
of the board of directors of the Union 
League at the annual election held Dec. 11. 
Preceding the annual election of the Union 
League, the annual dinner of the Wish- 
bone Club, one of the oldest dining clubs of 
the league, was held. Colonel Hutchins at- 
tended the dinner and is a member of the 
entertainment committee of this well known 
organization. 

Ralph M. Seaman Jewelry Co., was 
awarded a cup last week by Charles J. 
McGough, chairman of the industrial com- 
mittee of the Irankford “LL” celebration 
committee for having one of the best floats 
in line during the industrial parade held 
recently as part of the celebration marking 
the opening of the Frankford Elevated Rail- 
road. A photograph of the prize winning 
float entered by the Ralph M. Seaman 
Jewelry Co. was published in THe JEWELERS’ 
CircuLaR recently. 

The administrators of the estate of 
Samuel Dresner, pawnbroker, of 44 N. 11th 
St." will offer the stock, good-will and 
fixtures of the decedent’s business at public 
sale, on the premises on Wednesday, Dec. 
27, at 10 a. M. The inventory of the estate 
of Mr. Dresner filed with Register of Wills 
William I, Campbell on Dec. 7 shows that 
the pawnbroker had personal property ap- 
praised at $35,777.14. This amount includes 
8297.73 in cash; - $831.25 in building and 
loan stock; $7,773.66 in merchandise at the 
store, 44 N. 11th St., $787.75 in merchandise 
iN possession of others, on which there are 
\arious charges ; $16,681 in loans on pledges, 
Which pledges were rehypothecated by the 
decendent for loans aggregating $17,925; 
$1,050 in Liberty bonds, deposited as col- 
lateral for loan to decedent and $923 the 
Value placed upon the fixtures at 44 N. 11th 
St. The entire estate of Major Charles W. 
Bailey, president of the Bailey, Banks & 
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Biddle Co., has been set aside in a trust fund 
with Mrs. Emilie Bailey Knowles, the 
Major’s daughter, as the chief beneficiary. 
A statement filed with the will, which was 
probated Dec. 14 at City Hall by Register 
of Wills, William F. Campbell, placed the 
value of the estate at $125,000 and upward. 
However, it is generally believed that the 
actual value is very much higher. William 
H. Haupt and Harvey Gourley are named in 
the jeweler’s will as the executors and 
trustees. They are directed to hold all the 
investments of the estate in trust, including 
Major Bailey’s interest in the Bailey, Banks 
& Biddle Co., and are authorized to make 
additional purchases of stock in the com- 
pany if they see fit. The executors are 
also empowered to continue the jewelry 
manufacturing business of the testator as 
long as it remains profitable. In naming 
his daughter as the beneficiary of the trust 
fund, the will of Major Bailey provides 
further that if she is survived by children 
they are to receive the principle upon the 
death of Mrs. Knowles. If there are no 
children, the trust fund income is to be 
shared by Major Bailey’s brother, Joseph 
Trowbridge Bailey, of New York; his sister, 
Mrs. Emilie Bailey Ayman, of New York, 
and several cther relatives. Upon the death 
of these contingent heirs the principal of 
the estate then goes to the Children’s Hos- 
pital, 18th and Bainbridge Sts., this city, 


and the Children’s Seashore Home, Atlantic 
City, N. J. 
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phia, was in the city last week calling on 
the local manufacturers. 

Several of the local firms will this week 
distribute Christmas presents to their em- 
ployes in the shape of a bonus on the amount 
of their yearly wages. 

Stephen J. Clulee, of the Bay State Op- 
tical Co., reported to the police last week 
that his residence had been entered and 
several articles of value stolen. 

William R. Matteson, of the industries de- 
partment of Babson’s Statistical Organiza- 
tion will speak at the Chamber of Commerce 
meeting on Thursday night. He will speak 
on the business outlook for 1923 as it per- 
tains to the jewelry industry. 

The concern, known the Associate 
Attleboro Manufacturers, Inc., which was 
organized several months ago, has discon- 
tinued the policy of managing the firms 
which came under their name. In the future 
these concerns will do their business from 
their factory offices. 

The annual city election last week re- 
sulted in the choice of George A. Sweeney 
as mayor. H. A. Allen and William A. 
Saart, two manufacturing jewelers, were 
among the unsuccessful candidates. ‘Stephen 
H. Garner, a manufacturer who did not 
make any campaign won for the council over 
his opponent by a large majority. 
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Joseph Clair. formerly of Boston, Mass., 
has opened a jewelry store at the corner of 
Worthington and Main Sts., Springfield, 
Mass. 






















































































TRADE CONDITIONS 
Newark manufacturing jewelers have been busy 


of late with special order work. There has been a 
fair demand for regular lines, but the volume of 
holiday business has not been up to normal. The 
greatest demand has been for medium priced goods. 
Caution marked the purchasing by reta‘lers through- 
out the Fall. Since the first of the month, local 
retailers have been doing a gcod business. Be- 
fore that it was rather slow. Many jewelers. feel 
that general business conditions have improved some 
during the last few menths, and that this means 
better business for the jewelers next year than 
they have had during the year just closing. 

Carl Hartdegen, Jr., has been nominated 
for lion tamer of the Lions Club. Election tf 
of officers will be held this week. 4 

The C. H. Eulhardt Co. is the trade 
name which has been filed for the manu- 
facturing jewelry business conducted at 188 
New Jersey Railroad Ave., by Charles H. 
Eulhardt, of the same address. 

L. F. C. Theurer has been visiting the 
trade in the New England States in the 
interest of his concern, Crane & Theurer, 
Inc., manufacturing jewelers at 68 Orchard 
St. Arthur Theurer has been calling on the 
{rade in the middle west and south for the 
same concern. 

Frank R. Krugler is on a trip through 
the middle west in the interest of Cham- 
penois & Co., manufacturing jewelers at 50 
Walnut St. H. F. Sandford is visiting the 
trade in the New England States for the 
same concern. Edgar Champenois is cover- 
ing the nearby territory. 

The entire basement of the Holt building 
at Broad and Cedar Sts. has been leased 
for a long term of years to Harry Stein. 
Extensive improvements will be made in- 
cluding the building of an entrance to the 
basement from the Cedar St. side and 
arranging for the elevator to go through to 
the basement store. 

Word has been received from Louis V. 
Aronson, president of the Art Metal Co., 
Mulberry St., and also of the Permanent 
Industrial Exposition of Newark, who is 
now on a tour of Europe in the interest of 
the exposition. He was just leaving Vienna 
for Nuremburg. Mr. Aronson wrote that 
“other things being equal, the city with the 
largest variety of manufactured products is 
naturally equipped to carry out the perma- 
nent industrial exposition with the greatest 
success. Newark, with a greater variety of 
such preducts than any other city of its 
size in the nation, is therefore in a 
peculiarly advantageous position.” 

Considerable interest has been shown in 
the co-operative advertising of the leading 
jewelers of Newark and nearby places dur- 
ing the present holiday season. The copy 
for this advertising was furnished by the 
publicity department of the American 


National Retail Jewelers’ Association. The 
number of jewelers co-operating in the 
advertising which has been appearing in 


the local newspapers is larger than in pre- 
vious co-operative campaigns hereabouts. 
More of the suburban jewelers are partici- 
pating in the present campaign than in those 
conducted in the past. Richard FP. Hart- 
degen, secretary of the New Jersey Retail 
Jewelers’ Association, is in charge of the 
co-operative campaign. 
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The Christmas Gift De Luxe 
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(PAT PENDING.) 


A Practical and Dependable 
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The Symmetrical beauty of the varied designs 
added to the rugged dependability of its actual 
wearing qualities and the remarkably clever | 
manner in which the patented crown has been 
concealed all combine to make this Ring Watch : 
the outstanding leader among the actual dollar 
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and cents sales-getters of the year. 


Made in a variety of exceptionally beautiful Every Progressive Jeweler Should | 

designs in 51%, 6 and 7% ligne, 14Kt. and 1&Kt. ° . | 

Belais White Gold; also in Platinum. Display the Princess ' 
ASK YOUR WHOLESALER FOR IT 














Wee vratefully acknowledge your favors during 
the past year and extend to you the Season’s 
Greeting with best wishes for a Merry Christ- 
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Chicago Notes 





W. C. Penfold is spending a week at 
Attleboro, visiting the Sadler factory, which 
he represents here. 

E. Hallam, of the Hallam & Rice Co., 
Attleboro, was a visitor in Chicago last 
week calling on the trade. 

Sig Thien, Heyworth building, left last 
week on a final trip through Illinois and 
will return here the end of this week. 

George Fleming, of the Wadsworth Watch 
Case Co., returned last week from a short 
business trip to St. Louis and Kansas City. 

A. Green, of A. H. Cohn, Inc., left last 
week for Tulsa, Okla., where he will re- 
main until after Christmas visiting the trade. 

FE. A. Moore, of the R. F. Simmons Co., 
left last Thursday for the middlewest, and 
will be gone until the end of this week. 

H. D. Seebeck, representing Sykes & 
Strandberg, returned to Chicago this week 
from a successful trip through the south- 
west. 

S. N. Slater, Heyworth building, recently 
returned from New York, where he spent a 
week visiting the markets and attending to 
personal business. 

Math J. Young, representing Adolph 
Schwob, Inc., returned recently from a four 
weeks’ trip through the middlewest and re- 
ports a successful trip. 

H. W. Sherrill of Sinnock & Sherrill, 
will leave this week for the east, after spend- 
ing the past two weeks in Chicago and the 
west calling on the trade. 

Dave Goldstone of Blauer-Goldstone Co., 
returned recently from a two weeks’ trip 
through Illinois, and expects to remain in 
Chicago until after Jan. 1. 

J. B. Lipske, representing the Goldsmith 
Bros. Co., smelting and refining, will re- 
turn to Chicago this week from a three 
weeks trip through the south. 

Arthur Wallace, of the R. Wallace & 
Sons Mfg. Co., left last week for Wash- 
ington, where he will remain until after 
Jan. 1, to visit with his mother. 

Frank Whiting, of the Whiting & Davis 
Co, returned to Chicago last week from 
Plainville, Mass., where he spent the past 
‘ix weeks visiting at the factory. 

Harry L. Arens, Chicago manager for the 
American Silver Plate Co., returned last 
week from the east where he spent a couple 
of weeks visiting at the home office. 

Otto Hanisch, of Geo. H. Fuller & Son, 

awtucket, arrived in Chicago last Satur- 

y to spend a week here visiting at the 

\ago office and his many friends. 

.G. Marshall, Columbus Vaults, returned 


to Chicago this week from the east where 
he spent a couple of weeks visiting at the 
factories he represents in this territory. 

H. M. Lorish, Chicago manager for the 
Alvin Silver Co., and J. B. Grassick, of the 
same concern, returned last week from the 
east where they visited at the home office. 

C. P. Dungan, of the International Silver 
Co., left last week for Meriden where he 
will spend a week attending a salesmans’ 
convention at the home office of this concern. 

M. D. Tinker, of Frank Tinker, Hey- 
worth building, returned recently from 
Ohio and West Virginia where he spent 
a week visiting at the various factories 
they represent. 

Wm. Barker and Otto Klueber, of R. 
Wallace & Sons Mfg. Co., returned last 
week from their respective territories and 
will remain here for about a month before 
starting out again. 

George H. Ford, who represents the Key- 
stone Watch Case Co., in Wisconsin, Michi- 
gan and Illinois, returned last week from his 
final trip and will remain in Chicago until 
some time in January. 

The entire traveling force of the Elgin 
National Watch Co., returned last week 


from their respective territories and will - 


remain in Chicago until after the middle of 
January before starting out again. 

Arthur B. Katzenberg, of Hans Brassler, 
New York, spent a few days in Chicago 
last week visiting at the local office of this 
concern and the trade. En route home from 
the middlewest territory, he will stop off at 
Detroit and Cleveland to visit the trade. 

N. T. Sherwood, southern representative 
for the Bassett Jewelry Co., returned last 
Monday for an extended trip over his terri- 
tory and A. L. Hancock, middlewest repre- 
sentative for this same concern also returned 
from his final trip last week. Both report 
business to be good. 

J. D. Grassick, who has been associated 
with the Alvin Silver Co., for several years, 
and who formerly represented the company 
on the Pacific Coast, the past year traveling 
out of the Chicago office, has been appointed 
manager of the San Francisco office, to take 
effect Jan. 1. Mr. Grassick will remain in 
Chicago for another week before starting 
west. 

George Tunstall, of the Gorham Interests, 
returned last week from his final trip and 
after remaining here for a few days left for 
New York where he will remain until after 
the holidays visiting with his parents. 
Arthur McVoy, of the same concern, also 
completed traveling for the year and left 
for New York to spend the holidays with 
his family. 


Last week the banquet committee notified 
members of the Chicago Jewelers’ Associa- 
tion that the date of the annual banquet 
has been changed from Thursday, Jan. 25, 
to Monday evening, Jan. 22. This change 
was necessary to enable the committee to 
make certain important arrangements. The 
banquet will be held at the banquet hall of 
the LaSalle Hotel. 


Miss M. C. Herrmann has associated her- 
self with Olsen & Ebann, and will assist 
Clarence Olsen in the buying of the dia- 
monds. Miss Herrmann is well known in 
the jewelry circles as she has been con- 
nected with the diamond department of 
Montgomery Ward & Co., for many years, 
and has made many friends, who wish her 
success in her new undertakings. 

Louis M. Graubarth, upon his return last 
week from the east, where he completed 
arrangements for next year, opened an office 
in room -1108 Heyworth building. Mr. 
Graubarth has connected himself with 
Elliot & Douglass Mfg. Co., Attleboro; 
F. E, Ashmun & Co., Providence; Newman 
Mfg. Co., Providence, and the Imperial 
Jewelry Co., Providence, and will represent 
these concerns in Chicago only, calling on 
the wholesale and department store trade. 

Attempts on the part of city officials to 
collect $375,000 a year from manufacturers’ 
agents were in effect enjoined by the Ap- 
pellate Court last week by the affirming of 
a rule entered six months ago by Judge 
Friend, who held that the city had no power 
to collect license fees from such agents as 
brokers. The ruling of the Appellate Court 
is of special interest to the manufacturing 
jewelers whose representatives made head- 
quarters in Chicago. Many have been 
threatened with arrest if they did not pay 
the license fee of $50 demanded by the city. 
The ordinance providing for the license was 
based on powers granted the city “to tax, 
license and regulate money-changers and 
brokers.” The Appellate Court, in sustain- 
ing Judge Friend, expressed the view that 
manufacturers’ agents are not brokers, inas- 
much as they represent particular manufac- 
turers, whereas “brokers solicit business 
generally and represent any parties who may 
come to them.” 

Among the eastern representatives in Chi- 
cago last week were: Wm. J. Gow, of 
Potter & Buffinton Co., Providence; A. L. 
Lindroth, A. L. Lindroth & Co., North 
Attleboro; Charles Tonnery, J. H. Peckham 
Co., North Attleboro; Murray Kohn, Sil- 
bermann, Kohn & Wallenstein, New York; 
Ralph Lewis, S. C. Powell & Co. New 
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York; Max Levy, Burack Bros., Newark, 
N. J.; I. Levis, Oppenheim & Strauss, New 
York; Charles Mayer, New York, 

Earl Stamm, representing the Dueber 
Watch Works, returned recently from an 
extensive business trip to New York. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co., arrived in Chicago last 
Monday to spend a week visiting at the local 
office and calling on the trade. 

Oliver Phillips, who has been in charge of 
the glass department for Stix, Baer & Fuller, 
St. Louis, Mo., has associated himself with 
The Fair and will take charge of the glass 
department, to succeed S. J. Natkin, after 
Jan. 1. 

M. R. Peck, J. H. Crawford, and A. J. 
Wingblade, representing J. W. Forsinger Co., 
returned last week from their final trips 
and will remain in Chicago until the middle 
of next month before starting out over their 
respective territories. 

Friends of J. M. Walsh, of Harry J. 
Baby Co., are congratulating him on his 
success of securing the best scottish terrier 
in England. The scotty “Laindon Louisa,” 
was recently received here, and will be 
shown for the first time in this country in 
New York some time in February. Mr. 
Walsh is one of the most successful breeders 
of scotties in this part of the country and 
his dogs have been the winners of several 
blue ribbons. 

Among the visitors in Chicago last week 
were: A, Lundquist, Crystal Lake, IIL; A. 
Litch, Burlington, Ia.; W. H. Carew, 
Streetor, Ill.; Arthur D. Miller, Naperville, 
Tll.; H. F. Coburn, Elkhart, Ind.; L. E. 
Soloman, of Soloman & Co., Indianapolis, 
Ind.; F. P. D’Arcy, Kalamazoo, Mich.; M. 
Corby, August Meyer & Son, Grand Island, 
Nebr.; R. M. Whitford, Columbus, O.; War- 
ren Basinger, of Basinger Jewelry Co., 
Lima, O.; F. R. Casebeer, Terre Haute, 
Ind.; L. M. Kunkel, Buda, IIl.; D. L. Sand- 
retto, Ladd, Ill.; N. N. Hajjar, Munising, 
Mich. 








Canada Notes 





John R. Byers has opened an_ optical 
parlor at Oakville, Ont. 

The stock of Adolph Kaplan, jeweler, of 
Winnipeg, was damaged by a fire which oc- 
curred on Dec. 12. 

At about 5 o’clock on the morning of Dec. 
11 the jewelry store of W. P. Frank, South 
King St., Waterloo, Ont., was entered by a 
burglar, who broke in the front door and 
stole seven watches valued at $200. He 
might have obtained much more but ap- 
parently was anxious to make his escape 
before the alarm was given. 

Wallace Leggalt and A. Morris believed 
to be from the United States are under 
arrest in Montreal on the charge of 
smuggling valuable goods across the bound- 
ary line. Their automobile containing 22 
cases of watches, clocks and silverware was 
stopped near Victoria Bridge when the men 
abandoned it, but they were afterwards cap- 
tured. The trial of the two prisoners is 


set for Dec. 20. 
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TRADE CONDITIONS 


The retail jewelry merchants of Evansville report 
that their trade for December has been unusually 
gocd and that it in fact has been as good, if not 
better than the corresponding month of last year 
and they have no complaint to make. They are 
looking for business to continue good right up to 
Christmas. After the Christmas holidays many of 
the merchants will make their annual inventories 
and find out where they stand and will then plan 
for the New Year. From all indications 1923 is 
going to bring a very nice trade and merchants are 
quite optimistic over the outlook. The general 
trade conditions have been steadily improving tor 
some time past and collections are much better 
than they were a year or so ago. There are fewer 
people in Evansville out of employment than at this 
time last year. Evansville is a manufacturing 
center and most of the large factories here are 
operating steadily and in some instances they are 
running over time, Furniture’ factories are 
especially busy just now. Retail jewelers, as well 
as wholesale merchants, believe that the worst of 
the industrial depression has passed away and that 
things are getting back to normalcy rapidly. 


Dr. Wallace C. Dyer, local optician, has 
returned from a professional visit at Boon- 
ville, Ind. 

T. C. Basye, leading jewelry retailer at 
Rockport, Ind., was a recent business visitor 
in Evansville. 

Carl Stocking, retail jeweler on Outer 
Division St. here, has returned from Rock- 
port, Ind., where he visited friends and rela- 
tives. 

J. Harry Pool, who for many years op- 
erated a pear! button factory at Rocxport, 
Ind., was in Evansville on business a few 
days ago. 

Since John & Anslinger, wholesale and 
retail jewelers, moved from their location 
on 3rd St. to Main St. here, they have added 
a larger stock of goods. 

Hovey H., Tislow, retail jeweler at Peters- 
burg, Ind., and E. A. Rhodes, retail jeweler 
at Chrisney, Ind., were among the recent 
business visitors in Evansville. 

Moses Gans, formerly engaged in the 
wholesale and retail jewelry business in 
Evansville, now traveling for a large no- 
tions house in New York, has returned from 
a trip to Cincinnati. 

Local retail jewelers kept their stores open 
at night for 10 days or two weeks before 
Christmas in order to please Christmas shop- 
pers and they report their business because 
of this showed an increase. 

The retail merchants of Evansville, includ- 
ing the retail jewelers, have agreed to make 
good the losses sustained by the management 
of Dade Park at the running races held in 
November. The merchants agreed to sus- 
tain any loss that the park management might 
sustain up to $5,000. 

Local jewelers say that while January 
may be rather a dull trade month, that they 
are looking for business to pick up before 
early next Spring. Reports from many of 
the towns and smaller cities in southern In- 
diana, southern Illinois and western and 
northern Kentucky are to the effect that 
holiday trade has been exceptionally good 
this Winter, and that the dealers are well 
pleased at the amount of business that has 
come to them. There is a great deal of 
prosperity in the towns in northern and 
western Kentucky by reason of the opening 


of several tobacco markets. The quality of 
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the tobacco this year is good and prices are 
quite satisfactory and much money has been 
turned loose in trade channels during the 
past month or two. 

3urglars broke into the general store of 
A. S. Nelson at Boston near Richmond, 
Ind., a few days ago and among other ar- 
ticles stole silverware and pocket knives to 
the value of several hundred dollars. Sey- 
eral alarm clocks also were taken by the 
thieves. The robbers carried away the goods 
in an automobile. The police in neighbor- 
ing cities were notified but they have no 
clue. 











Sol Wetzstein returned to his office Fri- 
day, Dec. 15, after a 10 days’ trip on the 
road. 

Charles Swigart returned Sunday, Dec. 10, 
from his last road trip of the year and will 
spend the holidays with his family in Cin- 
cinnati. 

Mrs. George J. Gruen was one of the con- 
tributors toward a fund for a new pipe organ 
for Music Hall, during a campaign just 
closed, 

E. A. Frommeyer, of Klein Bros. Co., re- 
turned Thursday, Dec. 14, from a two weeks’ 
buying trip in the east, during which time 
he purchased the Spring line of the cor pany. 

C. A. Carrithers, Winchester, Ky., was 
a visitor at the offices of Frohman & (Co, 
Friday, Dec. 15. A_ representative of 
Baldwin’s Jewelry Co., also represented Win- 
chester in Cincinnati during the week. 

Four visitors were entertained by the 
Richter & Phillips Co. during the week. 
They were: C. N. Keith, Springfield, 0.; 
George Deck, Blanchester, O.; Ed. Kahn, 
Danville, Ky., and George M. Taylor, Wil- 
liamson, West Va. 

Adele Herschede Hogan, daughter of the 
late Frank Herschede, who was head of the 
Herschede Jewelry Co. and the Herschede 
Hall Clock Co., was granted a divorce 
from her husband and restored to her maiden 
name, in the local Domestic Relations Court, 
Friday, Dec. 15. 

The jewelers’ team in the Hamilton County 
Bowling League is in a lower position than 
it has been for many years, as it has found 
stronger opposition than in years past. The 
team has only won nine games and dropped 
27 so far. The members hope to boost their 
percentage considerable as soon as they can 
get Christmas business worries off their 
minds. 

Joseph T. Homan will head the Wholesale 
Jewelers’ & Manufacturers’ Association for 
1923. He was named Friday, Dee. 15. for 
president by the nominating committee, 
headed by Clarence Loeb, chairman, and no 
one named to oppose him. He will suc- 
ceed Julian Schwab. Charles J. Becker was 
named for vice-president; Edward Croninger 
for secretary, and Edgar G. Noterman, for 
treasurer. The retiring president was name 
at the head of the list of five men for di- 
rectors. Others are George Gruen, Arno A. 
Dorst, Julius Jacobs and Clarence Loeb. 
The report was submitted at a special meet- 
ing held in the Chamber of Commerce. The 
date of the annual meeting and dinner-dance 
was officially settled as Jan. 6. It will 
held at the Hotel Gibson. 
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A. \. Possin, of the Boszhardt-Possin Co., 
jocal wholesalers, is in Chicago this week 
on business for the company. 

Elmer Lessard is now associated with the 
W, & E. Schmidt Co., 3rd St. Mr. Lessard 
has taken full charge of the optical and 
watch repairing of this company. 

John B. Warren, western representative 
of the Waltham Watch Co., made a quick 
trip to Milwaukee during the past week, 
and called on some of the Christmas trade. 

Mr. and Mrs. F. E. Bleuher, Chicago, were 
recent guests of Mr. and Mrs. Arthur C. 
Kuesel, of Kuesel Bro, Co. Mr. Bleuher 
is the western manager of the Wm. L. Gil- 
bert Clock Co., with headquarters at 
Chicago. 

Robert A. Rank, vice-president of the 
Rank & Motteram Co., was elected treasurer 
of the local Kiwanians on Wednesday of 
lat weex. The Kiwanis Club here com- 
prises more than 300 of Milwaukee’s fore- 
most business men, 

Harry Holmes, of David Goldman, Inc., 
has been confined to his home for the past 
week because of illness. It is doubtful 
whether or not Mr. Holmes will be able to 
take up his duties at the store until after 
the holidays, though his condition is im- 
proving. 

R. I’. Weckerle, Wisconsin and Michigan 
representative for the O. H. Bingenheimer 
Co., of Milwaukee, is off the road until 
after the holidays. Mr. Weckerle has come 
in, trunks and all, in order to be of service 
from now until Christmas to his customers, 
who may find him at the local house. 

Among opinions of prominent Milwaukee 
business men on the proposition of “Boost 
Milwauxee Week,” recently held with great 
success, Archie Tegtmeyer, Milwaukee 
jeweler, said: “There is nothing that helps 
a city, like the enthusiastic co-operation of 
every citizen and every organization. lf we 
all put our shoulders to the wheel, progress 
will be the result.” 

The Fred. Theleman Co. had a fortunate 
escape from the fire which destroyed the 
Fagles’ Clubhouse, adjacent to the Manhat- 
tan building, where the Theleman Co. has 
its offices. Bringe Bros. and Stern Bros., 
jewelers in the same building with Theleman, 
suffered losses due to smoke and water. 
Window panes and show cases were broken 
and five feet of water had to be pumped 
irom the basement of the building. 

Albert W. Wilske, age 57, died Dec. 4 
at his home in the Grand Hotel, 1635 Broad- 
way, Superior, Wis. He resided here for the 
past 30 years and for the past 15 years was 
employed as jeweler for the Chas. A. Swan- 

son Jewelry Co. He was also State auditor 
for the Maccabees of Wisconsin, a member 
at the B. P. O. E., Knights of Maccabees, 
Knights of Pythias and Masonic order. Be- 
‘ides his widow, Mrs. Lillian Wilske, he is 
Survived by one daughter, Noreene. 

Roads between Milwaukee and Manitowoc 
are excellent and were never better, for this 
‘ime of the year, in the history of Wisconsin, 
acording to James H. Havlista, of the O. H. 
‘ingenheimer Co. Mr. Havlista drove to 
Manitowoc during the past week, where he 
talled on several of the jewelers of that 
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vicinity. Conditions there, he reports, are 
as optimistic as they are in Milwaukee and 
the jewelers are doing as large a business, 
proportionately, as they are in this 
metropolis. 

Archie Tegtmeyer, Milwaukee jeweler, ap- 
pointed by Mayor Daniel W. Hoan to serve 
on the community Christmas celebration 
board, is a member of the finance committee, 
whose duty it is to provide sufficient money 
to put over Milwaukee’s community Christ- 
mas celebration. Plans call for the erection 
of a huge, illuminated Christmas tree in the 
Court of Honor at Grand Ave. and 9th, 10th 
and 11th Sts. On Christmas Eve an ap- 
propriate program of music and singing, to- 
gether with addresses, will be provided for 
all Milwaukee citizens, with special con- 
sideration for the children. 

In an effort to give working people, office 
employes, teachers and the like, ample time 
in which to complete their Christmas buy- 
ing, four of the leading retail jewelers here 
have agreed to keep their places of business 
open until 6 o’clock each evening until after 
the holidays, instead of 5.30 as has been the 
custom. Every precaution is being taken by 
local jewelry houses to relieve conditions 
in the last big rush. The National Jewelers’ 
Supply Co. has sent out notices to the effect 
that, due to the overwhelming amount of 
business on hand, it will be open evenings, 
Sunday and Christmas this year in an effort 
to serve the trade. 

Among last week’s out-State visitors to 
Milwaukee were: Henry Bayer, White 
Water; L. W. Ritchie, of the Fred L. 
Wright Co., Racine; M. J. Karst & Son, 
Racine; William Liulevich, Racine; W. K. 
Suliver, Elkhorn; O. E. Lange, Racine; 
Schneider Brothers, Burlington; John Arm- 
bruster, Cedarburg; G. H. Frank, Jackson; 
Gottfredsen & Nicoll, Kenosha; E. Starkey, 
Waterford; S. B. Lillis, Hillsboro; B. Panik, 


Cudahy; E’sterberg & Sons, Waukesha; F. - 


I. Kiehl, Waukesha. A general spirit of 
optimism is prevalent among the out-State 
jewelers because of the greatly improved 
business conditions. Business, they report 
unanimously, seems to be back to a pre-war 
basis. 

Halfpap Bros., 614 Broadway, Green Bay, 
was robbed at 3:45 o’clock Monday morning, 
Dec. 11, of approximately $300 worth of 
iewelry, A two-by-four timber, two feet 
long, studded with spikes, was thrown 
through the large plate glass window in the 
front of the building, and the robbers reached 
through the hole and grabbed two trays of 
rings. One tray contained a half dozen 
onyx rings set with diamonds, and the other 
contained a half dozen sapphire rings. Three 
wrist watches and some miscellaneous 
jewelry made up the haul. Henry A. Half- 
pap, proprietor, arrived on the scene only 
a minute after the crash, but the thieves 
with the loot were out of. sight. The police 
were quickly notified and detectives assigned 
to the case. 

Something very unique in the way of ad- 
vertising is being featured by David Gold- 
man, Inc., through the efforts of the com- 
pany’s advertising manager, T. A, Schroeder. 
His latest achievement in this line has taken 
the form of animated cartoons, which are 
being shown on the screens of 22 Milwaukee 
“movie” houses. The leading lady, in this 
connection, is “T.i’1 O! Wiseheymer” the owl. 
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As. the owl blinks and flaps its wings, some 
terse, humorous or philosophical saying is 
added to the picture as having come from the 
wise old bird itself. These remarks, which 
are changed daily, feature many well-known 
proverbs which, in each instance, are cou- 
pled up in some way with the jewelry busi- 
ness. This new advertising has been the 
subject of much favorable comment among 
local jewelers. 

“Can a business man be a gentleman?” 
Prof. F. C. Sharp answered this question 
in the affirmative in a talk before jewelers 
and other business men composing the 
Roxana Club of Madison, on “Fair Competi- 
tion in Present Day Business.” Continuing 
he said: “Competition should be a matter 
of offering the best service to the community 
and service should be the factor which de- 
termines the fairness of competition. Selling 
a product at a loss for the purpose of freez- 
ing out a competitor by big manufacturing 
concerns, making small retailers buy every- 
thing or nothing from one concern, and pre- 
venting competitors from buying necessary 
materials are some of the evils of present day 
competition. Government ownership of pub- 
lic utilities and many industries, in many 
cases, merely substitutes political competition 
for economic competition.” 


William Schwanke, Milwaukee’s “Biggest 
Little Jeweler,” 222 W. Water St., will 
probably be compelled to seek a new location 
soon, aS announcement has been made that 
another skyscraper is to be built in Mil- 
waukee within a year on the site of his 
present store. Papers were signed in the sale 
of the Empress Theater building, W. Water 
St., between Grand Ave. and Wells St., trans- 
ferring the property from J. G. Patterson 
to Edward G. Felsentahl, secretary and 
treasurer of the Hartman Furniture Co. The 
consideration was in the neighborhood of 
$300,000. All leases will expire May 1, 1923, 
at which time the present structure will be 
razed and a large building erected for the 
Hartman Furniture Co. The only tenants 
of the building in addition to the theater 
are the jewelry store and a tobacco store. 
The building was built about 1909 and was 
originally the home of vaudeville. 

C. W. Olney, well-known jeweler of West 
Allis, announces the opening of his new store 
at 63rd and Greenfield Aves. Mr, Olney 
came to West Allis about three years ago 
and his success in this community is a splen- 
did testimonial to his business integrity and 
enterprise. He has been in the jewelry busi- 
ness for the past 13 years, having received 
his diploma from the Bradley Horological 
College at Peoria, Ill. He is also a regis- 
tered optometrist, having taken a_ special 
course in this branch of his work. Mr. 
Olney possesses that rare quality of mak- 
ing a success of anything he undertakes. 
Some years ago he took up shooting as a 
hobby and is now one of the best marks- 
men in the State, having represented Wis- 
consin in several inter-State tournaments. 
The first floor of the new building is to be 
occupied by C. W. Olney, jeweler, and the 
Electric Co. 








FE. L. Entriken, a jeweler of Findlay, O.. 
who has been ill at his home with heart 
trouble for the past few weeks, was at his 
store a short time recently greeting friends 
and looking over the results of a recent sale. 
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Sidney Weinshenk, of Mayer & Wein- 
shenk, has left for his northern trip. 

William Davidson continues to travel be- 
tween San Francisco and Los Angeles. 

Justin Johnson, of Sproehnle & Co., is 
back at 150 Post St. after a tour of some 
duration. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., 704 Market St., leaves for Europe, to 
visit the diamond markets, on Jan. 8. 

Isidore Holzman, former Portland, Ore., 
jewelry jobber and accounted one of the 
wealthiest men in the Rose City, is here 
with his bride. 

I. N. Pullen, cashier for Nordham & Au- 
rich, Inc., was taken suddenly ill at the close 
of November and his recovery is reported 
to be very slow. 

L. D. Lombard, of the International Silver 
Co., stated: “Business is very good, accord- 
ing to our experience, and we look for an 
excellent holiday season.” 

A. I. Hall & Son are going to hold a 
sales convention here during the last week 
in December. They will hold a convention 
in Portland, Ore., early in the new year. 

The holiday business is about 25 per cent 
ahead of what it was at this time a year 
ago, according to J. H. Spiro. R. L. Wells 
sends in good accounts from the northwest. 
Lloyd Haley has taken over the entire Oak- 
land territory for J. H. Spiro. 

L. S. Myers, of R. & L. Myers Co., has 
just returned from the Sacramento Valley 
and says that business looks pretty good up 
there. H. A. Harris, of the same firm, just 
back from the San Joaquin Valley, reports 
that business has picked up there. 

Jobbers are keeping their places of busi- 
ness open on Sunday morning, in order that 
out-of-town dealers may come in for extra 
holiday goods. Jewelers in town during the 
past week included: Max Noack, Santa 
Rose; Tom White, of A. White, Inc., Val- 
lejo; Ernest Mueller, Eureka; S. F. Hol- 
lander, Eureka; W. Eppstein, of Carson 
City, Nev., and L. J. Wintermantel, of 
Elkon, Nev. 


Members of the Manufacturers Agents’ 
Association of the Pacific Coast met on Dec. 
8 at the rooms of the Commercial Club for 
their first get-together luncheon. This 
proved to be a very enjoyable and sociable 
affair. Fred Lee, of Lee & Kierski, presi- 
dent of the association, was in the chair and 
matters of general interest to the trade were 
discussed, in an informal manner. This was 
the first of a series of similar luncheons 
which will take place about once a month. 

A committee from the jewelry trade has 
been appointed to serve on the Community 
Chest campaign which will last from Jan. 
22 to 31. The city has been well placarded 
already with a picture representing two poor 
children and an old woman, under the cap- 
tion: “Suppose nobody cared!” The com- 
mittee of jewelers consists of A. W. Hug- 
gins, of A. I. Hall & Son; Bert Nordman, 
of Nordman & Aurich, Inc., and A. V. 
Davidson, manager of the National Jewelers 
Board of Trade. It is planned to raise a 


quarter of a million dollars and distribute it 
among institutions for the indigent, on a pro 
Speaking of this, A. V. David- 


rata basis. 
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son said: “The Community Chest will elimi- 
nate systematic begging for institutions by 
people who are paid a percentage, ranging 
from 20 to 60 per cent. In some cases, 
when all the commissions have been paid, 
the objects of the charity do not get over 
20 per cent of the sums collected.” 











Frank Robinson, traveling for the Meyer 
Jewelry Co., came in from off the road this 
week from his last trip before the holidays. 

A. P. Craft, in the emblem manufactur- 


ing business in Indianapolis, Ind., was in 
Kansas City on business the past week for 
his firm. 

Mrs. Ely Moore, of New York city, is 
spending the holidays in Kansas City visiting 
her sons, the “Kiger Boys” of the C. A. 
Kiger Jewelry Co. 

Herman Rothen, manager of the watch 
case department of the Meyer Jewelry Co., 
is in Ocean Springs, Miss., whither he was 
called on business. 

H. C. Marsh, Bucklin, Kans.; A. G. Madt- 
son, Ottawa, Kans.; C. A. Wolfe, Topeka, 
Kans., and A. Marks, Lawrence, Kans., were 
among the many visiting jewelers in town 
last week. 

Employes of the Porter & Wiser Jewelry 
Co. are now working until 11:00 at night, 
because of the extra Christmas rush. Plati- 
num work has been so much in demand this 
month that special time has been given this 
line. 

The jewelry department of the Emery, 
Bird, Thayer Co., has increased the line of 
goods carried, in order to care for the in- 
creased volume of business during the holi- 
day season. Special advertisements have 
been used by the company in exploiting this 
department. 

E. E. Pickerell, owner of the Pickerell 
Jewelry Store in Amarillo, Tex., and the 
Muskogee Jewelry Co. in Muskogee, Okla., 
was in Kansas City two days the past week 
selecting merchandise for his stores. Mr. 
Pickerell reports trade in his part of the 
country to be holding up nicely, with splendid 
prospects for the future. 








Norfolk, Va. 


I. Taitz, jeweler and watchmaker, at 427 
Church St., is observing the close of his 
12th year in that location with an anni- 
versary sale. His anniversary and the 
holiday shopping season together are re- 
sulting in a gratifying business volume. 

E. F. Jakeman, Jr., engraver, has moved 
his shop from 430 Main St. to 310 Plume 
St. Mr. Jakeman, who was associated with 
his father in the jewelry business at Nor- 
folk for several years, is now “on his own” 
and is specializing in fine engraving work 
exclusively. 

The past week has seen a number of 
traveling men call on the jewelry trade in 
Norfolk and vicinity. Most of them are on 
their way in for the Christmas holidays and 
the end of the year. Among those calling 
in Norfolk was William Klipper, of Klip- 
per & Klipper, manufacturing jewelers, 
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New York, who has been making this sec- 
tion for many years. Another well known 
caller here during the week was B. J. 
Prissman, representing Max Kohner, Balti- 
more jobbers. 

Heavy advertising has characterized the 
activities of Norfolk jewelers during the last 
weck. Display space used in local news- 
papers has broken previous records, one 
firm, Jacob Bennett, Inc., having used a full 
double-page ad in the Sunday morning 
Norfolk and Portsmouth papers and in 
Tuesday’s afternoon paper. Flickinger’s, 
Inc., last week for the first time in its his- 
tory broke into full page advertising. Castle- 
berg’s, Inc., and Paul-Gale-Greenwood Co., 
are others using full pages. Jewelry adver- 
tising at this time is heaviest in its history 
here, and is running fully as large in volume 
as that of the department stores, ordinarily 
the biggest users of space. All jewelry 
stores are busy as a result, and many de- 
sirable new accounts are reaching their 
books. 

J. J. Schellberg, Portsmouth, Va., jeweler, 
who is retiring from business and expecting 
to leave the city about the first of the year, 
lost furniture and household goods valued 
at $4,200 in the fire which recently destroyed 
the storage warehouse in the Eastwood 
building at 115-117 High St., Portsmouth. 
Mr. Schelberg had his furniture crated and 
stored, having broken up -housekeeping in 
November, and expected to perfect arrange- 
ments as to his future home. Meanwhile 
he began disposing of his stock by means of 
daily auctions, which are continuing. His 
was one of more than 50 families having 
goods in storage in the Eastwood warehouse 
who lost in the fire. Total loss, including 
that to a printing establishment on the second 
floor of the building was estimated at 
$150,000. 

Flickinger’s, Inc., is getting settled in its 
new home at 218 Granby St., minor details 
in the arrangement of cases and in the plac- 
ing of fixtures added in the rear of the store 
having been under way even while the 
Christmas shopping season was on. The 
new store affords more than twice as much 
space as the one occupied for the last 12 
years at 220 Granby St., providing two 
floors, each 120 feet in depth and 16 feet 
wide. In his former place Flickinger had 
a depth of 75 feet. The front of the present 
store, entirely new and put in place on a 
new plan of arrangement, gives this store 
the advantage of a corner location, even 
though it is in the middle of the block. The 
move has required about two months’ time 
for its completion, but business continued 
with the break of only a day or two while 
the physical act of moving such stock as 
was retained by the company was going on. 
Flickinger’s, Inc., is composed of S. A. 
Flickinger, who has been a dealer here for 
the last 14 years, and his two sons. The 
officer personnel of the company is S. A. 
Flickinger, president and treasurer; Robert 
N. Flickinger, vice-president, and Peyton 
Flickinger, secretary. Fourteen persons are 
employed in the store, and there are three 
watchmakers employed in the repair de- 
partment and workshop to which the 
second floor is given over. The offices of 
the company are located on a short mez 
zanine, which has been built in for that 
purpose. 
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QO. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, added 
10 more sales people to his force during the 
past week, 

A. S. Watson, H. D. Shackelford, Mrs. 
A. S. Williams, Mr. Bigley and Mr. Ran- 
dolph are additions to the force of the Dona- 
van & Seamans Co. 

Munro Montgomery, of Montgomery 
Bros., is building a fine new home in 
Windsor Square, one of the aristocratic 
residence sections of Los Angeles. 

George E. Feagans has been nominated for 
one of the board of directors of the-Los 
Angeles Chamber of Commerce, which is 
said to comprise the largest number of 
business men of any organization in the 
world. 

Charles A. McClintic, formerly head of 
the silver department of Brock & Co., who 
has been in the real estate business during 
the last year or two, has taken a position 
with S. Nordlinger & Sons for the holiday 
season. 

Philip Sternberger, traveling representa- 
tive of the T. J. Bruner Co., has just re- 
turned from a very satisfactory business 
trip through the northern part of the State 
and has now started for San Diego and 
the Imperial Valley. 

P, J. Koke, of Koke, Slaudt & Livermore, 
manufacturers’ agents, arrived home on 
Saturday from a business trip north, the 
last he will take for the season, intending 
to go in company with H. L. R. Livermore, 
of the same company to New York and the 
east for the holidays. 

Practically all the wholesalers opened 
their places of business during the forenoon 
of Sunday, Dec. 17, to accommodate out-of- 
town and other customers who were not 
able to leave their stores for supplies dur- 
ing the week. They will also keep open 
evenings until 9 o’clock from Dec. 18 to 24, 
inclusive. 

Miss L. C. Hamilton, formerly with R. 
Herz & Bro., Reno, Nev., has taken a posi- 
tion with the G. D. Davidson Co., and Mrs. 
Maxine Lawson, Los Angeles, has become 
the company’s cashier. H. Preston Smith, 
president and manager, reports that his 
company is doing a very satisfactory pre- 
holiday business. Mr. Davidson himself is 
spending much of his time behind the 
counter. 

Edward L. Hines, general manager of the 
Sanborn store, the largest general store in 
the City of Mexico, has returned to Los 
Angles and has been visiting his old friends 
here, where he was formerly department 
manager in the store of the E. W. Reynolds 
Co. He expects to remain here for a month 
with his family, who have retained their 
home here. The Sanborn brothers, pro- 
Prietors of the store in Mexico, resided in 
Los Angeles some 20 years ago. 

_ Montgomery Bros. have secured the serv- 
ces of a number of experienced men to 
assist behind the counters during the holi- 
day rush. James A. Montgomery, presi- 
dent of the company, reports that they are 
having an exceptionally good run of patron- 
age. principally as a result of effective ad- 
Vertising. Among the extra sales people 
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employed is a Mr. Coulter, formerly of 
Pennsylvania, who is one of the highest men 
in the ranks of Masonry. Another new 
salesman is Harry Trebley, formerly with 
the E. W. Reynolds Co. and during the past 
year with Feagans & Co. 

The following jewelers from out of town 
have been in Los Angeles recently: Julius 
De Charneux, Long Beach; T. R. Canady, 
Huntington Beach; Mr. Hall, of the Hall 
Jewelry Co., Long Beach; Mr. Bilger, of 
Bilger & Moore, Venice; Mrs. H. E. Gould, 
San Bernardino; Mr. Irwin, of the Irwin 
Co., San Pedro; Mrs. C. E. Rozell, Comp- 
ton; Mrs. Charles Conner, Pasadena; Mr. 
Pettit, of Pettit & Son, Brea; C. W. Middle- 
ton, Pomona; George Bowers, Upland; A. 
A. Goodyear, Santa Paula; L. Fornes, 
Venice; Frank Fraiberg, Santa Monica; J. 
Posner, Ocean Park; S. D. Clem, Redondo 
Beach; Charles E. Perham and W. C. 
Stairs, San Pedro; Mr. Hoffman, of the 
Hoffman Gem Shop, Santa Ana; A. J. Dut- 
ton, Anaheim; Mrs. M. A. Stalmeyer, Ful- 
lerton; C, E. Miller, Van Nuys; H. E. 
Fox, Fernando; T. S. Lailey, El Monte, and 
Mel Smith, Santa Ana. 








Salt Lake City. 





Thomas J. Goins, a Tooele jeweler, was 
a recent visitor. 

R. E. Peters has joined the staff of the 
Barnett & Weiss Co., Main St. 

J. E. Broaddus, a local optometrist and 
lecturer on nature subjects, has recovered 
from his recent illness and is back in his 
office. 

The White jewelry store on Main St., 
near Ist South St., is holding an auction 
sale. It is announced that the concern is 
going out of business. This store was a 
branch of Uncle Sam’s Loan Office. 

Utah is to have two new municipalities, 
the result of the coming of the steel indus- 
try. They will be located in Utah county. 
One will be called Steel City and the other 
Bay City. 

An art and novelty shop has been opened 
at Room 220 Constitution building, Main 
St., by Miss Phyllis Belle Reeder, of this 
city, who has just returned from California, 
where she ran a prosperous store, carrying 
similar wares. 

Nate Hubbard, assistant manager of the 
Riggs Optical Co., Cliff building, gave a 
party recently at which optical friends were 
among the principal guests. Lyle Gardner, 
service foreman of the Riggs Optical Co., 
was married last week. 

Local visitors include Curtis W. Peirce, 
J. B. Bowden & Co., New York; Paul H. 
Samuels, I & S. Prutinsky & Woolf, New 
York; Louis Freund, Henry Freund & Bros., 
New York, and James J. Gilbert, Alphonse 
Jeddis Co., San Francisco, Cal. 

O. J. Schaar, the jeweler on W. 3rd South 
St., says he has found his auto, reported 
missing in the last news letter. The car 
was many miles away and at the mouth of 
a canyon when discovered. Mr. Schaar 
said it was damaged, but by no means be- 
yond repair. 

Thieves entered the store of H. S. Shi- 
bata, Japanese jewelers at 130 W. Ist St., 
some days ago, seized three trays of rings 
and made off. The loss is estimated at $860. 





CIRCULAR 





95 


Mr. Shibata said he was absent from the 
store for two or three minutes and had left 
the front door open. 

Salt Lake City’s new art gallery, for the 
promotion of which a committee has been 
formed, headed by Mayor Neslen, is wel- 
comed by some of the local jewelers who 
sell paintings. W.M. McConahay. was of- 
fered a place on the committee. Mr. Mc- 
Conahay has sold art for some time, meeting 
with much success. 

John Bres, former president of the local 
jewelers’ association and one of the most 
popular figures in local jewelry circles, is 
making good progress toward recovery from 
his illness of some time back, when he was 
discovered lying in a shallow stream un- 
conscious from a stroke. His son expressed 
the belief that he will be out again in about 
three weeks. 

The Capitol Loan Office, 40 E. 2nd South 
St., was saved from robbery some nights 
ago by the prompt action of a detective, who 
grabbed a young man in the act of breaking 
into the establishment. A pedestrian re- 
ported that he saw a man acting suspiciously 
at the window. When searched the prisoner 
was found to have a glass cutter, a “jimmy” 
and a bottle containing a quantity of nar- 
cotics, 

The State banquet and clinic, which was 
to have taken place on Dec. 9 and 10 in 
connection with the optometrists’ association, 
has been postponed owing to the fact that 
members of the committee felt the Christ- 
mas rush might prevent many of those who 
have a jewelry business from attending. 
The affair will probably be held about the 
middle of January, according to President 
Fred Slack, who is manager of the Daynes 
Jewelry Co. 

A clever thief has victimized Dave Stein, 
one of the best-known local jewelers. A 
man came to his establishment and asked 
to see some watches, and after examining 
them for a short time left with the remark 
that none of them was satisfactory. “I 
found, after he had gone,” said Mr. Stein, 
“that he was not telling the truth, for some- 
how or other he managed to take two of 
them with him.” The incident was reported 
to the police, apparently without results. 

All hope of finding O. C. Jacobsen, Brig- 
ham City jeweler who has been missing for 
several weeks following, or rather, during 
a trip from the Coast, seems futile. It is 
feared he has met with foul play. A large 
diamond ring, valued at about $1,500, which 
he pawned for $200 or $300 before leaving 
California, has been recovered by his parents 
and is now in a deposit box at a Brigham 
City bank. All his other property has been 
turned over to his people and everything but 
Mr. Jacobsen’s own whereabouts seems to 
have been cleared up. 

A man, formerly employed in the repair- 
ing department of the Leyson-Pearsall Co., 
236 S. Main St., who disappeared some 
time ago with 25 valuable watches, is re- 
ported to have been arrested at Gallup, N. 
Mex., according to word received by the 
Salt Lake police department. Papers for 
the man’s extradition are being prepared 
and it is expected that he will be brought 
back here at once to face the charge. It is 
also said that the man is accused of passing 
bad checks on an Idaho bank, for which 
another charge against him is pending at 
the present time. 
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No. B 2005 Sugar and Cream. Quadruple Plate. 
No. 02005 Sugar and Cream. Silver Plated on Nickel Silver. 


HERE has always been a de- 
mand for a good sensible sugar 
and cream that does not neces- 
sarily match a Coffee or Tea 
Pot, and placed on the sideboard as an orna- 
ment, but one that can be used every day in 
the year, with capacity enough to supply 
sugar and cream for Coffee, Tea, Berries, 
Oatmeal, Puddings, etc., and one that does 
not go out of style and is durable and sub- 
stantial enough to last for many years. We 
believe our set as illustrated above, would 
suit your customer. Order a set for trial. 
We believe you will find it a ready seller. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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YW is the time 


. ( 
Now Is the Time N for the gift de- 


Io 
for the Jeweler’s partment of the jewel- 
Gift Department ry store to go to the 
editorial offices of the local newspapers and 
find out from the “morgues” in these papers 
just when some of the more prominent 


for the publicity they’d get out of the stunt 
for the store, in framing displays in accord- 
ance with such suggestions, would put a 
placard in each display stating that the 
suggestions for it were made by such-and- 
such an artist. These displays could be 
advertised as being the product of local 

















Grour No. 


230--GIFT SUGGESTIONS FOR THE UP-TO-DATE WOMAN 


(See text on page 99) 


people in the city were born and now is 
the time to get in touch with the families 
of these people some two or three weeks 
before the birthdays of the individuals and 
get the families to buy the birthday presents 
for these prominent people from the gift 
department. 

Now is the time for the gift department 


artists and this would get an exceptional 
amount of attention for the displays. And, 
of course, the more attention the displays 
secured the more effective they would be 
in helping the store to sell many more 
goods. 

Now is the time for the gift department 
of the jewelry store to make the department 

















Groupe No. 231 


-ATTRACTIVE NOVELTIES FOR THE 


GIFT DEPARTMENT 


(See text on page 99) 


of the jewelry store to get some of the 
leading artists of the city to make sugges- 
tions for particularly attractive window 
displays. The artists could be asked to get 
up their suggestions in the way of sketches 
and they could be paid a nominal sum for 
their work or could be induced to make 
such suggestions free of charge in return 


just as interesting and attractive as possible 
and arrange it in such a way that all the 
goods will be displayed to the best possible 
advantage because the more attractive and 
interesting the department is and the better 
the goods displayed, the more goods the 
department will sell. 
Do these things now. 


Last momine ‘Shoppers 


HERE are a certain number of people 
who might be called “last minute 
shoppers.” They never feel the urge to 
think about the holidays until almost, 
Christmas Eve, in fact, their enthusiasm 
never reaches its height until the mad rush 
is on. Then, too, there are always belated 
gifts to buy for some distant friends whom 
one has forgotten. There is also always 
someone about whom one is uncertain in 
regard to the giving of a gift, waiting until 
the last minute to decide. 
Therefore, do not allow your gift stock 
to become depleted, but keep as varied an 




















Group No. 232—LIGHTING DEVICES FOR THE 
MODERN HOME 


(See text on page 99) 


assortment as possible for this last minute 
trade. Medium priced and inexpensive mer- 
chandise is more saleable at this time, for 
as a rule, the more important gifts have 
already been purchased, although this isn’t 
true of many men, for they are very apt to 
leave their Christmas shopping until the 
latest date possible and even then they do 
not always know just exactly what they are 
going to buy when they start out on this 
shopping expedition, and have no _ well- 
defined ideas on the subject of gifts. Such 
purchasers are often glad to have the sales- 
man offer suggestions and often a much 
better sale can be made in this way. 
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y No. 3683—Two inch Individual Salt 

L Cellar, Gold Band. $6.00 per dozen, 
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th net. 




















HAW KES 


Individual Salt Cellars of Hawkes Crystal 
Add Savor to Your Gift Stock 


The woman searching for “something new” for 
a gift or prize will be delighted with these dainty 
crystal bits. More than likely she will buy a set 
of these individual salt cellars for her own table 
too. Certainly she will remember your store 
when she starts out to make a really worth while 
purchase. 


Your investment in Hawkes Crystal is very small 
—and the turnover is very quick. You can re- 
order as you sell, replacing popular numbers with- 
out the least delay. Our immense stock enables 
us to ship your order the day it reaches us. 


) 
e 
p T. G. HAWKES & COMPANY 
¢ . 
y Corning, N. Y. 
“iN No. 3683—Two inch Individual Sekt Pacific Coast Office: 140 Geary St., San Francisco 
Cellar, Minerva. $5.00 per dozen, net. Canadian Office: 118 Coristine Bldg., Montreal, Canada 
ty 


























Cut Glass 
Engraved Glass 
Rock Crfstal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 


—, Bottle. 


— 

















every patron as-a gift suggestion. 





Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, 








FeOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.” 

designs is a characteristic that our designers have brought out to a noticeable degree. 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 


The simplicity of the exceedingly rich 
The cut “Pershing” flower 


Rocheste:, Pa. 
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Hints for the Dealer Conducting a Gift Department 
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wR's Notre:—Jewelers who are interested in special lines for their Gift Departments are invited to 


prticles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
Mbicles will be published in this department and additional information given upon request whenever 


1} *s available. 


troup No. 230 there are many novelties 

the modern woman that our grand- 

‘rs would not have considered exactly 
\ sary. However, the present-day 
' 
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‘ 





Group No. 233—opp PIECES OF CRYSTALWARE 


feminine taste demands most of them, finding 
them quite indispensable. The various 
styles of the vanity make it possible to 


furnish every woman to her individual taste. 
The little vanity mirrors made in sterling 
silver, engine turned, contain a magnifying 
glass and are suitable for purse or bag. For 
the cigarette smoker, beside the regular 
cigarette case, is the combination vanity with 
compartment for cigarettes. This is indeed 
smart and up-to-the-minute as is also the 
sterling silver flask—just large enough for 
milady’s bag and to hold about two good 
nips. The hammered cigarette box makes 


‘an attractive receptacle for cigarettes for 


the constant smoker. It obviates the neces- 
sity of leaving the cigarettes about the table 
in box or paper in which they are purchased. 
These are all very smart gifts for the 
up-to-date woman and the kind she would 
be sure to appreciate. 


* * * 


To the lover of the unusual the hand 
carved wooden novelties offer an interesting 
diversion. They are of walnut, oak and 
mahogany, quaint and dignified in design 
and of mellow colorings. Whether it be 
the unusual sconces, trays, bowls or 
humidors, they make ideal gifts, possessing 
decided originality and charm. In these 
same Group Nos. 231 and 237, are shown 
articles of composition cementware, of the 
same unique and original charm as the 
carved wooden objects. The lamp particu- 
larly, in Group No. 231 makes one think of 
the “Arabian Nights” and “Aladdin and 
His Wonderful Lamp.” The powder box 
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Group No*234—arTICLES OF JAPANESE WORKMANSHIP FOR THE GIFT TRADE 
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in the same group is most artistic as is also 
the clock in Group No. 237. 
* * * 

The floor lamp lends much dignity and 
charm to a room or hall. Those illustrated 
in Group No. 232 are especially handsome 
and make a strong appeal to the fastidious. 
The shafts are of ebony or Roman gold and 
polychrome finish with either torchiere, 
lantern or shade. Such a lamp is a charm- 
ing requisite, shedding a soft light in some 
dim corner or hallway. Mr. Jeweler, you 
may also utilize a lamp of this kind in your 
own shop, brightening up some otherwise 
dim portion of your store, thereby displaying 
to greater advantage the gifts or other 
merchandise in that section. 

* * * 

Odd pieces of crystal to brighten the gift 
section, both ornamental and useful, are 
those shown in Group No, 233. They are 

















Group No. 235—sILVER ROSARY 


attractively etched and engraved and make 
very suitable holiday gifts. In displaying 
such merchandise—show Christmas candles 
in the candlesticks and red roses, holly or 
some festive flowers in the vases, thus 
calling attention to their use and making a 
greater appeal. 
** * 


What a charming variety of attractive 


merchandise the Orient suggests. Its fasci- 
nation is ever paramount. In Group 
No. 234 are shown, many _interest- 
ing articles suitable for various classes 
of trade. The Japanese wooden novel- 
ties such as the hand carved crumb 
tray, mut cracker, coaster sets, ash 


try and napkin ring are useful and inexpen- 
sive gifts. The teakwood table and over- 
hanging mirror are of extreme grace and 
exquisite design—a charming requisite to 
any home. A table of this kind would be 
an attraction in the gift department and a 
splendid “background” for your Oriental 
display. 
* * * 

For the religiously inclined the sterling 
silver rosary shown in Group-No. 235 offers 
still another suggestion. This may be pro- 
cured in a case which in appearance 
resembles a locket. It may be worn sus- 
pended from ribbon or chain, thus making 
an attractive pendant and at the same time 
being practical for devotional use. 

* * * 

Group No. 236 illustrates crystal compotes 
of unusual beauty, reproductions of Old 
English and Irish crystalware. For the 
purchaser looking for the rare and unique 
in crystalware these artistic pieces could not. 
be surpassed. The styles and designs are 
varied by fluted and strawberry cutting and 
with a difference in contour. 
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| Maddock & Miller 


She House of Stock’ 


39 W. 23rd Street 
New York 
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Display Your 
Stock 
to Advantage 
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Goods attractively 
displayed are half sold 


We have a wonderful line 
of Imported furniture, 
Bric-a-brac, Candelabras, 
Mirrors and Filet Laces 
that would enable you to 
show your specialties and 
gifts in their natural sur- 
roundings and add to your 
sales. 


Write for further particulars. 


Glaenzer Trading Corporation 


Showrooms 


33-39 W. 34th St., New York 35 Boulevard de Strasbourg, Paris 


SOCIETE GLAENZER 
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A Gift Shop with Advertising Initiative 














ten line of gift and art wares, growing 
so popular with women of the upper 
middle classes in this country, offers many 
opportunities for resultful and interesting 
advertising, yet the majority of shops that 
se}! these articles have passed by such 
opportunities, 

in Brooklyn, N. Y., a store of this type, 
the Butterfly Gift Shop, has aroused the 


curbed his renowned passion for grapes a 
whole month. With the money saved by 
this deprivation he purchased two pieces of 
pottery that had taken his fancy on the 
shelves of a Parisian gift shop. 

“Pottery that is as beautiful, and perhaps 
more practical than Balzac’s, can be had 
today without such heroic abstinence. 

“Our complete lines of Van _ Briggle, 

















Group No. 236-—REPRODUCTIONS OF OLD ENGLISH AND IRISH CRYSTALWARE COMPOTES 
(See text on page 99) 


interest of patrons to itself through ad- 
vertising, despite the fact that it is’ in a 
neighborhood long since calloused to the 
methods of small stores. 

The owner of this shop, Miss Clare A. 
Graeffe, has been an omnivorous reader, 
and she has taken from the background 
thus acquired copy material that interests 
and sells. Take, for example, the use she 
has made of her knowledge of the life of 
Napoleon in copy designed to sell lamp 
shades. This copy, written for a small- 
space newspaper advertisement, under the 
heading “Shades of Napoleon,” read: 

“Napoleon Bonaparte loved ghost stories. 
So much so that he set aside a special room 
for this pastime and had a designer produce 
a peculiar gray-toned candle shade that gave 
a ghostly appearance to the nook where his 
favorite tales were told. 

“You will find that we have been quite 
as scrupulous as Napoleon in the choice of 
the lamp shades we have at the Butterfly 

, Gift Shop. They are created to fit a pur- 
pose, so no matter what your need may be 
we will doubtless be able to serve you.” 

In another newspaper advertisement Miss 
Graeffe tells about Sarah Bernhardt’s love 
for paper dolls and of the fame she won in 
following this gentle art while in a convent. 
The rest of the advertisement, of course, 
featured paper dolls for youngsters. 

Who but Miss Graeffe would associate 


Balzac with the sale of pottery! In an 
advertisement headed “Balzac’s Pottery” 
she says: 








“Some years ago the novelist Balzac 








Cowan and Roseville productions afford 
room for a careful choice of some exquisite 
pieces. For those whose needs take them to 
higher prices there is the gorgeous French 
lustre ware in all its perpetual glory.” 
in direct-mail work, as well as in news- 
paper copy, Miss Graeffe has gone in for 
these human-interest snacks. A letter fea- 
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kind of paper we carry at the Butterfly Gift 
Shop. 

“Heavy, regal stuff, imported from the 
famous mills of Italy and France. One 
could not think of a more acceptable gift 
for a friend. 

“Stop in and see it. Even for the friend- 
less, it is good to look at!” 

There seems to be no end to the fund of 
anecdotes in this campaign. Sir Walter 
Raleigh once bet Queen Elizabeth that he 
could weigh the smoke that came from 
her pipe. He won by calling the difference 
between the fresh pipe-load and the bowl 
full of ashes the weight of the smoke! So 
Miss Graeffe uses it to sell smoking things 
to women. 

Victor Hugo got 30 Pounds Sterling for 
his first book—and he spent it in a Parisian 
gift shop on a gift for his sweetheart Adele. 
Miss Graeffe uses that. No_ historical 
character, so it would seem, can rest in 
peace if he has ever done anything that 
might be turned to good account by this 
active gift-shop lady in her copy. 

The result has been interesting. It has 
brought business, of that there is no ques- 
tion. But even better, from one viewpoint, 
it has attracted a splendid class of trade. 
In a section filled with both newly rich and 
the experienced rich, the latter is the better 
material for such a merchant. Copy of this 
type has really segregated the wheat from 
the chaff and brought in friends who seem 
to feel a kindred spirit behind the little shop 
on the corner. 

After all, atmosphere is the chief trick 
in the gift and art trade. This is the 
atmosphere that beats down the price-cutter. 
And advertising of this kind can give the 
atmosphere.—Pottery Glass and Brass Sales- 
nian. 


A Goldsmith’s Shop. at Pompeii 





MONG the most recent excavations at 
Pompeii they found, in the Via dell’ 
Abbondanza [Abundance St.], the house of 

















Group No. 237 





UNUSUAL OFFERINGS SUITABLE FOR THE JEWELER’S GIFT COUNTER 


(See text on page 99) 


turing writing paper will aptly illustrate the 
system. ‘This letter read: 

“Gift giving is a noteworthy custom as 
old as man. And still it is not necessarily 
an elaborate or an expensive virtue. 

“Some .300 years before Christ, for in- 
stance, the Emperor Ho-to of China sought 
the good-will of the mighty Roman court. 
With all the resources of the wealthy 
Oriental monarch, what do you think he 
sent? A thousand sheets of hand-made 
paper ! 

“Writing paper is, truly, the Gift of Kings 
—especially the rich-looking, distinctive 


a certain Cerialis, a jeweler, who, in the 
middle of his work on a jewel, was sur- 
prised by the outbreak of Vesuvius (79 
~ to. 

A number of precious stones and some 
tools were met with; the most valuable 
and most important Cerialis took away with 
him, however, in his flight from the rain 
of ashes.”—Deutsche Goldschmiede-Zeitung. 

—C. W. C 














W. H. Heusgen has leased the building at 
318 Minnesota Ave., Bemidji, Minn., for his 
jewelery business. 
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IDEAL GIFTS 








Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“‘The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 





“Goblet United States Glass Company 


Classic Design 
General Offices and Salesrooms 


So. 9th and Bingham Sts. Pittsburgh, Pa. 


New eo 1107 Broadway Boston: 99 Bedford Street Baltimore: 116 Hopkins Place 
E. F. Craig, hepecesunetive M. A. Lovell, Representative John A. Dobson Co., Representative 
Me-dhetbte Tenth & Market Sts. ° Los Angeles: 643 South Olive Street a 3% East Randolph Street 
J. A. Hemple, Representative J. F. Stirk, Representative . T. Renshaw, Representative 
o-. Francisco: 628 Mission Street Dallas: Southland Hotel Building Denver: 404 Jacobson Building 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 






















































New Reproduction 
Three Graces 
| 


Canova 





SIANDARD NECKLACE CLASPS 





| 
20 inches high 


Beautifully Tinted 
Reconstructed 














Alabaster 
An 
Excellent 
Xmas Gift 
or 
Make Good 
Window 
Our Slip-Through-Cord Sautoir needs no in- + ] 
troduction. The pendant can be put on or Disp ay 
taken off without the use of an open and 
shut loop. Made in Platinum Engraved or 
Jeweled, 18kt White Gold or 14kt Yellow a 
Gold. Price 
We carry a complete stock of exclusive 
designs in Platinum diamond mounted neck- 10 00 
lacé clasps’ with stones on one or both © 
sides. e also have the same clasps un- 








mounted. With safety catch if desired. 
Also made in 18kt White Gold. 


STANDARD JEWELRY _OO.°«SFIFTHEAYE Real Art Marble Works 


Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N.Y. 
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How to Make Your Store The Great Gift Shop of Your 
Community 








Written Expressly for The Jewelers’ Circular 

















HERE'S what the owner of one of 
America’s largest department stores 
once said to me: 


The jeweler could appreciably in- 
crease his turnover if he realized his 
possibilities. We have, of course, a 
large department store with a favor- 
able outlet for merchandise of all 
kinds, but we recognize that we can- 
not give the customer the individual 
service which the jeweler can give. 
We bring people in here to buy by 
advertising, proper display and timely 





not hamper the sale of the jeweler’s more 
expensive merchandise, but on the contrary 
should promote its sale. Jewelers as a class 
realize they are specialists, but have not 
made the public realize this fact. 


DEPARTMENT stores keep constantly 
suggesting to the public in their news- 
paper advertising and by displays, booklets, 
and every other possible means, the latest 
in novelty jewelry, leather goods and 
numerous other lines. 
In many territories, enterprising jewelers 
do not allow the department stores to carry 





INEXPENSIVE GIFTS AS ADVERTISED IN A DEPARTMENT STORE’S BOOKLET 


featuring of new goods. We feature 
fads and do not bury them. If the 
jeweler would adopt this plan he would 
be pleasantly surprised at the increase 
in his business, assuming of course, 
that his location is right and that he 
has business ability. 

We are, moreover, often handi- 
capped by inefficient sales help, while 
the jeweler, in many cases, himself 
waits upon his customers and is thus 
enabled to get in personal touch with 
them and build up a great deal of 
good will. 


Observation and _ investigation would 
seem to indicate that these are accurate 
expressions. The jeweler, from time im- 
memorial, has been a specialist in his line, 
that is a specialist as a purveyor of appro- 
priate, artistic and timely gifts of all kinds, 
as well as a horological specialist. He is 
the man who ought to be able to suggest 
Rifts for all occasions and gifts at prices 
to suit every purse. The sale of a well 
selected, inexpensive variety of gifts need 


off this profitable business but combat the 
department stores’ methods by ingenious 
advertising and the proper display of these 
“added lines.” In other words, they 
briefly bring to the public’s notice that the 
jeweler is the one from whom to buy 
appreciated gifts because he has _ been 
trained as a specialist in his line and has 
been taught to buy only gifts even though 
inexpensive, that are exclusive and bound 
to please. 


[LLUSTRATED are two pages from an 
attractively printed booklet distributed 
by a promincnt department store in Buffalo, 
N. Y. Most of the illustrations are in line 
but printed in colors, which _ greatly 
strengthens their appeal, particularly to 
women. Jewelers may well take a lesson 
from this and do likewise. We will always 
have department store competition and per- 
haps it will grow more intensive and 
formidable unless we take up arms against 
it as outlined above. 
The distribution, for example, to a well 
selected clientele, of neatly printed leaflets 


‘on precious and 


, 103. 


describing -how to care for one’s jewelry 
and giving interesting bits of information 
semi-precious stones 
together with leaflets or’ booklets describing 
inexpensive gift articles, will prove impres- 
sive and remunerative. The pages shown 
illustrate earrings, ornamental hair combs, 








Things Decidedly 
A Revival of Old Jewelry 


Garnets set in 
bright gold 


The fashionable leaders:of New 
York aristocracy fathom the fam- 
ily vaults to meet the. new vogue’ 
of garnet jewelry. Almost over- 
night—these family~ heirlooms 
have found themselves amaz- 
ingly smart. 
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-Hand-in-hand 


with the revival of the rich lace 
Bertha comes the revival of the 
garnet netklace, medallions: of 
deep red gems linked with shin- 
ing gold. Worn on smooth, white 
shoulders, such a necklace proves, 
withoutadoubt,thearistocracyof 
- one’s great grandparents. 35,00 

















Ears were pierced 


when “drops” like this wete last 
the fashion. The new fastener is 
the only thing about them that 
differs from those that great, 
great grandmother wore. Tlic 
garnets are real and set in solid 


gold. 6.50 | 











SOME MORE DEPARTMENT STORE GIFT ADVER- 
TISING 


bracelets, sautoirs, china, stationery, hand- 
bags with seed pearl and steel beads, crystal 
and jet necklaces, leather handbags, girdles 
of steel bangles and plaques. 


| numerous articles published in the 
Jewe.ers’ CiRCULAR, we have shown 





(Continued on page 119) 
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Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 
the colors and finishes are appropriate. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 
Panels 


Fruit Bowls 


CHARLES HALL, Inc. 


18 West 23” Street, NewYorkCity 
Worxs “Sprin field, Mass. 
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Gold Encrusted Glass 


Ideal Items 
for the 
Gift Shop 


and Jeweler 





| Every piece is 
carefully selected, 
and decorated in 


pure coin. gold. 





Send for 
Catalogue 





George W. Murphy 


Factory and Offices: 


Hawley, Pa. 








No. 60/3385. 9 oz. Goblet 

















“Send it on Wings” 





JEWELS OF THE SUN 


What can a customer buy for 


$3.00 
More Bright 
More Beautiful 
More Sunny 


THAN A BUTTERFLY LOCKET? 


We have been pleasantly surprised at the increasing 
demand for them. You may share our pleasure by 
showing a few really good lockets. Prompt sales and 
quick turn over. Assorted dozen on display pad 
sent on approval if desired—$20.50. 


When in Boston—call and look over our Beautiful Line— 
New Catalogue out. 


Che Butterfly Bor, Frc. * Bromfield se 


eonnsanns Boston ) 














1922-1923 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 
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Special designs of platinum 

jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 
are in a position to furnish 
fine melee for your special 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 














31 N. State St. CHICAGO 








Announcement 


V. CACACE takes great pleasure in sequcneng $0 the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 
diamond. 


Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N. Y. 














The World’s Best 
Since 1818 





The Libbey Glass Manufacturing Co., Toledo, O. 


BURNED INTO CHINA 


natural colors. 
Watch dials. 
Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 





Everlasting Photographs 


For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
We also burn photographs on 


7203 Franklin St., Forest Park, Ill., P. O. Box B 








KEITH~ LANDIS 
Electric Clock 


A plan to increase ee Insured 


Clock Business Accuracy 
KEITH-LANDIS CORPORATION 





337 West Madison Street - Chicago 





25 West 45th Street, NEW YORK 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St. New York 


BUSCH 
ORL scALES 


FINE BALANCES AND WEIGHTS 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. 
on request Office: 41 Union Square, New York 
Factory: 149 New York Ave., Jersey City, N. J. 











Established 
1859 
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No. F 30. Size 6x6. Lacquered and with 
felt backing. Made in our exquisite wind- 
mill center design. 

pin or bonbon tray. 


Used as a card receiving, 


No Disappointments on 





: « = 
GIFTS THAT LAS 


—— 


z. 




















Holiday Deliveries 





Place Your Christmas Order Now 


5335 N. Western Ave., 
LET THIS COUPON PG'NT THE WAY TO BIGGER SILVER PROFITS 


FS SSS SS SSSS SS SSS SSS SS SSS SSS SSCS SSS TSS SSeS 
Gentlemen: Please send us, transportation prepaid, samples and catalog of your 
Old Dutch Silver Reproductions with a view to our placing 
satisfactory in quality, craftsmanship and price. ren 
cover your memorandum bill or return your samples within ten days carefully 
packed. 


Name 
io iii 6k. boc Fado ied ceenasdeec dhedsceseneTcdiupacdbewcsendedanescdscciecdnses 


Clty and State ...cccccccccccccccccccccccccccccccccccccccccsscsccccscccsccccesescetcooscs 


J. C. 12-20-22 


A standard of 
quality by which 
other products 
may be judged. 


ART-CRAFT PRODUCTS CO. 
CHICAGO, ILL. 


an order if found 
Will remit in due course to 


COO OOO HOHE EH HEHEHE EEE EEE EE ESE EEE EEE SEEEHESEEEEH HEHEHE EEEEHEETHEESHHEED 
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Genuine Stone Necklaces 


CRYSTAL | JET LAPIS JADE 
OPAL TOPAZ AMETHYST — AMAZONITE 


‘ CORNELIAN AVENTURINE ACQUAMARINES AMBER 


Ox-Blood CORAL STRINGS 


Also Pink, White, and White with Pink 
Complete Line of Real Stone Earrings in 10 Kt. and 14 Kt. Gold 


Write now for Memorandum Package 


soz BROADWAY GIUSEPPE D’ELIA NEW YORK 


LLL LALLA LALLA AMAL ALAA ALMA AL AMAA AMAA LAMM MAMMA AMAA ALMA AMAA MAMMA MAMMA hhh hhh 


The Bow-Knot 
























White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 








Samples Sent Upon Request 


fain, Unassembled 







One-Piece Shank mmend 
Prompt attention to all special orders 
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SIMSON BROS. Henry Davidson 
_ “a New York 51 Maiden Lane New York 
LLU LLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLA2Z22QQQQZEZZZZ_ —J 
| DEPENDABLY JEWELRY, WATCHES 
| i SERVING DIAMONDS 
ll LLC“. THE GREAT PY ;5}57 SILVERWARE zi 
4 an | SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 


WHOLESALE 
EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI 





































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jeweers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 





nection with their business 




















Find Out What the Mail Order Concerns 
Are Doing in Your Territory 





Written Expressly for The Jewelers’ Circular 

















WHat does it mean to you and to your 
business that the Fall and Winter 
catalogs of the big mail order houses are 
now occupying places of prominence on the 
tables and desks of the men and women 
to whom you want to sell jewelry and 
silverware, Early in August such concerns 
as Montgomery Ward & Co., Sears, Roebuck 
& Co., Chas. Williams Stores, Inc., and 
others, began to put hundreds of tons of 
these books into circulation. 

There are other catalogs devoted ex- 
clusively to jewelry and allied lines, but the 
big general catalogs are what we are con- 
sidering now. In these you will find space 
enough devoted to your kind of goods, 
Montgomery Ward & Co. give jewelry, 
silverware, etc., 30 pages. Sears, Roebuck 
& Co. give 65 pages to those lines. Chas. 
Williams Stores devote 24 pages. This 
makes these books serious competitors of 
your store. 

The jeweler in the big city usually thinks 
of the catalog house as a concern that 
operates from Chicago and depends largely 
upon the rural trade of the west and middle 
west for its business. The New York 
jeweler does not know enough about the 
offerings of the Chas. Williams Stores right 
in his own city. The Philadelphia jeweler 
does not know that Sears, Roebuck & Co. 
mail out their 1,200 page catalog with its 
65 pages of jewelry store goods to the 
eastern territory with only a Philadelphia 
address, and no mention of Chicago in the 
book. 

The merchant in the big city does not 
think of these éatalogs as competitors of 
his store. He has no way of knowing what 
they are doing to his business. He ought 
to do a little investigating around the ter- 
titory near his store. He would probably 
find plenty of instances not unlike that of 
the man who ordered an iron bedstead from 
a Chicago house paying more for it than 
it would have cost him right around the 
corner at Bloomingdale’s. 

Wherever you may be in_ business, 
whether it is Fifth Ave. Chestnut St., 


Michigan Boulevard, Oshkosh, Tuscaloosa 
or Medicine Hat, the mail order house will 
be after some of your trade, and it will 
probably get some of it. The less you 
consider this form of competition, the more 
of your business it will get. 


(THERE is an opinion held by a good 
many jewelers that the big mail order 
houses offer a very cheap line of stuff. 
You may even have heard jewelers classify 
all mail order jewelry and silverware under 
the heading of junk. 

There was a time when mail order goods 
were pretty nearly junk. They were in 
many instances pretty poor stuff. Now- 
adays mail order goods are of standard 
quality and often of standard brands. They 
do not comprise the most expensive grades 
because the catalog appeal is to the average 
home rather than to the exclusive family. 
The goods are good of their sort and they 
are selected to meet the desires of the 
middle class, 

In Sears, Roebuck & Co.’s catalog you 
will find diamond rings priced up as high 
as $700, watches up to $80 with a very 
considerable line of the latter in the price 
range between $20 and $45. Surely such 
goods are not junk. The Chas. Williams 
Stores offer diamonds up to $629 and 
watches to $64.75 with Pocket Bens at 
$1.35, and a cheap, thin model, watch at 
8&8 cents. Montgomery Ward & Co. offer 
diamonds up to $768, while their highest 
priced watch is an American movement, 
23 jewels, 20-year, gold filled case, 
$62.50. 

The mail order house is “trading up.” 
It is seeking to encourage its patrons to buy 
better goods. Note this, for example, from 
Montgomery Ward’s catalog: “You know 
the false economy of low prices made at 
the sacrifice of quality. You know you 
would rather have a pair of shoes at $3.49 
that will last six months, than a pair at 
$2.49 that will wear only three months.” 

Sears, Roebuck & Co. and Montgomery 
Ward & Co. both feature a well known 


aa 


silver plated ware. Their prices seem to 
be uniform. Montgomery Ward & Co. 
engrave one initial free on certain silver 
plate. 

Sears, Roebuck & Co. feature their own 
brand. Prices on this grade run less than 
another brand and this house charges three 
to five cents a letter for engraving. 

Of course every style and article is illus- 
trated and fully described, but in jewelry 
store goods the catalog does not show up 
stock with nearly as great an effect as in 
such lines as garments. Colored pages are 
not used to any appreciable extent and the 
black and white cuts are ineffectual in 
making the goods look attractive. For 
instance, watches, the best of them, look 
cheap in these pictures. Color work in 
other parts of the catalog gives a good deal 
of class to what is offered. Not so in 
jewelry. There is not as much about the 
catalog house’s jewelry pages to interest 
people as about their pages of other goods. 
The specialty mail order house selling 
jewelry gets up a different sort pf catalog, 
printed on better paper, with halftone cuts. 
It makes its stock look goodj Some day 
these big concerns may make a change. 
For the present their jewelry store lines 
look cheap in the pictures, 


you offer the purchaser many advantages 
in the selection of his goods, advantages 
over catalog buying, but you offer those 
advantages only when he comes to your 
store. To the prospective buyer who sits 
at home and learns of the mail order 
offerings through the catalog and of yours 
through your newspaper advertisement, or 
through recollection of what has been seen 
in your store or window, the catalog offers 
the immediate advantage. Your advertise- 
ment at the best is inadequate beside the 
mail order catalog. You must exercise all 
your advertising force to make people see 
the advantage of buying such goods where 
they can see them before purchasing. You 
must push to the front the fact that you 
have the goods, that you offer professional 
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9% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
| Advertise. Write for our Free Cut Service. 


S AFETY SEND NO MONEY Surprise your WIFE 











2 GENUINE DIAMONDS 4/100 Each ON THE NEXT ANNIVERSARY 
cFIR S Solid Gold 3 Genuine Diamonds 4/100 ea. 
14kt.White looks and Wears 
Gold Top = 20K 
Cut No. S. F. Genuine a he) e 
Advertising these rings steadily in your local Hope Ruby A White Gold 
paper will create a demand (desire). To Retail Hand Carved 
Many people will get interested after seeing To Retail 
the “Ad” regularly who otherwise would never $25.00 $25. 00 
think of buying one. TRY IT, and be con- ° 
me ome Send usthe name keal Platinum 
of the nearest without diamond 
2 mage ~ same price. . 
BUFFALO JEWELRY MFG. CO. ey th tg a Oe ot & ver Ly pepers. Cute fur- 
“The Mail Order House” FREE cals in all emblems and initials WRITE 7 WHOLESALE PRI 
Brisbane Building Buffalo, N. Y. With One Ring or More or CE 
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Established 1879 


Fraternal ellen, Medals 
and Class Pins —Fire and 
Police Department Badges | 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 


All These Rings Are Hand Pierced 


Our Own Original Designs Only. 














Forty-one years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 














: Meider Lane 


Co Our Many Friends — 
and also the Other Fellows 





Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 
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I. GREENFELD 





102 Fulton St., New York City 


Single Stone Rings, With and 
Without Diamonds a Specialty 
Most Original Styles Always on Hand 


Special Order Work Promptly Executed 





*%, Engravers and Carvers ¢ 


We Specialize in Carving 


WEDDING RINGS 
Jos. DeNatale & Bro. 


82-84 Nassau St. Phone: John 3116. New York City 


MILLER & RICK 
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AKLLZINGKOLLLLM x . . 
Se FULTIN ST NEW VOPRLITY  Electro-Plating and Coloring 
e8§_ OO, Mesh Bags Repaired and Refinished 
THE BUYERS’ DIRECTORY Jewelry and, Silverware Repairing 
Price $1.00 2483 Jon 43 John Street, New York City 
The Jewelers’ Circular, 11 John St., New York ee 
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Storekeeping Department. 








advice in selection, that you can give as 
good values as any outsider. Your adver- 
tising is your means of combating catalog 
competition, though you can scarcely hope 
to make your advertising do what the 
catalog advertising is expected to do—make 
sales without showing the goods. 

Get manufacturers to co-operate with you 
in supplying printed matter of good quality 


/ 


POPULAR MOVIE ACTOR’S GIFT SHOWN IN DISPLAY WINDOW OF S. 


With your imprint on it and use this by 
mail and otherwise to combat mail order 
competition by reminding people constantly 
of what you have to offer, thus keeping 
them from ordering by mail in the thought 
that they cannot get what they want at 
home, Advertise enough to convince every- 
one that you have the goods. 

Don’t get the idea yourself, or allow your 
public to catch you claiming that the mail 
order houses are not reliable. People know 
better. You probably know better. What- 
ever the mail ‘order houses are, they are 
today just as reliable sources of merchandise 
as the local merchants. They may make 
mistakes and they are tremendously handi- 
capped because of the way they must get 
business, but they are not crooked. They 
are fair and above board, honest competition 
which must be met in the open. They used 
to skirt the border of truth somewhat 
recklessly and they used to resort to ques- 
tionable, deceptive statements, but that is 
past history. 





THE JEWELERS’ CIRCULAR 
T is important that you get and study 
the catalogs of all the concerns reaching 

into your territory after trade in your line, 

general catalog houses and specialty houses. 

Write at once for the catalogs of all such 

houses you know about. If you have an 

acquaintance in the post office, it is possible 
that you may be able to get there unclaimed 
copies of such books, though I don’t know 
that they have any right to give them 
to you. 

Unless yours is a pretty big business, you 
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will probably find that the advertising pre- 
pared by the catalog houses is gotten up 
by a much higher priced advertising man 
than you will employ. You may profit by 
studying in the catalogs his work in getting 
up descriptive matter about the goods. You 
may be sure he knows what lines to feature 
and what facts to feature about most of 
those lines. He has years of recorded 
business to draw upon for evidence as to 
what will attract people and make sales. 
The catalog shows you what goods are in 
general demand. They do not waste space 
on the items slow sellers, or on lines that 
are in limited use. 

The big mail order catalogs ought to be 
on every jeweler’s desk and he ought to be 
studying the pages that cover his lines. I 
am almost willing to guarantee that any 
merchant who will look through a mail 
order catalog with an open mind will find 
himself getting new ideas of value in his 
own business. If these mail order catalogs 
had te be bought at $5 apiece, many would 


FRIEDLANDER & SON, 


109 


consider it worth while to buy them even 
at that price. 


YHE jeweler who inspects all such 
catalogs is sure to find there items not 

in his stock, items he thinks do not or will 
not sell in his territory. He may be mis- 
taken about those lines. He may have been 
kept from stocking them by prejudice. It 
is a wise jeweler who is willing to learn 
from his competitors, especially from his 
mail order competitors—in some instances 
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SEATTLE, WASH. 

the hottest competition in his field. It is 
certainly a foolish jeweler who thinks his 
competitors have nothing to teach him. 


Odd Show Window Display Linked 
Up with Movie Actor 


NUSUAL displays never fail to attract 
attention and secure for the advertiser 
considerable publicity. Such was the ex- 
hibit recently made by S. Friedlander & Son, 
Seattle, Wash. The display was made dur- 
ing the week that Ben Turpin appeared in 
person at the Pantages Theatre, in Seattle. 
Some friends of Mr. Turpin presented to 
him a large cake in the form of a book. 
This was shown in the center of the window 
on a large doily. At the right was exhibited 
the laugh provoking face of the comedian, 
with a diamond in one of his eyes for a 
monocle. Well chosen pieces of jewelry, 
wrist watches and silver candlesticks were 
included among the merchandise shown. 
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NE of the seven wonders of the business 
world is the man who is too smart to 
waste his time snaring bass with a dead 
minnow, but who persistently endeavors to 
get business with sales and follow-up letters 
which are not only unable to wiggle their 
tails, but which show unmistakable evidence 
of rigor mortis. 

The difference between the live sales letter 
and the other kind is hard to define. It is 
like the minnow on the hook. If it is alive 
it gives a “kick” once in a while. You can- 
not define the flip of a minnow’s tail, and 
you cannot define the equivalent “kick” in a 
letter ; that vague spark that kindles interest. 
But there is something you can tell every 
time! a minnow is dead when its eyes are 
set and faded, its little body stiff and life- 
less. You will not catch many bass with 
that kind of a minnow, and you will not 
make many sales with a letter which “begs 
to acknowledge,” “thanks you in advance,” 
or “calls your attention” to that “favor” 
which is constantly coming “duly to hand,” 
no matter if you “hand them herewith” 
beautiful diamonds done up in _ goldleaf 
wrappings. 

For some years past the writer has been 
engaged in the pleasant sport of catching 
buyer bass with sales letter minnows. These 
bass are big fish, who come across with a 
thousand or two every time they buy. For 
this reason I am able to put more study into 
the wiles of snaring them than I could if 
they were just little perch or bullheads. I 
will, therefore, outline a few of the things 
I have learned about writing letters for the 
average buyer. 


VERYONE knows that the first law for 
successful merchandising by means of 
the written word is, KEEP HUMAN. But 
we do not practice it. The temptation to 
fall back upon those fine sounding, meaning- 
less, dear old stilted phrases, is beyond our 
power to resist. Though far from servile in 
our daily walk and conversation, we seem- 
ingly yearn to tell our prospective customer 
that we are his to kick around as much as 
he pleases. In fact, we tell him so straight 
out, not only that we are his “very truly,” 
but that we humbly “beg to remain,” etc. 

In short, it is our natural bent to pour 
forth smooth sounding, meaningless words 
with the freedom of the proverbial drunken 
sailor. Charmed with the hum of smooth 
flowing syllables, we lull ourselves with our 
own dictating voices until we have acquired 
a sort of rhetorical “jag.” 

There is nothing that can be said in favor 
of the use of words that mean nothing, and 
it would be only right to charge the corre- 
spondent with every one of them he uses, for 
he is wasting perfectly good time and white 
paper, to say nothing of spoiling the story 
he has to tell. 

To keep human, however, means more 
than cutting out unnecessary words and old 


worn out phrases which may have been 
snappy the first time they were used. It 
means making your letters read like you 
would talk. That is the whole thing. The 
very best you can do is to reflect your own 
personality in the way you tell the story 
you have to tell, and if you do that the letter 
will be successful nine times out of ten, for 
the “human” letter stands out from a pile 
of mail like a pretty girl at a spinsters’ tea 
party. Plain words of type are the only 
weapon you have in letter writing. In turn- 
ing out a page of copy for a magazine, you 
have layout and type display to help you, 
and perhaps you may be able to get it across 
even if the copy is weak; but in the letter 
all you have is word built upon word and 
setence after sentence, and if no life is there 
the minnow just will not wiggle its tail. 


Y EARS of writing follow-up letters have 
taught me that next to honesty, cour- 
fesy is the most important thing in busi- 
ness. No matter what a bright idea you 
have, it is well to refrain from using it un- 
less you would use the same expression in 
addressing your grandmother. You never 
know exactly the kind of man you are writ- 
ing to, and the best way is to play safe. 


N the early stage of the game I com- 
posed a fina] letter to a series. This let- 
ter was designed to get under the recipient’s 
hide, causing him to answer if he did noth- 


ing else. The letter was in the following 
form: 
Dear Sir: 


If you were an Eskimo you wouldn’t 
be interested in bathing suits, or furs 
if you lived in the tropics. So we 
naturally concluded that when you 
asked for our catalog you were inter- 
ested in our product. But as you have 
failed to acknowledge any of the sev- 
eral letters we sent you, we are won- 
dering if this is true. We do not wish 
to appear insistent, but as the mailing 
of catalogs is an expensive matter, we 
would naturally like to know how the 
situation stands in regard to your re- 
quirements, so that we may be able to 
keep our records straight and separate 
those who are actually interested from 
those who are merely curious. Won't 
you please let us hear from you? 

Very truly yours, 





I am ashamed to think that I ever wrote 
that letter. But if replies were the only 
test, it would have been a winner, for they 
came from all parts of the country. Then 
I got one that opened my eyes as to how the 
letter appeared to the other fellow: 


GENTLEMEN: 

In reply to your recent letter, I wish 
to say that I am neither an Eskimo 
nor a South Sea Islander. I wrote for 


your catalog because I was in the mar- 





ket and have since purchased from an- 
other firm, because I liked their product 
better after comparing the two and 
taking the price into consideration, 

My reason for not replying to your 
earlier letters was that I considered 
such a reply unnecessary between a 
business house and a prospective cus- 
tomer. If I have been lacking in 
courtesy, I regret it, but I feel that any 
neglect on my part was no more dis- 
courteous than the general tone of your 
letter, which I resent. 

Enclosed you will find stamps to the 
amount of 50 cents to cover any loss 
on my behalf, and kindly remove my 
name from your mailing list. 

Yours truly, 


I owe that prospect much more than his 
50 cents. He was a better letter writer than 
I. He said just exactly what he wanted to 
say; got his punch home, and in the most 
courteous manner possible. Since then I 
have learned that even a suspicion of sar- 
casm has no place in the follow-up. 

Speaking of courtesy, a little point should 
be mentioned that is frequently overlooked. 
It is to see that the prospect’s name is cor- 
rectly spelled. Whether he admits it or not, 
everyone hates to see his name wrong, so a 
little extra time checking is time well spent, 
even though the name is near enough to get 
through the post office. 


NE of the first things in putting the 
“kick” of life in the follow-up letter is 
to get right down to business in the first 
line. Forget all that has gone before and 
put your message across with a quick jab. 
This is the principle employed by the news- — 
paper reporter, who is up against much the 
same problem as the writer of sales letters. 
He has nothing to work with but plain type, 
and it is up to him to sell his story first to 
the city editor and next to the readers of 
the paper. There are some unwritten laws 
known to every newspaper man which are 
of infinite value to sales correspondents. 
The first commandment is this: Tell the 
story in the first paragraph. 


The correspondent then asks, “What will 
I do with the rest of the letter?” 

The body of the letter is where the details 
are developed. The reader’s mind works 
from the general to the particular, while the 
mind of the untrained writer has a habit of 
working from the particular to the general, 
and, therefore, the two do not mesh very 
nicely. 

To illustrate what I mean, take the story 
of a prominent man found dead under mys- 
terious circumstances. Such a story 38 
worth two columns on the front page. If 
an untrained reporter were assigned to cover 
such an incident he would probably start 
with the earliest piece of evidence the police 
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had gathered and follow the events along in 
their natural sequence. But the experienced 
reporter instinctively fills that first para- 
graph full of meat, something after this 
fashion: 


John Niptaker, wealthy manufacturer 
and club man, was found dead in front 
of the Magnolia Apartments, 372 Drive- 
way Ave. at 6 o'clock this morning. 
Death was due to concussion of the 
brain, caused either by a fall or a blow 
from a blunt instrument. The police are 
holding Miss R. U. Gay, in whose apart- 
ment Niptaker was seen earlier in the 
evening. 


This is. but one of many paragraphs ex- 
plaining how Mr. Niptaker came to his end, 
but after reading the first paragraph you can 
stop and still know what the whole story is 
about. The rest of the story simply works 
up the details, tells how he was found, how 
he happened to be there, what the janitor 
thinks about the case, heart-throb stuff 
about breaking the news to Mrs. Niptaker. 
The story can be built up to any length, but 
the little first paragraph is the keystone of 
the story. 

This same principle can be applied to the 
sales letter. Suppose you are selling a new 
device that beats anything else known. Get 
that into your first paragraph. Then you 
can follow up with the beautiful appearance 
of the machine, its compactness, etc. 


BUYERS prefer to take their sales letters 
without the thin sugar coating of al- 
leged humor. There are very few “smart” 
letters which appear smart to anyone but 
the man who wrote them. The thing that 
makes the sales or follow-up letter stick out 
from the rest is the human touch, plus the 
purely mechanical trick of saying what you 
have to say in exactly the number of words 
it takes to tell the story. 





Tell "Em What Other Folks Are 
Wearing 





EOPLE in your city, Mr. Jeweler, 
are always intersted in knowing what 
other local folks are wearing. 

So it would be a matter of great in- 
terest to most of the people in your city 
if you would take a census of the jewelry 
worn by the country club folks, for in- 
stance, and present the results of this 
census on a card in your show window 
in this fashion: 


Country Club Golfers Wear This 
Jewelry 


We took a census of a hundred men golfers 
at the country club. Of this number 

55 wore wrist watches. 

97 wore rings, 

46 wore tie pins. 

Remember, this was jewelry worn by these 
golfers while playing golf. 

This emphasizes the fact that well-dressed 
men wear rings—lodge rings or other rings. 
and that the majority of well-dressed men 
wear wrist watches. 

Come into our store and get YOUR rings 
and wrist watch NOW. 


This same sort of a census could be 
repeated for some gathering of prominent 
local women, or for a council meeting 
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or for any other representaive gathering 
of men or women in your city. 

And this sort of thing would be cer- 
tain to not only attract a tremendous 
amount of attention but would also be 
certain to create a lot of talk, thereby 
giving your store a very valuable amount 
of highly worth-while word-of-mouth ad- 
vertising. 

The successful store is the one which 
advertises differently from the rest. 
Here’s your chance to do something 
different in the way of advertising. Put 
on this plan at your store NOW. 

Every salesperson in the jewelry store 
ought to wear some noticeable bit of 
jewelry. 

The male salespeople, for instance, 
should all wear tie pins. Then the store 
could cash in on this by distributing 
cards to customers reading like this: 


Look at the Tie Pins Our Salesmen 
Are Wearing 

Mr. James I. Smith is wearing a diamond 
scarf pin which we sell for $10. 

Mr, Arthur E. Edwards is wearing a new 
lodge tie pin which we sell for $5. 

Mr. O. O. Jones is wearing a pearl tie pin 
which we sell for $15. 

This method of displaying the most popular 
of the tie pins we sell is appreciated by 
most of our customers as it shows them just 
how these tie pins look when actually worn 
by good dressers. 

Get the tie pins you want NOW. 


This sort of a thing would be a distinct 
novelty in most jewelry stores and for 
that reason would be certain to attract 
a great amount of attention and, because 
of the extra attention attracted to tie pins, 
would undoubtedly help materially in 
selling more of the pins. 

The same sort of a stunt could be 
used in attracting more attention to wrist 
watches, bar pins for women, lavaliers 
and all the other kinds of personal 
jewelry sold by the store. , 

Cash in more strongly on the jewelry 
worn by the salespeople in your store. 

This stunt will help you to do so. 

It would be an interesting thing in 
pushing the sale of wrist watches to ar- 
range a display of the watches worn by 
some of the local soldiers during the war 
and to place by the side of each of these 
watches a card giving the name and ad- 
dress of the owner of the watch, the 
company in which he served during the 
war and a brief description of some of 
the hard usage to which the watch was 
put. 

It would be an easy matter to secure 
a representaive showing of war-time 
watches. The local American Legion 
would be mighty glad to co-operate in 
such an effort. Once the display had 
been arranged the store could cash in 
on it by showing some present-day wrist 
watches and by placing this sort of a 
placard in the center of the display: 


“WATCHES THAT STAND HARD 
USAGE SOLD BY US. 

“The only kind of a watch that any- 
one wants is a watch that will keep cor- 
rect time under all sorts of hard condi- 
tions. Here in this display are some of 
the watches which kept correct time 
under the hard usage of war and here, 
too, are some of the wrist watches we 
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sell which are up-to-the-minute in style 
and which will stand just as hard usage 
as the war-time watches. 

“We carry watches for every purpose, 
Come in and tell us the conditions under 
which you wish your watch to keep 
perfect time and we will advise with 
you as to the sort of watch you ought 
to buy.” 

A display of this sort and an accom- 
panying placard of this character would 
be certain to emphasize the thought of 
watches upon all the folks who looked 
at the display—and more folks would 
look at this sort of a display than would 
look at an ordinary display—and all this 
should help your store a lot in selling 
more watches. 

Here’s a plan which you could easily 
put over, Mr. Jeweler, and which would 
be sure to bring you more business. 

You undoubtedly have a list of former 
customers who haven’t purchased any- 
thing from you for a long time. 

Get this list in order and then call up 
the folks on the list, one by one, and 
give them this sort of a talk: 

This is the Art Jewelry Company. 
you got the correct time? It is now just 
thirteen minutes after ten. Look at your 


watches and clocks and see if they are keep- 
ing the right time, 


Have 


In nine cases out of ten the folks thus 
phoned to would act on the suggestion 
and this would give the jeweler the op- 
portunity for following up with this 
further talk: 

Probably your clocks and watches need a 
little attention—that’s the reason theyare not 
keeping perfect time. We’ll be glad to send 
a man out to fix them up. If no extensive 
repairs are needed this service will cost you 
only $—. 

Many of the folks called up would be 
glad to have their watches and clocks 
looked after for this price. And while 
the man was at the house looking at the 
watches and clocks he could, if he was a 
good salesman, make some sales of other 
articles. 

Too few jewelers use the telephone as 
extensively as they might in securing 
more business. 

This is one way in which you, Mr. 
Jeweler, might get more business via the 
telephone. 

Put this plan into use at YOUR store 
NOW. F. H. W. 





New Year’s Specials 





AN appropriate manner to offer the 

general public the privilege of benefiting 
from some of your New Year’s sales is 
suggested in the manner followed by one 
Massachusetts jeweler, who arranged in 
his window a series of attractive articles 
along with cards showing their reduced 
prices. In the center of the window he 
had an artistically lettered card which in 
its wording read as follows: 





T is customary around the first of the year 
to remember your customers with sou- 
venirs or some little remembrance. 

In appreciation of the year just closed we 
are departing from this plan, and offering all 
an opportunity to benefit with our annual re- 
membrance through a practical reduction in 
the cost of articles rather than in the dis- 
tribution of souvenirs, Come in. OC. T. 
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VER since the three Wise Men bore gifts 
of gold and frankincense and myrrh to 
the lowly manger at Bethlehem, the 
Christian world has commemorated 
Christmas time with gifts and expressions 
of kindly sentiment. @{ The message which we would 
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bring to you at this time is one of thanks and appreciation 
for your good will and your friendly co-operation during 
the year now closing. 

@. To this we would add our heartiest and sincerest 
good wishes for a real old-fashioned ‘‘Merry Christ- 
mas’’ and a most pleasant and prosperous ‘‘New Year.”’ 
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Cleaning the Watch 





Written Expressly for The Jewelers’ Circular 














W* have arrived, now, at the core of 
these discussions—the acid test, as it 
were, not only for the repair-man but for 
the writer, since every watchmaker has his 
pet method of cleaning, and, if other 
methods vary from his standard, he is liable 
to be critical and skeptical. But, as has 
been stated before, the method does not 
matter so much, the result is the thing that 
counts. 

First, let us consider the common method 
of dipping the parts in gasoline, brushing 
dry, pegging out the holes, and calling it a 
job. 

It has come to the writer’s attention at 
various times, in washing out alarm clocks, 
that, after the parts were dry, a white 
powder was very noticeable on the plates. 
This was even more apparent when the 
clock was dried rapidly on the steam 
radiator or in some such manner. The 
noting of this condition several times led 
to a series of experiments for, to be frank, 
the writer’s success at cleaning clocks in 
this manner was moderate, to say the least. 
It seemed that the more of this white 
sediment that was left on the plates, the 
quicker the oil went bad, so, to get to the 
bottom of the matter quickly, a sample of 
the gasoline was taken to the University of 
Washington for analysis. The white resi- 
due was found to be a form of calcium or 
chalk, 

In order to get the actual facts about the 
effects of this chalky substance upon oil, 
experiments were conducted and it was 
found that the moment oil came in contact 
with it, the oil went bad; and, in a few 
days, instead of being a lubricant, was an 
abrasive; that the oil assumed a black color, 
seemed to lose its viscosity and cut rapidly. 

These experiments were brought about by 
reasoning something like this: Gasoline 
‘comes from the ground, so, no matter how 
carefully it is refined, it must carry a 
certain amount of metallic substance in 
Suspension ; as the liquid portion evaporates, 
the metallic residue must be left, naturally, 
wherever the gas is applied. 

So much for the cleaning out in gas 
method. After a series of experiments as 
logical and conclusive as the above, no 
further argument should be necessary. 





The writer has no quarrel with other 
methods of cleaning, and no desire to criti- 
cize them, but, for the benefit of the student, 
the following method is suggested: 

After all necessary repairs have been 
made, place all parts of the movement in 
the gas cup except the dial, balance and 
spring, lever and mainspring; brush .each 
part dry separately, just as though this were 
all of the cleaning to be done. (The steel 
parts may be left in the cup until needed). 
if it is a jeweled movement, and the plate 
jewels are in brass settings, it is well to 
polish the jewel settings for the sake of 
finished work. 

Some watchmakers polish the jewel 
settings with pegwood cut to fit and charged 
with rouge. But a quicker way is to mount 


a small cork on a piece of brass wire with. 


shellac, and to turn the cork to the shape 
of a strawherry, dipping it in alcohol and 
rubbing the point on a rouge stick. Use it 
in the lathe, revolving it at a moderate rate 
of speed, and gently push the jewel setting 
against the tip of the strawberry, which 
will yield and filt the setting full and 
polish the entire setting. Care, however, 
should be exercised not to press so hard as 
to cause the cork to spread and polish a 
ring on the plate outside the setting—it is, 
of course, understood that all settings are 
left in the plate during cleaning, regardless 
of whether the jewel is capped or not. 

If the plates are nickel, they may be 
brightened up a bit by polishing lightly with 
a chamois or felt stick charged with rouge, 
and used in a circular manner. If used 
carefully, this imparts a luster to the plates. 
The felt or chamois stick should be kept in 
a bag or some such receptacle to prevent 
its collecting dust, and the rouge that is 
used should be kept wrapped since dust on 
the stick will mar a plate beyond repair. 

After polishing, string the plates on a 
wire loop, front to front and back to back, 
to avoid scratching; place the wheels on 
another loop, and suspend them in the 


cyanide solution, stirring gently for about 
five seconds, remove and place under the 
faucet and let the water run over them, 
shaking gently for at least ten seconds, then 
wash each part separately with a washout 
brush and plenty of castile soap; 


rinse 


thoroughly in running water, dip in alcohol, 
and dry in sawdust. 

When the parts are dry, remove from 
sawdust and, holding each piece separately 
between fingers covered with watch paper, 
brush off with a clean soft brush and put 
under cover until they are needed for 
assembling. 

The steel winding parts, etc., may be 
handled by placing in a small tea strainer 
and shaking about in the gas cup, plunging 
into the alcohol, partly filling the strainer 
with sawdust and sifting it through, leaving 
the parts in the strainer all the while. 

If the mainspring is to be used again 
(which means that it is in good shape and 
not set), wipe it very carefully with an 
old linen rag. Do not put it into gas unless 
it is badly gummed up, and do not distort 
it while wiping. Lastly, replace it with a 
winder. 

Put the lever into the gas cup, allowing 
it to soak just a moment, and put it in a 
small sawdust box kept especially for the 
lever and balance, although the two should 
never be there at the same time. When 
dry, carefully pith off the pallet stones, slot 
and pivots, and place under cover. Steel 
escape wheels are handled in the same 
manner except that they go through alcohol 
after the gas. 


No advantage is gained by cleaning the 
balance wheel with the hairspring on since 
the spring must be removed to poise the 
balance, anyway. Therefore, remove the 
spring before cleaning the balance and 
avoid any chance of distorting it through 
accident. 

After truing and poising the balance, 
every precaution should be taken to avoid 
straining or bending it in any way. For 
that reason the writer prefers to run the 
balance through the cyanide bath but 
extreme care must be taken not to allow 
a trace of cyanide to remain in the screw 
slots or under the heads; the balance should 
not be held under hot water as it will 
soften the shellac on the roller jewel and 
distort the balance through the action of 
the temperature adjustment and it would 
be hours before the balance came to mean 
temperature condition again. (Generally 
speaking, extreme temperatures are bad for 
a balance.) After dipping in cyanide, 
rinsing in cool water and washing in soap 
and water, rinse again in clean water, dip 
in alcohol and place in warm sawdust 
immediately. Do not allow the balance to 
stay in the alcohol more than five seconds 
for it will soften the shellac on the roller 
jewel and the grade of alcohol we get now 
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Established 1858 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “guess” out of your refining problems. 
We know the value of scientific refining and 
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bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 
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Send Your Sweeps to Us and Profit by 
Our Years of Experience 
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will moreover spot the balance rim. 

Many prefer to polish the rim with a 
balance bow, but there is _ considerable 
chance of accident in using the hand buff 
or bow—why take that chance when an 
instant’s damage will take a half hour to 
repair? In other words, handle the balance 
with all possible care. 

It is seldom necessary to clean the hair- 
spring unless it is oily. If such is the case, 
plunge the spring into the gas cup; absorb 
the gas with a blotter, plunge it into alcohol 
and dry it carefully in a small box of fine 
sawdust kept for that purpose. 

The writer can see many of the older 
school raise their hands in horror at the 
thought of cleaning a hairspring by this 
method but I have never seen a spring dis- 
torted in this manner when nothing was 
in the sawdust box with it. Furthermore, 
the sawdust seems to polish the spring as 
no other method will, 

After all parts have been cleaned, the 
balance poised, capped jewels removed, 
cleaned, examined for pits, spotted and tops 
of the settings lapped on a polishing file, 
assembling begins. 

All parts should be handled with 
tweezers, and watch paper should be used 
freely. Do not touch any of the parts with 
the bare fingers—if spots do not result then 
and there, they will show up later and 
finger prints are not the most advisable 
trade marks to leave on a watch. 

If it is necessary to remove the balance 
after the watch has. been assembled, 
thoroughly pith the pivots before replacing 
it, As the pivots left the jewel holes, the 
oil was dragged out, so it.is best, to sharpen 
a piece of pegwood to a long point and, 
with it, re-oil the jewels before replacing 
the balance. Of course, it is understood 
that all hole jewels or holes in the plate 
should be carefully pegged out immediately 
after removing the plates from the sawdust. 
This should be done after the final brush- 
ing so that no dirt or dust will lodge in 
the sinks. ' 

A clever method of keeping sawdust 
warm was noted recently: A strip of tin 
about three inches high had been bent to 
form a rectangle slightly smaller than a 
cigar box; it had no top or bottom but at 
at one end a light socket had been fastened; 
the lamp, when placed in the socket, was 
inside the tin box which rested on a shelf; 
the sawdust was kept in a cigar box, with 
the lid removed, and set on top of the tin 
base. The heat from a 40 Tungsten globe 
kept the sawdust at just the right degree 
of warmth. An extension cord was used 
to save wiring up so the cost of the whole 
apparatus did not exceed one dollar. 

Relative to the use of the hot water 
faucet: If hot water is allowed to run on 
a plate which is jeweled, the metal will 
expand rapidly and, when placed in alcohol, 
will cool and contract so suddenly that the 
plate jewels will almost invariably crack. 
Lukewarm water is fine. Avoid hot water. 

It would be criminal to put a clean move- 
ment into a dirty case since the dust and 
lint in the case would soon shake through 

movement and cause trouble. So, after 
Polishing the case, wash it thoroughly in 
warm water and soap, inside and out; rinse 
tt in clear water and wipe dry; submerge 
in alcohol and dry again; then hold the 
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movement ring over the alcohol lamp until 
the dampness is burned out of the pendant 
and from behind the case springs—be 
careful not to heat the case so much that 
it oxidizes. Some prefer to let the case 
lay on the steam radiator until dry but we 
are not all equipped with steam radiators, 

Make it a habit to polish and wash all 
cases. The appearance of the case is all 
the customer has to go by, and, if it is 
bright and shiny, he is quite positive that 
his watch is in equally good shape. 

It is never wise to take in a watch for 
cleaning only until it has been thoroughly 
examined for other defects. It is surprising 
the amount of dirt a watch will plow 
through if it has been well oiled. It has 
been the writer’s experience that more 
watches stop from the oil’s going bad or 
drying up than on account of dirt. Usually, 
if stopped, a watch will be found to have a 
lot more wrong with it than mere dirtiness 
upon close examination. 





A Large Repair Business in a Small 
Store 





4 HE largest repair business in the smallest 

shop in the State is the distinction 
claimed for Paul E. Crosby, jeweler, who 
occupies at 148 E. Main St., Spartanburg, 
S. C., a store-room 10 by 16 feet. 

For 10 years Mr. Crosby has done 
business in this tiny enclosure. So small 
are the quarters that but two customers 
could possibly wedge into the place at one 
time, and should one of these be a fat lady 
the other would be out of luck. 

In this miniature shop Mr. Crosby, who 
is a young man, being less than 40, has 
built up a large business. He is a repairing 
and manufacturing jeweler. He employs 
four men, and because the shop is not big 
enough to house four workmen at once 
without their being in each other’s way, 
the place has been divided into two stories. 
Two work upstairs and two on the ground 
floor. The shop is a bee hive of activity. 

Spartanburg is a city of 25,000 popula- 
tion, with four railroads, three colleges and 
only one tower with a public clock. Mr. 
Crosby times the watches for the employes 
of the Southern Railway, the Charleston, 
Carolina and Western and the Piedmont 
and Northern. For this service he does not 
make any charge, and in lieu thereof re- 
ceives a handsome trade from the railroad 
men. The young men of Wofford College 
and the young women of Converse patronize 
Crosby’s liberally for fobs, favors, watches 
and pins. 

It is interesting to note the number of 
people who visit Crosby’s in the course of 
an afternoon when the Christmas trade has 
started up. Take the afternoon of Nov. 
24, for instance. The writer stood opposite 
Crosby’s across the street and watched for 
one hour. Twenty people went in and 15 
sales were consummated, the money for 
each passing over the show case into Mr. 
Crosby’s hands, and thence to the cash 
register. Later Mr. Crosby stated that this 
was by no means an unusual afternoon. 

Mr. Crosby is a Mason, a Kiwanian and 
a hard-working member of the Spartanburg 
Chamber of Commerce. His favorite sport 
is hunting. Some jewelers turn to golf and 
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others to poker, but Mr. Crosby’s assump- 
tion of wild cat hunting came by accident. 
He went to the mountains of Western North 
Carolina, known as the “Land of the Sky,” 
to hunt the opossum which tarries in the 
persimmon trees when the frost is on the 
pumpkin, The dogs picked up the trail of 
something, leading the hunters up the 
mountains and down the mountains. It 
wasn’t a "possum. When a crack shot from 
Crosby’s rifle brought the “varmint” down it 
proved a mountain wild cat. Since that 
eventful night Spartanburg’s 


youngest 
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jeweler has hunted amid the haunts of the 
mountain cat and has many pelts to his 
credit.—D. G. S. 





The annual report of the Director of the 
Bureau of Standards states, among other 
things, that in co-operation with the Naval 
Observatory, the bureau is investigating the 
diurna! variation of clock rates, but no 
definite conclusions as to whether such a 
variation does occur can yet be drawn. 

“During the year,” the report states, “the 
Horological Institute of America was 
formed, with the principal object of im- 
proving conditions in the watch making and 
repairing industries. The bureau has under- 
taken to test watches repaired by anyone 
seeking the institute’s certificate of pro- 
ficiency as a repairman. Arrangements have 
been made for the installation of radio 
equipment for receiving the time signal from 
the Arlington radio station, which will 
greatly improve the facilities of the section.” 
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Customer writes us: “Returns 20% higher 
than any we have had elsewhere.” 


SWEEP SMELTERS. 
BIRMINGHAM,ENG. 












at 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
arid hunting case. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special composition for watch 
crystals only; clear as glass, and will nct discolor, shrink or fall out of bezel. 
They fit tight and are dustproof, and will not burn when in bezel. 


Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


zasi  G@ERMANOW-SIMON MACHINE CO. 






































G-S Flexo Crystal 58 Mill Street Rochester, N. Y., U. S. A. 
Complete 


CRYSTALS LS YOU GANT BREAK 





WARNING to retail and wholesale jewelers! 
Any one making, selling or inserting “com- 
pression’ non-breakable crystals not bearing 
our Trade Mark G-S is infringing. We know 
of certain dealers who persist in infringing 
on our patent rights and we warn them here 
that certain prosecution for damages will fol- 
low as soon as our evidence is completed 
against them. 


Genuine unbreakable crystals can not be in- 
serted without a machine. All unbreakables 
which are sold with the explanation,“‘not to 
be inserted by machine” are inferior substi- 
tutes. They are the cause of all the faults 
known about unbreakable crystals. 



















PRICE, $1.00 











The BUYERS’ DIRECTORY 


The Jewelers’ Circular Publishing Co., 11 John St., New York 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 


J] 








UNITED STATES TRADE-MARKS 





Issue of Nov. 21, 1922 


1,435,936. JEWEL SETTING. Josuua W. Mayer, 
New York. Filed Feb. 18, 1922. Serial 537,- 
395. 2. Claims 

A support for a jewel having an opening, pro- 

jections extending radially into said opening, and a 








top plate to hold a jewel having radially disposed 

recesses in the bottom thereof to receive said pro- 

jections, said projections being soldered to said 

plate. 

1,436,157. CIGARETTE RECEPTACLE. James 
I. Fazio, Youngstown, Ohio. Filed Sept. 29, 
1920. Serial 413,543. 3 Claims. 

A container comprising a body provided with a 
continuous outwardly projecting shoulder forming 
an interior groove, a cover hingedly connected to 
said body and engaged with said shoulder im 
closed position, and a spring arranged within said 





container and having one end portion engaged with 
said cover for swinging the same to an open posi- 
tion, said spring being provided with a shoulder 
adapted to be received within said groove for 
securing the spring in position with the cover in 
open position. 

1,436,204. LINK CUFF BUTTON AND LINK 
UNIT THEREFOR. Vern Starter, Chicago, 
and Greorce B. Guturiz, Lockport, Ill.; said 
Guthrie assignor to said Slater. Filed April 
13, 1922. Serial 552,098. 10 Claims. 

A shank unit for link cuff buttons embodying an 
tlongated coil spring, an inextensible flexible spring 
restraining element extending longitudinally therein 





and of greater length than said spring, and capping 
means for housing the ends of said spring, the said 
tlements providing means for conjointly anchoring 


the complementary ends of said flexible element 
and said spring and their capping members, 
136,233. JEWELER’S TRAY. Epwarp H. 


Brown, Cleveland, Ohio. 
Serial 568,522. 16 Claims. 
In a jeweler’s tray, a base, a tray proper located 


Filed June 15, 1922, 











hag base, a cover frame locked to the base and 
‘ ding said tray proper in position on said base 
‘“fainst unauthorized removal, ring boxes mounted 
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on said tray proper, and concealed means for 
fastening said ring boxes on said tray proper, said 
means being releasable after said cover frame is 
unlocked and said tray proper removed from said 
base. 


1,436,593. WATCHCASE. Lew Luwusin, 
lyn, N. Y. Filed Feb, 16, 1922. 
053. 2 Claims. 

The combination with a watch case comprising a 
case front and a case back, constituting a complete 
enclosure, of a lining band snugly fitting the case 
back and having an edge projecting beyond the 


Brook- 
Serial 537,- 





edge of the case back, which constitutes a flange 
over which the case front snugly fits, a lug on said 
band, said back having a recess into which said 
lug projects to hold the band in place, and a move- 
ment frame conforming in shape to the interior 
space of the band disposed within the lining band. 


DESIGNS 


61,673. MIRROR OR PICTURE FRAME. Cari 
AICHBERGER, Westwood, N. J., assignor to An- 
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sonia Clock Co., Brooklyn, N. Y. Filed Feb. 
28, 1922. Serial 943. Term of patent 14 
years. 
61,676. SPOON OR SIMILAR ARTICLE. Sip- 
NEY V. James, Niagara Falls, New York, N. 





Y., assignor to William A. Rogers, Limited, a 
Corporation of Ontario, Canada. Filed Jan. 
13, 1922. Serial No. 187. Term of Patent 
14 years. 
Trade-Mark Registrations Granted, Act of 
March 19, 1920, Sec. 1 (b), Nov. 21, 1922 
161,887. (CLASS 27. HOROLOGICAL INSTRU- 


MENTS.) F. W. Jansen Crock Co., Chicago, 
Filed Sept. 26, 1921. Serial No. 153,351. 





Particular description of goods.—Alarm Clocks. 
Claims use since Sept. 1, 1921. 
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The Status of Hindu Craftsmen 
6ogN Vedic times, the rishis [holy men] 

themselves are represented as prepar- 
ing the sacrificial posts and altars; in Aso- 
ka’s day, those who injured the royal crafts- 
men were liable to the punishment of death; 
while it has been a constant feature of In- 
dian civilization, as of all aristocratic and 
theocratic cultures, that the craftsmen should 
be endowed, receiving either royal or eccle- 
siastical patronage. Craftsmanship, like 
learning, being thus protected, and the crafts- 
man holding an assured and hereditary posi- 
tion, can alone make possible the association 
with work of that leisure and affection 
which distinguish all the finest handicraft. 
The practice of the arts has usually been 
confined to the members of hereditary castes. 
The higher Hindu and Sinhalese artificers 
trace their descent from Vishvakarma [the 
All-fashioner]: to this day they style them- 
selves Vishvabrahmans, employ priests of 
their own caste, and claim spiritual equality 
with Brahmans. All craftsmen regard their 
art as a mystery, and look upon its tradi- 
tions, handed down in pupillary succession, 
as invested with sacred and scriptural au- 
thority. In connection with the consecra- 
tion of images, the higher craftsmen them- 
selves exercise sacerdotal functions. * * * 


“We are told that expert and honest 
craftsmen and architects will be reborn in 
royal or noble families; but those who work 
amiss will fall into hell, and shall return 
to future lives of poverty and hardship. It 
is noteworthy that in many crafts the final 
product is a result of the division of labor. 
The craftsman is not often his own designer. 
* * * The Jaipur enamels are the work 
of at least five persons—designer, goldsmith, 
engraver, maker of the enamel, and enameler. 
Where there is no recourse to an ‘artist,’ it 
will be found that most of the designs are 
traditionally inherited, and so constant as 
to be familiar to every workman, and there 
is little to distinguish the work of one man 
from another. But the designer is always 
familiar with the conditions of the craft; 
there is no division of labor akin to the in- 
dustrial distinction and separation of the 
artist from the craftsman. In many cases 
it happens also that the best men are at once 
designers and themselves skilled in many 
crafts: in Ceylon, for example, the same 
man may be at once an architect, jeweler, 
painter, and ivory carver. 

“Already in the time of Buddha the crafts- 
men were organized in guilds [sreni], the 
number of which is often given as eighteen. 
In northern India at the present day there 
are also guilds of Mussulman craftsmen, 
such as that of the Benares brocade weavers; 
but the tendency since Mughal times has 
been for the Hindu workmen to predomi- 
nate.”—CoOMARASWAMY. 








The 10th National Foreign Trade Con- 
vention of the National Foreign Trade 
Council will be held in New Orleans on 
April 25, 26, 27, 1923, according to an- 
nouncement of O. K. Davis, secretary of 
the council. As in former years, leading 
foreign traders from every part of the 
United States and every line of industry, 
as well as a considerable number of business 
men from foreign countries, will be in 
attendance at the convention. 
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REFINERS 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
hebes@mme) E-Cetelttees 


Gold, Silver, 


Sweeps, Polishings, 
Platinum and Plated Scraps. 18Kt., also white golds and 


We manufacture real green 
—green gold—plates, wires, 
and solders in 10Kt., 14Kt., 


DEE GOLDS 


MANUFACTURERS = | Sis." chs 


Platinum and White Gold Wedding 


Ring Blanks. 


Fancy White Gold 


Mountings. Selections Sent on Request. 


Purchasing and Sales Dept.: 
e 5 So. Wabash Ave: 


CHICAGO 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. * 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 











Repair (G:* Replate 
Silver WJ Silver 


Modern Methods—aAll Finishes 


Missing or melted parts supplied. 
If it can be done, We do it Better. 


Estimates Furnished 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 








PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 








13 14 15 
$1.75 dwt. | sas0 dwt. $2.25 dwt. 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 
Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 


10 ll 12 
$1.00 dwt.| $1.25 dwt.| $1.56 dwt. 




















Webster-Whitcomb, Magnus and Elect 


Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
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James Hennessey, representing W. E. 
Taylor Co., Inc., has gone out on the road, 
this time visiting Alabama, where he ex- 
pects to do a big business from reports re- 
ceived from that section. 

The plan suggested recently to bring about 
a sale of the jewelry stock of the late L. 
Leopold Jansen so as to prevent it from be- 
ing auctioned off at prices far below its 
real value, thus demoralizing the jewelers’ 
local trade, has failed, and the auction is 
now in progress. 

H. Waldmeier, an old-time jeweler on 
Frenchman St., is selling out his stock of 
goods preparatory to engaging in another 
line of business in which he has been a stock- 
holder for some time. He now proposes to 
become active in the operation of the con- 
cern, which is doing an excellent business. 
A short time ago, Mr. Waldmeier lost his 
wife, and her death deprived him of the 
valuable assistance she had been to him in 
the conduct of the jewelry business. It was 
principally for this reason that he has de- 
termined to retire, as he cannot run two 
businesses at once. 

On complaint of I. J. Coffey, a New York 
jeweler, Judge Parker, of the Civil District 
Court, has ordered the Civil Sheriff to seize 
a diamond ring valued at $225, said to have 
been taken from James Watson and Walter 
R. Nolan, when the two were arrested on 
charges of forgery a few days ago. Coffey 
alleges that the diamond was purchased from 
him and that he had given the two men $75 
in change when they tendered him a travelers’ 
check for $300 in payment at his New York 
jewelry store. The check was drawn on 
the American Express Co., whose agents ar- 
rested the men in this city. 

Diamonds worth $10,000 were found in a 
safety deposit box in the Whitney Central 
Bank in this city the early part of last week. 
The box had been rented by Mendel Wein- 
gartner, jewelry dealer, who died at 1319 St. 
Charles Ave. a few days ago. In addition 
to what was found in his bank box, Mr. 
Weingartner, it is stated, left property in 
New York, but beyond this nothing is 
known of the deceased, or his property, its 
location, or the nature of his holdings. Jt 
is stated, however, that he has relatives in 
Europe, who have been notified of his death 
and such other information as may be of 
value to them in getting possession of his 
effects. 








Wheeling, W. Va. 


P.M. Joyce has opened the Joyce Jewelry, 
Silver and Novelty Shop at 38 Bland St., 
Bluefield, W. Va. Mr. Joyce will do a credit 
business, 

_M. O. Cropper has discontinued his 
Jewelry business at Berlin, Md., and here- 
after will engage in the optical business ex- 
Clusively, 

The Wells Loan & Jewelry Co., 705 Vir- 
ginia St., Charleston, W. Va., has been in- 
“orporated with $25,000 capital stock by 
P. Wells, J. G. Stierer, Max Lewis, C. 
Wells and B. Stierer. 

R. E. Gill and Frank Gill, proprietors of 
the R. E. Gill jewelry store in Clarksburg, 
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W. Va., again observed their annual custom 
by devoting one day to “open house.” The 
firm observes its anniversaries in this man- 
ner, this being their sixteenth. 

J. W. Nichols and W. H. Farnsworth, 
Uniontown, Pa., have purchased the jewelry 
store of W. F. Kaiser in Brownsville, Pa. 
This business was founded by Mr. Kaiser’s 
father, the late Ephraim Kaiser, in 1852. 
Mr. and Mrs. Kaiser have gone to Florida 
for the Winter. 

M. C. Milam, who conducts a jewelry 
store at Camden-in-Gauley, W. Va., has 
leased his farm at Beaver, W. Va., and will 
give up farming and hereafter devote his 
entire time to his jewelry business. It has 
been his practice in the past to divide his 
time between farming and conducting his 
jewelry business, 

Following a breakdown a few weeks ago 
from which he never recovered, Dennie D. 
Fortney, prominent jeweler of Morgantown, 
W. Va., passed away recently at his home 
on High St. in that city. He was 63 years 
of age and a member of the Methodist 
Church. He is survived by one sister, Miss 
Nellie Fortney, and one brother, W. M. 
‘Fortney, with whom he resided. 

By cutting a hole in the window glass 
large enough to insert an arm, burglars dur- 
ing the night robbed the window of H. Gal- 
perin’s jewelry store, 11 Capitol St., Charles- 
ton, W. Va., stealing a number of diamond 
rings, watches, mesh bags, vanity cases and 
pearl necklaces. The police believe the win- 
dow was chipped with a heavy bar of iron 
wrapped so as to deaden the noise. 








How to Make Your Store the Great 
Gift Shop of Your Cgmmunity 





(Continued from page 103) 








how department stores prices on the whole 


are no lower than those of the jeweler in 
fact some times they are higher. 

As we have frequently emphasized, much 
of the jeweler’s success will depend upon 
his ability to buy right. Wise buying means 
successful selling. With the increased 
turnover the jeweler can easily afford to 
sell at the department store prices and the 
adequate profit made on diamonds, watches 
and other regular lines will readily bring 
up the average to its proper figure. 


THE prudent jeweler of today does not 

allow the public to think of him 
merely as a vendor of high priced luxuries. 
He uses every vehicle of advertising to 
inform the public that his store is the great 
gift shop of the community, where reliable, 
well chosen gifts may be bought for all 
occasions and at prices to suit the con- 
venience of all. This is the broad gauged 
way of conducting a modern business and 
those who are doing it find their volume 
of business increasing and their overhead 
decreasing. 

If the jeweler is to deserve his designa- 
tion as a specialist in selling appreciated 
gifts, he must, of course, put in stock only 
merchandise that has some touch of art or 
attractiveness about it, avoiding much of 
the cheap, crudely made merchandise that 
so often finds its way into the department 
stores.—R. F. N. 





All local jewelers are reporting a good 
Christmas business. 

H. L. Fox, who operates a jewelry store 
at 543 E. 3rd St., Dunkirk, N. Y., is holding 
a series of cash-raising auction sales twice 
daily until after the holidays. 

The Kling Cutlery Co., of New York 
city, which recently purchased the Fulton 
Motors plant in Welland, Ont., is planning 
to move its entire plant to the Canadian 
city on Feb. 1, according to an announce- 
ment made by James L. Wilhoit, represen- 
tative of the company, who recently visited 
Welland. 

Wesley Howden, the only jeweler in 
Kenmore, N. Y., a thriving suburb of 
Buffalo, has moved from his small quarters 
on Warren Ave. to a much more pretentious 
store at 2827 Delaware Ave., enabling him 
to expand his stock by the inclusion of 
practically every line found in Buffalo’s 
jewelry stores. 

Addressing a gathering of local business 
men at the Iroquois hotel on Dec. 14 on 
the “Business Outlook for 1923,” Frank 
M. Hickok, vice-president of the Marine 
Trust Co. of Buffalo and until a few years 
ago, secretary of the Chicago Retail 
Jewelers’ Association, declared that business 
men could “throw away their hammers and 
go buy horns.” Mr. Hickok declared that 
the pick-up in the jewelry business in the 
past few months was probably one of the 
best barometers of improvement in trade 
conditions generally as the jewelry trade 
always has been the first to feel a depression 
and the last to recover. “We are feeling 
better conditions and business men can well 
afford to feel optimistic,” said Mr. Hickok. 
“With the depression which followed the 
armistice fresh in mind, the wise business 
man will go about his expansion cautiously, 
He won’t be caught napping again. But the 
signs of the times are before us all and 
we are safe in assuming that the present 
spurt of prosperity will carry us through 
the next year. Beyond that, it would be 
unwise to prophesy.” Reviewing the busi- 
ness outlook in its national aspect, Mr. 
Hickok saw many reasons to believe that 
prosperity is knocking at the door. He 
cited as hopeful signs the fact that the 
nation’s automobile industry was conclud- 
ing the greatest year in its history, the 
settlement of the rail and coal strikes with 
comparative stabilization of wages and 
general increase in employment throughout 
the country; the movement of the year’s 
crops without any apparent flurry in the 
money market; reports from mail order 
houses of a big increase in business this 
Fall, indicating greater buying power not 
only in the cities but in rural communities. 
In fact Mr. Hickok saw but one factor that 
tended to hinder business steady growth. 
This was the surtax on business and large 
incomes, which he said tended to take from 
productive industry money which should be 
used in the development of the country’s 
resources and resulted in monied men 
putting their surplus cash in tax exempt 
securities. He declared banks, generally, 
favored a downward revision of these un- 
economic tax laws. 
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What Jewels to Wear? 





sor! HE use of jewelry as color and line 

has really nothing to do with its in- 
trinsic worth. Just as when furnishing a 
house, one selects pictures for certain rooms 
with regard to their decorative quality alone, 
their color with relation to the color scheme 
of the room, so jewels. should be selected 
either to complete costumes, or to give the 
keynote upon which a costume is built. A 
woman whose artist-dressmaker turns out 
for her a marvelous green gown, would far 
better carry out the color scheme with some 
semi-precious stones than insist upon wear- 
ing her priceless rubies. 

“On the other hand, granted one owns 
rubies and they are becoming, then plan a 
gown entirely with reference to them, noting 
not merely the shade of their color, but the 
character of their setting, should it be dis- 
tinctive. * * * The rule remains the 
same whether your jewels are inherited and 
rich in souvenirs of European courts, or 
the last work of Cartier. They must be a 
harmonious part of a carefully designed cos- 
tume, or used with discretion against a back- 
ground of costumes planned with reference 
to making them count as the sole decora- 
tion. 

“We recall a Spanish beauty, representa- 
tive of several noble strains, who was an 
artist in the combining of her gems as to 
their class and color. Hers was that rare 
gift—infallible good taste—which led her 
to contribute an individual quality to her 
temporary possessions. She counted in 
Madrid, not as a beautiful and brilliant 
woman, but as a decorative contribution to 
any room she entered. It was not uncom- 
mon to meet her at dinner, wearing some 
very chic blue gown, often of velvet, the 
sole decoration of which would be her sap- 
phires, stones rare in themselves, famous 
for their color, their matching, the manner 
in which they were cut, and their setting— 
the unique handwork of some goldsmith of 
genius. It is impossible to forget her dis- 
tinguished appearance as she entered the 
room in a princess gown, made to show the 
outline of her faultless figure, and cut very 
low. Against the background of her white 
neck and the simple lines of her blue gown, 
the sapphires became decoration with 
artistic restraint, though they gleamed from 
a coronet in her soft, black hair, encircled 
her neck many times and fell below her 
waist line, clasped her arms and were sus- 
pended from her ears in long, graceful pen- 
dants. They adorned her fingers and they 
composed a girdle of indescribable beauty. 

“Later, the same night, one would meet 
this woman at a ball, and discover she had 
made a complete change of costume and 
was as elegant as before, but now all in 
red, a gown of deep red velvet or some 
wonderful soft satin, unadorned save by her 
rubies, as numerous and as unique as her 
sapphires had been. * * * 

“Jewelry must be worn to make lines, 
continue or terminate lines, accentuate a 
good physical point, or hide a bad one. Re- 
member that a jewel like any other object 
d’art, is an ornament, and unless it is orna- 
mental, and an added attraction to the wear- 
er, it is valueless in a decorative way. For 
this reason it is well to discover, by ex- 
perimenting, what jewelry is your affair, 
what kind of rings, for example, are best 
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suited to your kind of hands. It may be 
that small rings of delicate workmanship, 
set with colorless gems, will suit your hands, 
while your friend will look better in the 
larger, heavier sort, set with stones of 
deeper tones.”—-EmiLty BurBANK in Woman 
as Decoration. 








Notes From Here and There 





Logan Renner has moved from Quail to 
Cedarville, Ky. 

At Venice, Cal., Louis A. James has sold 
out to John L. Meinecke. 

Harry E. Coquillette has discontinued his 
business at Bonaparte, Ia, 

Wm, L. Pearson, Fairmont, N. 
moved to Vineland, N. C. 

Peter E. Monat has moved from Pocatello, 
Idaho, to Faribault, Minn. 

Zachard S. Rosenberg, Rochester, N. Y., 
is selling his stock at auction. 

Delard G. Coderre, O’Neill, 
been succeeded by I. W. Willging. 

The Brooks Drug Co. has succeeded B. 
K. Maxfield, at Northville, S. Dak. 

Charles Enkoff, formerly of Montgomery, 
Ind., is now located at Oakland City. 

Harry M. Shane, Oakland, Cal., has sold 
out his jewelry business at 903 Broadway. 

K. F. Kantlehner has succeeded to the 
business of Chase D. Webb, Union City, 
Mich. 

The business of the Akron Alexander 
Jewelry Co., Akron, O., has been discon- 
tinued. 

Drake & Langston of Healdton, Oxla., 
have changed their style to J. A. Drake 
& Co. 

Horace Ibach has purchased the Chris 
Bergzvik jewelry business at Yankton, 
S. Dak. 

The business of Ralph M. Bowers of 
Framingham, Mass., has been succeeded by 
James L. Pickering. 

The style of the business of T. W. Martin 
& Son, Saginaw, Mich., has been changed to 
Thomas W. Martin. 

It has been announced that the Lyon Co. 
Pharmacy, Yerington, Nev., is to be known 
as the Nevada Drug Co. 

Goodman Bros., jewelers, with stores in 
St. Paul and Duluth and at Cedar Rapids, 
Ta., have opened a new Minneapolis store at 
505 Hennepin Ave. 

John J. Fischer, manufacturer of platinum 
and gold jewelry, announces the removal 
of his place of business from 371 Phelan 
building to 420 Sutter St., Room 201, San 
Francisco, Cal. 

A. R. Englemann, formerly representing 
the Krantz & Sell Co., Honesdale, Pa., will 
in the future travel in the interest of George 


Car., has 


has 


Neb., 


W. Murphy, manufacturer of cut and 
decorated glassware, Hawley, Pa. Mr. 
Englemann will show the Murphy line 


through the west and parts of the east. 

The store of W. C. Strickland, a jeweler 
of Dothan, Ala., is to be remodeled through- 
out, new fixtures installed and other im- 
provements made which will greatly improve 
it in many ways. The books, business and 
office supplies and stationery lines will be 
disposed of and the business turned into an 
exclusive jewelry business. 

A young man has been arrested for the 
burglary of the jewelry store of George L. 
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Mead, Norwich, N. Y., on the night of 
Nov. 26. About $700 worth of jewels were 
taken from the store. A ring was found in 
the youth’s possession. He implicated an- 
other man, also of Syracuse. Entrance to 
the store was gained by breaking a window. 

Harry Edward Freund of the National 
Jewelers’ Publicity Association has the deep 
sympathy of his hosts of friends throughout 
the jewelry trade in his bereavement due to 
the death of his wife Florence, Dec. 12, 
Mrs. Freund, who was well known as an 
author and scenario writer, passed away at 
her home, 1647 North Kenmore Ave., Hol- 
lywood, Cal., and the funeral services were 
held Dec. 14, interment being in the Holly- 
wood Cemetery. Mrs. Freund, who was 49 
years old, had traveled widely, but had lived 
in California off and on for 15 years. She 
was known to the public by her nom de 
plume “Florian Friend,” and was engaged 
on one of the greatest works of her career 
when stricken. 

The early part of December marked the 
formal opening of the doors of the E. Hertz- 
berg Jewelry Co., San Antonio, Tex., to the 
public, following the completion of its new 
fixtures and the remodeling of the store. 
Long before the doors were opened in the 
morning, large crowds thronged the side- 
walks about the store, awaiting entrance, 
and until the close, at 10 o’clock, at night 
many visitors were being ushered to the 
different points of interest. It is estimated 
that about 10,000 people attended the open- 
ing. Souvenirs of de Luxe leather booklets 
were given to those who visited the opening. 
A part of the display which attracted much 
attention was that of a series of oil paint- 
ings of the Texas Blue Bonnett (the State 
flower), and other Texas scenes, painted by 
Edwin Burritt, an artist of note. The store 
was artistically decorated with many baskets 
of flowers, mainly roses and chrysanthe- 
mums, presented by friends and well-wish- 
ers from all parts of the United States. 
The Hertzberg house is itself very attrac- 
tive, with its ample space, its expert lighting 
system, its fine show and wall cases, mir- 
rors and tile floors, and this, together with 
the floral display, made an artistic setting 
of merit for the display of fine jewelry. The 
cases contained many rare pieces of work. 
The entire opening was a complete success. 








Pacific Coast Notes 





F. A. Conant, jeweler, of 719 State St, 
Santa Barbara, will discontinue business. 

Joseph Nocerino, of 296 E. Colorado St, 
Pasadena, Cal., advertises that he will dis- 
continue. 

Louis A. James, of 20 Windward Ave, 
Venice, Cal., has sold his jewelry business 
to John L. Meihecke. 

Richard Fulford, of the Hanford Jewelry 
Co., Hanford, Cal., advertises that he ' 
selling out his jewelry department, at aue- 
tion. 

Hartman Bros. Co. Jnc., Salem, Ore. 
has sold out its optical department to the 
Bow Optical Co. The concern will continue 
in the retail jewelry business. 

Harry M. Shane, of 903 Broadway, Oak- 
land, Cal., has sold out his jewelry Dus 
ness, etc., at that address to Frank Kepka, 
who was formerly of Kepka & De Taube, 
San Francisco. 
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